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“Here’s an economical way to 
get more bright lumber and less 
degrade!” 


OUR customers on both fronts— 

military and civilian—do not 
want ugly, sapstained lumber. But 
warm, humid days are just ahead— 
the kind of weather that causes stain 
to develop quickly in freshly sawn 
lumber. 


That’s your cue to adopt the practice 
of dipping with “Lignasan”! Thou- 
sands of lumbermen in all sections of 
the country have discovered these big 
advantages: 


..-"Lignasan” reduces degrade by ef- 
fectively protecting lumber from sap- 
stain, even under adverse weather 
conditions. 


..."Lignasan” is economical. One 
pound makes fifty gallons of powerful 
solution...enough to dip 4,000 to 
5,000 board feet of lumber. 
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...“Lignasan” is easy to use. It mixes 
in cold water...and works equally 
well in spray or vat. Mixed species of 
hardwoods and softwoods can be 
dipped in the same solution. 


Don’t let sapstain degrade your lum- 
ber, reduce your profit or hurt your 
market. You can keep your lumber 
bright by using “Lignasan.” Order 
your supply of “Lignasan” today. 


E. I. du Pont de Nemours & Co. (Inc.), 
Grasselli Chemicals Department, Wil 
mington, Delaware. 
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Roofing Dealers have access to stocks in nearby Texaco 








Warehouses ...a ‘phone call away. That's good business! 


Yes sir, it is good business to have a known, 
nearby source of supply. Whether you are a 
dealer or buy through a Texaco Roofing Dealer, 
this network of nearby warehouses promises 
better net profits. You can operate with a mini- 
mum inventory .+-On a lower investment... 
maintain fresh stocks ...enjoy faster turnover. 


Selling a good trade name is a convenience, 
too, that can be measured in dollars and cents. 
Texaco is a name that millions know and trust. 
And remember—there’s a Texaco roofing prod- 
uct for every essential roofing need! 


Selling America’s most popu- 
lar type of roofing is good 


TEWACO 





business too—for more than twice as much 
asphalt roofing is sold each year as all other 
types combined. 


So—it will pay you to insure your source of 
supply ... sell America’s most popular type of 
roofing ...sell the name that millions of home- 
owners know — Texaco. 

* * * 
Texaco Asphalt Shingles and Roofing are avail- 
able to building material dealers through a large 
network of Texaco warehouses—east of the Rockies. 
Drop in, write or ‘phone the one nearest you, or 
write The Texas Company, Roofing Sales Divi 
sion, 135 East 42nd Street, New York, N. Y. 





TEXACO 








SHINGLES and ROOFING 
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Post war planning is taking numerous forms, ranging from sound realism 
to irrational idealism. It is being indulged in by countless people ranging 
from those who can be spared from direct contribution to the war for very 
necessary post war plans to those who merely are seeking welcome and easy 
relief from the reality of war. 


The dangerous school of planners are convinced that practically every- 
thing in the pre-war world was wrong—that practically every institution 
in American life will have to be scrapped or completely revamped. With 
them we have neither sympathy nor patience and may have trouble. 


The constructive school of planners is analyzing the weaknesses of 
American social and business institutions, but it is not questioning the 
right of those institutions to exist. They have been forged in the academy 
of experience, and the war will develop nothing better. No war ever has 
developed anything. The purpose of war is to destroy, not to develop. 
The defense against total destruction by war is to hold tenaciously to the 
fabric of social and business institutions evolved before the armies marched, 
that those institutions may serve and be strengthened when the shooting 
stops. Thus, the function of the post war planner is to use the time during 
which normal business is recessed, to study the weaknesses of the system, 
and to be ready to apply remedies when civilian needs again take prece- 
dence over military needs. That is the only rational basis of procedure 
for post war planning. To seek destruction of carefully and painfully 
evolved social and economic forms for the purpose of substituting some- 
thing “‘new’’ when arms are laid down is simply to carry the war on in a 
different form. 


The Germans tried that after the First World War, and thus sowed the 
seeds for the present conflict. If our revolutionary planners have their 
way they will accomplish only the planting of another war which will bloom 
in twenty-five years. If our evolutionary planners have their way, and we 
think they will, they can do much toward averting another international 
holocaust. 


Typical of realistic planners is Lawrence J. Fenlon to whom the Ameri- 
can Legion has delegated the responsibility for working out a plan to re- 
employ in.civilian pursuits the men of our armed forces when they return 
home. The Legion wants no recurrence of the 1919 bread lines for vet- 
erans, and that is where 25,000 retail lumber and building material dealers 
enter the picture. 


The first obligation of these dealers is to stay in business. Devising ways 
to survive the war is at the same time teaching lessons in broader post war 
functioning. Arthur A. Hood, another realist in post war planning, has 
indicated the ceiling in dealer post war functions, and rightly has implied 
that surviving the war and establishing the post war function are the same 
activity. 
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Don't get too rough with the 
administrators. Many have known 
better than they’ve done; haven't 
been ready with formulas when 
crises rose because neither Congress 
nor the public—you and we—would 
support them until the storm actu- 
ally broke. That can be proved by 
chapter and verse. 


Patchwork & opportunities 
have taken us a long way; have 
made our weight felt in the war. 
Looks as though the time has come, 
however, to take the war seriously ; 
to support a legal and administra- 
tive control fitted to the strain of all- 
out war. So far, we’ve been able 
to pay for softness and mistakes out 
of surpluses ; surpluses of raw ma- 
terials, manpower, food and con- 
sumption-goods inventories. Report 
is that Congress and the Adminis- 
tration are ready to get intelligently 
tough ; as fast as the people will sup- 
port that toughness. You think the 
people have been long ready for 
tough treatment? Maybe. They'll 
have a chance to prove it, soon. 


Threatened shortages of essen- 
tial services in any area, according 
to Amendment 20 of MPR 165, 
may be met by changing maximum 
prices. This may be done by the 
Price Administrator or by the re- 
gional administrator for the area. 


Silo Industry Advisory Commit- 
tee, WPB, urging the essential uses 
of silos in the food production pro- 
gram, has recommended that use of 
steel ladders and chutes be per- 
mitted in silo construction and that 
the special authorization required 
under 1-41 for the erection of silos 


costing more than $1,000 be modi- 
fed. 


Contract loggers west of the 
Cascades in Washington and Oregon 
have been authorized by OPA to 
make specific additions to their 
maximum prices if they operate 48 
hours or more per week. Amend- 


ment 3 to MPR-161, effective 
May 5. 


Smaller War Plants Division 
has been separated from the WPB 
O the general principle that the 

PB will center on production and 
“tvicing; that SWPC will center 
% location of distressed plants and 








MIFaNals 
GLIDER OST 


A page of vital information 
and comment digested for 
busy lumber and building 
material executives. 


procurement of business for smaller 
plants and business concerns. Each 
is to maintain clearly its separate 
functional identity. 


Dairy barn plans, to use mini- 
mum quantities of critical materials, 
have been developed by engineers of 
the Department of Agriculture. 
Available in a leaflet: “A Wartime 
Dairy Barn.” 


Coal for household heating next 
winter is an important matter, now. 
Everybody knows it; or does he? 
Dealers can do customers and them- 
selves a service by making sales for 
summer delivery ; when and as they 
can get the shipments. A _ sales 
campaign, made on this understand- 
ing about delivery, can utilize spare 
shipping facilities as they develop; 
can relieve much pressure next fall 
and winter. 


Railroad travel curtailment 
to save coal is being worked out 
by the ODT. No measures re- 
ported out as yet. So far, the ODT 
has done no more than urge the 
public to abandon unnecessary 
travel and, if possible, to postpone 
what may seem to be necessary 
travel. 


Black markets _ in gasoline to be 
attacked, also stop use of “B” and 
“C” rations for non-essential driv- 
ing. Gasoline supplies in the East 
said to be shorter than at any time 
since the war began. Traffic on 
rural roads in eastern rationed areas 
declined 48 percent, in the re- 
mainder of the country about 37 per- 
cent, during March; as compared 


with the corresponding month in 
1941. 


Sign seen in a West Coast ship- 
yard: “Fight, or eat rice.” 


Third quarter allotments 
of Controlled Materials show a con- 
tinuing demand that outruns avail- 
able supplies. WPB announces ad- 
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vance allotments for future quarters 
to claimant agencies which have 
firm programs. 


Bedrock economy is a purpose ; 
not yet a plan in the blueprint stage. 
Those who should know say that 
there will be more shortages, more 
bare store shelves. This will be 
offset in certain lines, such as cloth- 
ing, by simplification and standard- 
ization. Chief difficulty in clothing 
is not lack of fiber but lack of 
needed production machines. Food 
will be sufficient; less for those in 
upper brackets. Enough recapping 
materials to keep cars running. 
More general repair materials and 
parts. Civilians will get along; will 
do it on the basis of utility, not of 
accustomed goods. 


Nelson gaining strength. Brown 
is said to have no intention of re- 
signing. Davis has a tough job but 
seems to be going at it practically 
and realistically. Byrnes is disliked 
by labor; is strong with Congress. 
Jeffers doesn’t like the Office of 
Civilian Requirements. Congress 
doesn’t like the major disagreements 
among agencies in Washington. 
Some suggestion of complete rear- 
rangement of war agencies. Pros- 
pects for the Rum! plan, or some- 
thing like it, are brighter. House 
favors an anti-strike bill with more 
teeth than the Senate measure. 
Seems to favor requirement of 
periodic union financial reports to 
the government, among other things. 


“Draft Information"—booklet 
prepared by Law Information Serv- 
ice of the NLMA—presents in con- 
cise form latest rulings and classifi- 
cations of Selective Service. If you 
have deferment problems in your or- 
ganization this booklet can be of 
high value. Real service to put 
copies into hands of your local draft 
board. 
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How Denver contrac- 
tors, materials men, 
bankers, and real es- 
tate men joined forces 
to prove that, given 
equal priorities, they 
can do a war housing 
job with efficiency 
which equals, at least, 
that of government 
efforts. 





ENVER, COLO. IS WIN- 

NING national attention in the 

current war housing program 
because, as far as it is known, that 
city is the only one in the United 
States where private enterprise has 
been successful in completely taking 
over the building and financing of 
the war housing program from Gov- 
ernment war housing projects. The 
result was achieved through the 
efforts of a group of businessmen 
representing Denver banks, building 
materials firms, contractors, the real 
estate exchange, the Denver Cham- 
ber of Commerce and other direct 
interests. These were the men who 
had organized the Denver War 
Housing Center. They wanted to 


see government competition in busi- 
ness kept at the lowest possible 
point. 

The plan worked out has already 
been put into effect and work of 
erecting some 300 new homes in 
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Denver got under way the last of 
April. Denver has demonstrated 
beyond all question that it has not 
only the capital but the enterprise to 
carry out, independent of govern- 
mental agencies, the construction of 
additional living quarters for war 
workers, according to A. J. Brom- 
field, president of the Denver Cham- 
ber of Commerce and chairman of 
the Denver War Housing Center. 

This War Housing Center was 
originally organized to expedite 
housing applications. All property 
owners desiring to convert their 
properties into additional living 
units could obtain quicker action on 
their applications by filing them 
through the Center. The organiza- 
tion maintains offices at 420 Cham- 
ber of Commerce Bldg. in Denver 
and the full-time man in charge is 
competent and ready to answer all 
questions and assist in filing appli- 
cations. 

In telling how Denver went about 
getting the government to allow pri- 
vate industry to take hold and carry 
out the building plan, Mr. Bromfield 
said: ‘Government representatives 
were in Denver several weeks ago 
making a survey of the situation 
when Denver businessmen advanced 
a protest against additional govern- 
ment housing projects in the city. 
Denver men pointed out that private 
enterprise was ready to undertake 
the project if the same building 
priorities would be made available 
by the government.” 

The matter was first discussed in 
a meeting in the office of Mayor Ben 
F. Stapleton and was attended by 





Take Over Entire 


federal and city officials, Denver 
real estate men, building contractors 
and building material dealers and 
others. Preliminary agreements 
were made whereby the National 
Housing Agency pledged itself to 
cooperate with the members of the 
Denver Building Center. 

It was agreed to conduct a survey 
to obtain from the war manpower 
commission and city officials the 
exact number of workers who could 
be housed in existing shelters. |oca- 
tion of new housing construction 
was determined in conferences with 
the regional officials of the office 
of defense transportation. \. L. 
Board, regional WPB director, told 
the meeting that priorities for con- 
struction materials would be granted 
to contractors and supply houses if 
the construction is approved in 
Washington. 

The program just getting under 
way calls for 300 new homes and 
conversion of 650 existing ones to 
house extra persons employed in the 
war industries. The 950 units can- 
not cost more than between 2 and 
one-half and 3 million dollars, all 
of which is being provided through 
local banking interests. This build- 
ing quota has been filed and ap- 
proved and work is under way with 
private companies doing it> 

While as high as 25 or more 
houses are being built in the same 
section they will not all be alike. 
Denver people do not want row 
after row of houses all looking alike 
—they want houses that will add to 
the appearance of the neighborhood, 
and being built by private enterprise, 
that is what they are going to get. 

Indications are that there will be 
an ample supply of skilled labor 1 
assure completion of the new struc 
tures by July 1, the present final 
date of completion fixed by the wat 
housing authority. 

In regard to materials needed t0 
complete the building job Lyle D: 
Webber, city building inspector, 
states that critical construction ma 
terials, such as lumber, plumbing, 
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War Housing Project See 


cement, plaster, hardware and fix- 
tures necessary are available in 
Denver according to a survey made. 

An AA-3 priority is extended to 
those who furnish materials to en- 
able them to replenish their stock. 

The dwellings will sell to war 
workers for not more than $6,000, 
and this part of the construction 
program calls for expenditure of 
more than $1,200,000. 

Building is to be financed by pri- 
vate capital, which in from 80 to 85 
percent of the cases will be insured 
under Title VI of FHA. About 150 
of the houses will be built to rent 
for $30 to 40 a month, and 150 to 
rent for $40 to $50 a month. 

After approval was granted one 
of the first acts of the Denver War 
Housing Center was to issue a series 
of questions and answers which 
explained to the general public just 
exactly what the program was all 
about and how they could participate 
init. These questions and answers 
are as follows: 

Q. What is the first thing to do when 
@ person wishes to build a new dwell- 
ing or convert a property into several 
living units under the war housing pro- 
gram? 

A, lf you want to undertake new 
building or conversion of your present 
Property, you will save yourself a great 
deal of time and inconvenience by go- 
ing direct to the War Housing Center, 
402 Chamber of Commerce building. 
The center is equipped to answer your 
questions, assist you in filing your ap- 
plication and see that it is submitted 
mmediately to the proper agencies. 
_Q. Who is eligible to obtain priori- 
oo pp. conversion and construc- 
ion 

A. Those who will construct or re- 
model living units in accordance with 
the Present war housing program for 
tenting to only in-migrant war work- 
An in-migrant is a person who 

as lived in Denver or the Denver de- 
nse area less than 12 months and is 
‘mployed by a firm included in the 
war manpower commission eligible list. 

Q. What are the various steps that 
must be taken to process a priority ap- 
Plication for war housing? 

A. The steps required are: Appli- 
sat contacts the War Housing Center. 

initial questionnaire is filed. The 

‘enter submits it for clearance to the 


zoning commission and the city build- 
ing department. If approved, the fed- 
eral housing administration application 
(PD-105) is then completed in addition 
to a questionnaire to be submitted to 
the office of price administration to de- 
termine eligibility of the proposed rent 
rate. Following clearance from the 
OPA rent control, the application is then 
submitted to the federal housing ad- 
ministration by the center on behalf of 
the applicant. FHA considers the ap- 
plication from the standpoint of ade- 
quacy and desirability as war housing. 
If FHA approves the application, it goes 
to the war production board for final 
approval and assignment of priorities. 

Q. How long does it take to process 
a war housing application? 

A. The entire procedure, if there are 
no undue difficulties, requires approxi- 
mately 12 days 

Q. Is it necessary to prepare plans 
and specifications for only bathroom 
or kitchen installations? 

A. No. 

Q. If material for conversion is al- 
ready on hand, is it necessary to make 
an application? 

A. If improvements entail an ex- 
penditure of less than $200, it is not 
necessary to make an application. If 
in excess of $200, such application is 
necessary. 

Q. Will the applicant have difficulty 
in procuring necessary materials for 
conversion purposes? 

A. These materials are taken from 
a quota set up for this particular pro- 
gram in Denver. Indications are that a 
sufficient supply of these materials is 
available for the 650 units through 
means of conversion and 300 new 
homes. These are the numbers of new 
living units that have been authorized 
under the war housing program. 

Denver lumber firms are also 
making use of the opportunity and 
are playing up the idea in their 
advertising. For example a recent 
ad featured by the Barr Lumber 
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Photos show the initial steps 
in the actual construction work 
on the first of the 300 new 
war homes to be built and 
financed in Denver by private 
interests. 650 existing homes 
are to be revamped to accom- 
modate additional habitants in 
the same manner. 


company reads “Remodel to get 
more Income. Turn extra space 
into living quarters to rent at good 
rates to war workers. We have 
materials, and can help arrange for 
experienced carpenters, electricians, 
plumbers, painters and other crafts- 
men who are NOW available. We 
will gladly give you the benefit of 
our long experience in planning such 
changes.” 

Lumber dealers have also aided 
their customers in the matter of 
applying at the Denver Housing 
Center. 

Thus, priorities have been granted 
for construction of 300 new homes 
in Denver for war workers and pri- 
vate industry is at the helm. Those 
interested are watching the outcome 
and feel that the building industry 
will do a good job and prove that 
the private building industry can 
function efficiently in war time as in 
normal times. 
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(Top) Exterior of the building which was located after much search. It also 

houses a wallpaper factory. (Upper middle) Sections of hog houses ready for 

shipment just outside door of paint spray booth. (Lower middle) Carpenters 

assembling floor panel in jig. (Bottom) Experimental brooder house assembled 
in shop to work out a new design. 








Lumber Dealer 


ever, its activities will be confined 
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A logical step in making the lum- 
her dealer the outlet for prefabricated 
structures, farm buildings now, 
houses after the war, was taken re- 
cently in the organization of a 
company to manufacture such build- 
ings for distribution exclusively 
through lumber dealers. 

The new plant, Pre-Fab Indus- 
tries, a subsidiary of the South Bend 
Lumber Company of South Bend, 
Indiana, is now making and assem- 
bling small prefabricated farm build- 
ings such as hog houses, brooder 
houses and laying houses. Ajter the 
war, the company hopes to get into 
the field of houses and larger build- 
ings. Under war conditions, how- 


to the buildings essential to farm 
operations. 

The spark behind this able pro- 
gram for dealer sales is J. F. Dona- 
hue, president of both Pre-Fab 
Industries and The South Bend 
Lumber Company. J. I. Pavey is 
vice president. Distribution of the 
buildings will be by the Great Lakes 
Distributing Co., which is also 
owned by the South Bend Lumber 
Company. 

Mr. Donahue and Mr. Pavey have 
long eyed prefabrication and_ its 
possible influences on the retail 
dealer. Their studies convinced them 
that the dealer must play a definite 
part in the distribution of prefabri- 
cated buildings. Since they owned 
the Great Lakes Distributing Co., a 
distribution yard firm servicing 700 
dealers in Indiana, Ohio, Michigan 
and Illinois, as well as timber land: 
and a mill at Crossville, Tenn., they 
concluded that they could make and 
distribute prefabricated buildings 4 
advantageously as anyone. 

The present market for farm 
structures brought about prefabrica- 
tion in the individual dealers’ yards 
in many cases. More frequently the 
lack of lumber or labor or even lack 
of the necessary knowledge about 
such structures prevented the dealer 
from taking advantage of the mar 
ket. If such dealers had access ' 
a good product made by a reputable 
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firm they would have no trouble 
selling them. 

They discovered, too, that price 
was not the first consideration of 
the farmer. He would gladly pay 
more for a building that would have 
a carefree long life and that was 
well designed and insulated. 

\With this to work on they went 
about looking for a building, finally 
locating one in Bremen, Indiana, 25 
miles from South Bend, through a 
tip from WPB. It is part of a wall- 
paper factory and wallpaper is being 
manufactured alongside hog houses. 
Space in war-busy South Bend was 
unavailable. While looking for a 
plant location they were having 
their architects and engineers design 
the buildings to be manufactured. 
The complete line consists of 23 
items, hog houses and _ feeders, 
brooder and laying houses in eight 
different types, chicken feeders and 
corn cribs. 

The plant at Bremen is now in 
operation under the managership 
of Sharman J. Goodland, who has 
been with the South Bend yard for 
some time. Fifty men are now em- 
ployed in the plant and the number 
will be increased to a hundred. The 
present output, not having gotten 
into full production, is 29 buildings 
plus 10 hog feeders a day. 

The brooder and laying houses 
are made with half inch insulation 
board lining on the walls and ceil- 
ing, and also under the flooring. 
An eighth inch asbestos peck board 
two feet high lines the lower part 
of the walls all around. Outside 
walls are of six inch red cedar 
hevelled siding. Roof is of asphalt 
shingles. 

A smaller shed roof type brooder 
house uses Homasote as exterior 
siding as well as roof covering, the 
walls being painted with house paint 
and the roof with a special asphalt 
paint. 

A well designed farrowing house 
uses a Homasote covered gable roof, 
one side of which slides over on top 
of the other on pivoted arms and 
metal skids making the whole in- 
terior accessible and admitting sun- 
light and fresh air. 


All accessories, such as_ nails, 
touchup paint, hardware and bolts 
are packed in a sturdy chest 30 
inches long and eight inches wide 
and high, protected with a padlock. 
When the building has been erected 
the padlock serves as a lock for the 
door and the container as a tool 
chest. This makes a hit with many 
of the farmers who can use a good 
chest for tools about the farm. 

One interesting “package sale” 
planned to further sales in city yards 
is a complete chicken raising ‘“‘out- 
fit’. A combination laying and 
brooder house is the foundation for 
the sale, but to make it interesting 
for the suburbanite, whose knowl- 
edge of the ins and outs of chicken 
raising are limited, the rest of the 
equipment as well as the chickens, 
twelve pullets and twelve cockerels, 
are included. The watering fountain 
and feeder complete the outfit, with 
a leaflet furnished on the elements 
of raising chickens. Many dealers 
are selling feed and this, of course, 
brings some continuous, though not 
quantity purchasers. The outfit as 
described is sold at a job lot bargain 
price, featured so the city man, or 
woman, can know just what it would 
cost to embark on the venture of 
poultry raising. 

The plant in which these buildings 
are made is laid out to give a con- 
tinuous production line. A railroad 
spur comes alongside of the building. 
Lumber is unloaded and stored just 
inside, where it is drawn upon when 
needed. Several cutoff saws are busy 
all the time making certain parts. 
One man saws out a certain mem- 
ber until he has a sufficient supply 
for many days ahead. In this way 
adjustments and guides do not have 
to be reset so often and greater 
efficiency and accuracy is possible. 
The pieces are stacked on dollies 
and taken to the bins alongside the 
jigs in the next room where they 
are to be used. 

One jig is used for one purpose 
only, eliminating another chance of 
error. As soon as a panel is fin- 
ished the men place it on a hand 
truck and it is pushed into the spray 
booth which is back toward the 
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J. F. Donahue 


railroad track. After being sprayed 
and allowed to dry the section is 
stacked with others outside ready 
for shipment. 

The production line is in the form 
of a loop, both ends at the railroad 
siding. 

Normally buildings are not as- 
sembled in the factory as once 
production is under way on a model 
the sections are sure to fit and 
assembly would be costly and un- 
necessary. The partially erected 
brooder house shown in the photo- 
graph is an experimental model 
which was being put up to deter- 
mine the practicality of certain sub- 
stitute materials which shortages 
necessitated. This particular house 
brought out the fact that the roof 
sections were too heavy and un- 
wieldy for ease of erection so 
changes were later made to eliminate 
that fault. 

Mr. Donahue and Mr. Pavey ex- 
perimented in prefabrication of small 
homes before they decided to go into 
farm building manufacturing. Next 
to their yard in South Bend is a 
very attractive demonstration home 
which they built. It was intended 
to be transported in units just as 
wide as could be trucked on the 
highways, then assembled on the 
site. The design of the utilities, the 
bathrooms and the closets, the dou- 
ble swing of a door so it serves two 
purposes when in different positions, 
the ingenious cabinets and built-in 
dressing table and bed, making a 
complete, even roomy bed room in 
a space seven by eleven feet, show 
that they have approached the prob- 
lem through proper design. The 
experience they are gaining now in 
prefabrication methods will serve 
them well when they return to the 
more complicated and highly inte- 
grated business of house manu- 
facturing after the war. 
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Top, this display stand, with blackboard message, attracted $3000 worth 
of extra business during last 12 month period. Middle. View of display 
from street. 
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Below, making Victory garden fence on the big work table. 
Play sand box is in the foreground. 









Can prefabricated poultry and hog 
houses, Victory garden fences, and 
other small structures that come 
under priorities be manufactured 
profitably and sold in large enough 
volume by a dealer who must let 
handwork take the place of power 
machinery on his “assembly line?” 
The answer is an affirmative one 
when it concerns the Little Rock 
Lumber & Manufacturing Company, 
Little Rock, Ark. Forty older car- 
penters and boys of high school age, 
working in crews of seven each 
around a specially constructed table, 
and supervised by one skilled man 
who does the layout work and all 
framing, turn out a number of pre- 
fabricated structures that are made 
in multiple units. 

Short-length lumber turned into 
small food-production buildings is 
doing more than maintaining volume 
for this dealer now. More custom- 
ers are being sold regularly than 
ever before in the history of the busi- 
ness. 

The dealer takes advantage of the 
location on a street car line by using 
the space in front of the store for 
displaying a prefabricated poultry 
house that has a multitude of uses, 
a chicken range shelter, and an 
attractive roofed display stand for 
a variety of small items, such as 
flower boxes, trellises, cement, lime, 
paint, and screen doors and win- 
dows. The blackboard chalked up 
daily carries its own sales message 
that attracts enough pickup busi- 
ness to add $3,000 yearly to the 
volume. 

One of the prefabricated build- 
ings displayed in the front is the 
poultry house, delivered complete 
and installed for $120. The large 
blackboard on the front of the build- 
ing has this message: 

UNCLE SAM ASKS YOUR 

HELP 
In solving food problems. Raise 
your food. Backyard poultry 
house ready built. Cash or terms. 

No Red Tape. 

The overall measurements of this 
structure are 10 x 12 ft., height at 
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front 8 ft., at back 6 ft. It is made 
in four wall sections, two roof and 
two floor sections. The sample dis- 
played in front is mounted on run- 
ners, so that it can be moved about. 

The customer, if he desires, can 
buy the materials and build it from 
the plans furnished at a cost of $75. 
The plans were designed by Dan 
Wilhite, a member of the personnel, 
who has had much practical expe- 
rience in raising chickens. Mr. Wil- 
hite has provided for a number of 
different uses for the building. He 
suggests to his customers that it can 
be used as a laying house or as a 
brooder house for 350 chicks. Leav- 
ing the floor out, it can be used as 
a milk house or a milk-cooling room. 
To city buyers he suggests that 
after the war it can be converted 
into a servants room, store room, or 
even into a small shop, such as a 
barber shop. Being demountable, it 
can be easily moved. Farmers are 
told that it is useful as a small stock 
barn or a feed storage room. 

Another smaller readymade poul- 
try house that sells well is the range 
shelter, used on farms where chick- 
ens are provided with green range. 
This small structure can also be util- 
ized as a 12-hen poultry house for 
city backyards. Prefabricated, it 
sells for $18, and the buyer can get 
material and plans and do the work 
himseli for $12. The floor size is 
> x 8 ft. Prefabricated in panels, 
itcan be put together in 15 minutes. 
The floor is made of 1 x 1 inch 
‘trips laid lengthwise and spaced 
l% inches apart. The slatted floor 
serves as roosts, and is self-cleaning. 
About the only critical material 
needed to build this structure is the 
lath, 

Mr. Wilhite, who is an expert on 
chicken raising, is always willing to 
give advice to customers, who seek 
it often. Another good contact that 
helps to build volume is had through 
seed dealers, who work with the 





The seed 
dealer is supplied with a group of 


dealer on commission. 
photographs of the prefabricated 
chicken houses, which are mounted 
on a display board. 

The assistant manager, George 
Przbylowiz, said that his firm has 
started an intensive educational 
campaign, which he feels is needed 
especially in the South to influence 
people to have better small struc- 
tures for food production. Some of 
the good work is done through small 
classified advertisements, which 
bring good results. He said that 
prefabrication is the answer to one 
of the big problems of the southern 
dealer. If farmers can get their 
small structures prefabricated at 
about the same price that it would 
cost them to buy the material and 
have the work done, they will be- 
come customers much more readily 
than if they have to spend time in 
finding materials and labor. 

The prefabrication department of 
this dealer is out in the yard, which 
is practicable in this climate. The 
table where the men work measures 
12 x 14 feet. Although some of the 
40 carpenters who work here from 
time to time work by contract, most 
of them are on an hourly basis. 
Many of them being elderly men 
who cannot work long hours on 
defense jobs, the hour-wage plan 
suits very well. These men turn 
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out the prefabricated jobs almost 
as cheaply as they could be done 
with power machinery, when the 
cost of such machinery is consid- 
ered—and if it could be obtained at 
this time. 

Besides the prefabricated farm 
buildings, a number of other profit- 
able specialty items are made here. 
One of these is the Victory garden 
fence, prefabricated in panels. An- 
other is play boxes for children. 
These have corner seats, and are 
delivered painted and filled with 
sand. The price range is: 


eee sw aeoseseckons $4.68 
isc aeiecatcandel 6.15 
BU GK, 60 2kevccckecbes 9.15 


Porch flower boxes sell at $1.75 
up. Both of these items enjoy a 
remarkable popularity. Displayed 
frequently on the roofed stand in the 
front, they never fail to catch the 
eyes of women passing on the street 
car. Several times each day women 
call to order by telephone, saying 
that they saw the items and do not 
wish to make a special trip to the 
store. 

Until the time comes again when 
the Little Rock Lumber & Manu- 
facturing Company can build houses 
by dozens as formerly, they intend 
to do more than keep going with 
the fine volume that is steadily 
growing on “the little things that 
make big volume.” 
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ne of the most successful paint 
salesmen in a middle-western retail 
lumber vard in the pre-war days was 
an eighteen-year old stenographer. 
who knew little or nothing about the 
technical story of paint. While her 
monthly paint sales volume ran far 
in excess of that of any of the clerical 
help, and approximated that of some 
of the salesmen, she never actually 
sold a can of paint over the counter 
or greated a customer. 

Her paint selling was all done in 
the evening in the homes of her 
friends, in the stores her family 
patronized, at the dance halls and 
theatres she visited, and through 
cold solicitations made on free eve- 


nings. Coming straight from high 
school with no previous business 


training or experience, she might 
never have produced a penny in 
sales for the yard except for the 
fact that her employer regularly held 
a monthly sales meeting that all 
salesmen were required to attend, 
and that all other employees were 
invited to attend. 

A regular function of these meet- 
ings was to train clerical and yard 
help in after-hour sales technique, 
and to impress every employee with 
the opportunity of adding to his 
individual income through develop- 
ing new customers. At the first 
meeting the stenographer listened 
politely but with little interest to a 
discourse on how to sell insulation 
and coal. At the second meeting 
she attended the subject was paint. 
It captured full interest. She asked 
for further details, studied some lit- 


erature, and went to work. After 
her first commission check came 
through, she tackled her first big 


paint job. With limited knowledge 
of the subject she was unable to 
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close the sale, 


but she did develop 
it far enough for one of the yard 
salesmen to pick it up and close it 
easily. It was a sale which, with- 
out her effort, the company would 
not have made. 

There is, of course, a technique in 
such selling. It has to be done with 
delicate finnesse in the homes of 
friends and acquaintances. It has 
to be handled not as a sales solici- 
tation, but as the friendly advice and 
suggestion of an interested and in- 
formed friend. With the thrill 
selling and its resultant increased 
earnings, the stenographer expanded 
her efforts to include insulation and 
coal, and finally everything the yard 
offered for sale. Although her earn- 
ings were nearly doubled she pre- 
ferred to remain as a stenographer 
who had developed after-hour sell- 
ing as a hobby that paid dividends 
and added to the fun she had. Other 
employees with less impressive rec- 
ords were nevertheless responsible 
for an appreciable volume of plus 
sales, over and above what the regu- 
lar sales force produced. 

It is not difficult, even if commis- 
sions are not paid to clerical and 
yard help, to make such employees 
understand that their jobs are de- 
pendent entirely on sales, and that 
increased salaries are contingent on 
increased company earnings. In the 
pre-war days there had to be some 
fine lines drawn between what sales 
should be credited to the regular 
sales force and what sales should be 
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credited to the after-hour efforts of 
office and yard help. Some yard 
owners who made all employees 
sales-minded preferred not to pay 
commissions, but to establish a 
bonus system based on increases in 
total sales, and apportioned among 
the office and clerical staff on a basis 
of prospects developed. The me- 
chanics, of course, can be optional 
with any employer, but the benefits 
to everyone are too obvious to neg- 
lect the opportunity of making 
everyone a salesman. 

To-day, with most yards going 
along with curtailed outside sales 
forces, or no outside selling at all, 
the need for sales training of all re- 
maining employees is almost a 
“must.” 

Nor need the training be aimed 
only at turning evenings and leisure 
hours into profit time. Truck driv- 
ers, without taking any appreciable 
amount of time from their regular 
duties, can do telling missionary 
jobs in the sale of paint. That is 
particularly true of the truck driver 
employed by a yard that serves the 
farm trade. Gasoline rationing and 
lack of manpower combine to make 
it increasingly difficult to maintail 
close contact with farm customers. 
Most truck drivers can be taught te 
look for a limited number of things 
on the farms to which they make 
deliveries. The need for paint is one 
of the easiest things to see, but the 
driver must be taught to see it. Pe 
ple see the things they have been 
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trained to see. Take three men for 
a walk or a ride through the coun- 
try. One of them will see only the 
roads, bridges and drain ditches be- 
cause he is a civil engineer. Another 
will see only the plant and animal 
life because he is a naturalist. A 
third will see only the automobiles 
that pass because he is an automo- 
bile salesman. You will see the farm 
buildings, farm fence and the con- 
dition of crops because you sell 
materials, and sell them in propor- 
tion to successful crops. 

What your truck driver sees at 
the farms he makes deliveries to 
depends on what his natural inter- 
Perhaps he sees nothing 
but the delivery ticket the customer 
signs. He can, however, through 
proper training be made to see and 
note the condition of the things you 
have to sell to every farmer he visits. 
Beyond this he can be trained to 
make a few simple suggestions with 
regard to one or more of the needs 
he observes. What sales effective- 
ness he can develop beyond that 
depends in part on the training and 
encouragement he receives; in part 
on his own native ability to develop. 
With few exceptions, however, he 
will start and remain purely negative 
as a sales factor without training. 

There is always the possibility that 
potentially he is a successful sales- 
man. There is the case of a truck 
driver in the employ of another mid- 
dle-western lumber dealer. He was 
made sales conscious, and in a cou- 


ests are, 


ple years developed a good monthly 
volume of business, and numerous 
prospects for regular salesmen to 
follow through with. One day his 
employer inserted an advertisement 
for a salesman in the classified col- 
umns of the local newspaper. The 
truck driver appeared the next day 
dressed in his Sunday best, and mat- 
ter-of-factly applied for the job. 
After some discussion he was hired 
on the condition that if he did not 
make good he could not go back 
to driving the truck. He stayed five 
years, was an outstanding success 
from the start, and left only recently 
to enter war work. Without train- 
ing his abilities might never have 
been discovered. 

A certain amount of paint sells 
itself. A little effort increases sales. 
A little technical knowledge and 
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some color sense, inherited or de- 
veloped, boosts sales into the satis- 
factory profit class. With everyone 
in an organization trained to find 
and develop paint prospects, paint 
becomes a big profit item. There is 
hardly an adult alive who has never 
bought paint, and there is hardly an 
adult who does not regret that at 
one time or another he did not buy 
paint soon enough. The trained 
paint-conscious employee can de- 
velop many tardy prospects into 
immediate customers, make new 
friends for the lumber yard, and 
develop sales of other materials. 
The minor thesis employee has 
always been desirable. To-day the 
dual purpose employee is almost a 
necessity. Every employee should 
be trained in salesmanship, and there 
is no easier or quicker medium to 
use than paint. 











middle west are bending every 

effort to supply the needs of 
farmers for brooder houses, hog 
houses, and numerous small items 
all made of wood. Ingenuity and 
resourcefulness are keeping supply 
reasonably close to demand in spite 
of stringent lumber shortage. Sev- 


| |i LUMBER yards of the 


eral dozen yards recently visited by 
AMERICAN LUMBERMAN editors 
were found to be using everything 
that can be nailed together and that 
will hold together for the many 
small structures desperately needed 
by farmers in their efforts to in- 
crease food production. Casing is 
being ripped, hardwood seconds are 
being used, salvage lumber is play- 
ing an important role, all kinds of 
boards are being used for siding and 
roofs, and gypsum board is being 
employed where there is no wood 
siding. 

There is no sales problem. Orders 
are being taken up to the limit of 
available materials, and scheduled 
for delivery sometimes a month or 
more after the order is received. 
Where it is necessary for a dealer 
to make a decision for early delivery 
between a hog house and a chicken 


v 


brooder house, the hog house gets 
first call. That is because farmers in 
extreme need can find ways to care 
for chicks. The most popular way, 


and one that has to serve hundreds 
of farmers for one to two weeks, is 


FARM SERIES ROUND-UP 


PREFABRICATE 
FARM 
BUILDINGS 











Photographs above are typical of 

the thousands of small prefabri- 

cated farm buildings and equip- 

ment being made by retail lum- 
ber dealers 





to use a spare bed room in the farm 
house as a haven for the chicks until 
it is possible to get a brooder house. 

The Lieber Lumber & Millwork 
Co. with yards at Neenah and 
Appleton, Wis., anticipated the de- 
mand, and fortified itself with a 
large quantity of salvage lumber 
which, with a little new lumber and 
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some gypsum board, enables it to 
accept all orders. Delivery sched- 
ules extend a month ahead. Early 
in the season the supply of factory- 
fabricated, laminated arches began 
to lag behind the demand at the 
yards, and Otto Lieber, president of 
the company, began fabricating an 
arch of his own. These, with the 
arches that can be purchased, keep 
two carpenters busy. These two 
mechanics are assisted by a pair of 
local high school boys who work 
part time at the yard applying roof 
boards and siding. 

In addition to round top and 
square brooder houses, farrowing 
pens and hog houses, Mr. Lieber is 
turning out feeders, nests and lay- 
ing racks with salvage lumber and 
ripped siding and casing. Fronts 
of some of the round top brooder 
houses are gypsum board. 

The Wonewoc Lumber Co. at 









Wonewoc, Wis., operated by Verne 
Mueller, is also making some of Its 
own arches, and is using 2 good 
supply of redwood drop siding for 
round top brooders. Both Mueller 
and Harry Hoffman of the Hoffman 
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Lumber Co., Ft. Atkinson, Wis., 
are using tilt type barn windows. 
Hardware of any kind that can be 
drawn from stock is being applied. 
Whether the hinges match or not is 





n a matter of small consequence, and 
il it is not unusual to see one black 
3 enameled hinge and one brass hinge 
k on the same door. 

id At Mauston, Wis., the F. M. 
~ 
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to 
d- 
ra Reed Lumber Co., managed by Ray 
4 Treganza, keeps one to two carpen- 
a ters busy all the time, and has de- 
‘he vised a system for building the 
of round top brooders on stilts to facili- 
in tate loading. The stilts keep the 
the floor of the house a few inches above 
2ep truck platform level. With a house 
‘WO 
of 
ork 
‘oof 
and 
ring 
r is 
lay- 
and 
onts 
oder 
at 
completed, the truck is backed under 
it, the stilts are knocked out, and the 
house drops the few inches to the 
truck platform. 

Two 4-H Club boys demonstrate their prize winning 
model of a liquid manure tank, built on plans furnished 
by Oregon State College. The liquid method of 

e: handling barnyard manure is said to prevent waste. 
Seer The model is on a scale of one inch to one foot, and 
its full sized counterpart would accommodate 25 cows. 
fi The bottom is of 2x12’s laid crosswise on 4x6 string- 
ers, and covered lengthwise with T&G flooring. Sides 
Jerne are 2x4’s laid flat, and ends are 2x6’s laid flat. 
of its Approximate cost is $200 or $8 per cow, while manure 
good saved from one cow in one year is said to be worth $33. 
g for The tank can be fabricated in the lumber yard and 
ueller sold complete. The photograph would indicate that it 
ffman is about 45x12 feet in actual full size. 
MAN 
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HE VON TOBEL Lumber Co. is building the 
chicken houses shown above, as well as hog houses 
and other farm buildings on a lot near their Wine- 
mac, Ind. yard. A wallboard is applied over the studs 
HE CAUSEWAY Lumber Co., and either wood siding or asbestos cement board is 
Fort Lauderdale, Fla. is build- applied as the exterior coat. The wood sided models 
ing the poultry structure shown sell for $155 each—those with asbestos cement 
below on an assembly line set up in board at $165 retail. A layer of the wallboard went 
the driveway of one lumber shed. down on the joists under the flooring boards also. It 
Volume started out at three or four is said that the black surface presented on the interior 
houses a day and is on the increase. by the wallboard discourages chicks from picking at it. 
Demand is high. One of the houses being prepared for raising turkeys 
Two men cut the pieces to pattern 
on a band saw and three others 
assemble the houses. Each step has 
become automatic with the men and 
there is no lost motion. With feed- 
ers attached to the outside and auto- 
matic watering devices, 125 chicks 
can be raised to large fryers in this 
8x8 foot house. It is suited to use 
in the deep South all year around or 
in the northern areas between 
freezes. 
The house weighs only 400 pounds 
with a wallboard roof or 700 pounds 


Left: Completed poultry struc- 
ture, 8x8 feet, as built by the 
Causeway Lumber Co., Fort 
Lauderdale, Fla. Right: Close- 
up of feeder, open ready to 
fill without entering the poul- 


with a shingle roof. It is open in 
front and half way back on each 
side. As built by the Causeway com- 
pany there is no floor, but it is 
placed on a concrete foundation or 
on well drained soil with sand for 
litter. O. R. Whiddon, a partner in 
the firm, says their selling price of 
$38.50 is not quite high enough. 


try house. Above right: Auto- 
matic chick watering device. 

The watering device is the 
do-drop type. At the end of 
each elbow is a ball valve. 
When the chick places his bill 
against the ball, water drops 
out in a small stream. Thus 
the water supply is never stale 
or contaminated, and no wet 
place develops around the 
water supply. 
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Farm Series Roundup... 
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“ was receiving an extra layer of the wallboard on the 
eS ie % a ae 
i inside of the studs to provide additional warmth. Notice 
vw how the delivery problem is handled—merely loading 
“sf the building on the company truck with the aid of a 
“ block and tackle, and hauling it out to the farm site 
_ intact. 

on The lot where the buildings are being constructed is 
ent immediately adjacent to the business district of the town 
It and attracts farmers who are in town to do their 


shopping. Notice, in one of the photos, the farmer and 
his wife inspecting the interior of one of the models 
which is completed. 
















in brooder houses are several elec- 

tric heating units, thermostatically 
controlled, which retail for prices be- 
tween $5 and $10. They are adapted 
to use in existing brooder houses, or 
the manufacturer will supply complete 
plans for building a brooder which in- 
cludes such a heater. Because of the 
thermostat, temperature is constant. 
Further information may be had from 
the AMERICAN LUMBERMAN, 431 So. 
Brooder heater thermostat Dearborn St.. Chicago, Ill. 


Wi trooder DESIGNED for use 














Cement on the Garm 


Coming very soon in the AMERICAN LUMBERMAN is a series of 
articles discussing the uses for cement on the farm, and giving details 
of merchandising methods used by a number of dealers who have 

€n particularly successful at selling cement to farmers. 


WATCH FOR THIS SERIES OF ARTICLES 


It will tell you how to make the most of a market which is virtually 
Unaffected by wartime restrictions. 
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The following list refers to some 
of the companies which have pre- 
pared scientifically designed plans 
for various types of farm structures 
and farm equipment such as that 
which has been discussed in the re- 
cent series of AMERICAN LUMBER- 
MAN articles on this subject. Plans 
are available to lumber dealers from 
any of these firms listed. In some 
cases there is a nominal charge. 





Insulite division of the Minne- 
sota & Ontario Paper Co. 
First National Bank Bldg... 
Minneapolis, Minn. 


Agricultural Engineering Divi- 
sion, Masonite Corp., 111 W. 
Washington St., Chicago, Ill. 


Weyerhaeuser Sales Co., First 
National Bank Bldg., St. Paul. 
Minn. 


Rilco Laminated Products, Inc., 
First National Bank Bldg., St. 
Paul, Minn. 


Johns-Manville Corp., 22 E. 
40th St., New York, N. Y. 


National Gypsum Co., Buffalo, 
N. Y. 


Louden Machinery Co., 22 E. 
Court St., Fairfield, lowa 


Poultry Tribune, Mount Morris, 
Ill. (poultry building plans 
only.) 


National Lumber Manufactur- 
ers Assn., 1319 Eighteenth St., 
N.W., Washington, D. C. 


Southern Pine Assn., Canal 
Bldg., New Orleans, La. 


California Redwood Assn., 405 
Montgomery St., San Fran- 
cisco, Calif. 


West Coast Lumbermen’s 
Assn., 364 Stuart Bldg., Seattle, 
Wash. 


National Plan Service, 1315 W. 
Congress St., Chicago, Ill. 


Mid-west Plan Service, Ameri- 
can Society of Agricultural 
Engineers, St. Joseph, Mich. 






Hog feeder built by O. H. Keller Lumber 
Co., Winemac, Ind. Note how top opens 
completely to facilitate filling. 
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Fuel Briquets 


The briqueting of waste sawdust 
and shavings has been done for 
many years and carried out success- 
fully for about half a century in sev- 
eral European countries where the 
pinch for coal has been quite keen. 
Certain districts in the United States 
are also very favorably situated with 
respect to the production and mar- 
keting of wood briquets even in 
“normal” or “depression” periods. 
This is evidenced by the fact that 
less than 350 tons of briquets were 
produced in this country in 1930, 
while the 1941 production was more 
than 150,000 tons! 

Several factors contribute even 
further to the advisability of pro- 
ducing wood briquets at present. 
Among them we may list: 

1. A shortage of transportation 
facilities for coal and fuel oil. These 
shortages cause delays in delivery 
and tend to raise the price of coal. 
Compared to this situation is the 
availability of fuel briquets in the 
immediate vicinity of the consump- 
tion center, and at a relatively steady 
price on account of the waste wood 
utilized. 

2. An increase in the price of coal 
on account of the higher costs of 
mining. Labor costs, which consti- 
tute a major item in the price of 
coal, have a tendency of increasing 
much more than those of unskilled 
labor which is, in general, necessary 
for the production of fuel briquets. 

3. Weare in an era during which 
conservation and waste utilization 
will be emphasized more and more. 
At the present time there is hardly a 
better way of disposing of sawdust 
and shavings, and thus increasing 
the value of lumber. 
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A Pres-to-Log Machine for Briqueting 


Despite these favorable conditions, 
other forms of fuel are still relatively 
cheap in most parts of the United 
States, and the prerequisites for suc- 
cess in briqueting are: 

1. A supply of wood waste of at 
least half a ton an hour. This waste 
should be relatively dry. 

2. A market for the briquets at a 
price of less than 34 -of that of bitu- 
minous coal. In general, the market 
should be in the immediate vicinity 
or region of production, although in 
some cases (such as utilization on 
railroads) it can stand a long haul. 

3riquets have a fuel value of 
about 8,000 B.T.U. (British thermal 
units) per pound; if they are made 
out of resinous woods, or a binder 
has been added, the heat value may 
run to about 10,000 B.T.U. per 
pound. 

Methods of Manufacture 

By wood waste briqueting is 
meant the pressing of relatively dry 
sawdust, shavings or shredded wood 
by the use of a mechanical or hy- 
draulic press. The modern product 
is made on specialized presses, the 
most efficient and popular being the 
ones utilizing very high pressures, 
although there exists a system using 
a wire which encircles the briquet : 
another has a tarred jute core which 
runs throughout the length of the 
briquet. 

Waste wood from the planing mill 
and other lumber manufacturing de- 
partments usually consists of shav- 
ings, sawdust and hogged chips 
varying from very fine sawdust to 
pieces of solid wood one to three 


cubic inches in size. Depending 
upon the pressing equipment to be 
used, this material should ordinarily 
be ground in a hammer mill to a 
more or less uniform size. 

In the case of kiln dried sawdust, 
no preliminary drying is necessary. 
It is practically impossible to bind 
any wood waste containing ten or 
more percent moisture. The prob- 
lem of drying is a very serious one 
for any contemplated installation 
during the present emergency. The 
drying of small quantities is rela- 
tively simple, but continuous driers 
are both expensive and hard to get 
at present. In some cases either live 
or exhaust steam can be used, the 
waste wood passing over steam 
heated plates or floors, or being car- 
ried along in a stream of air which 
has been heated by forcing it 
through steam heated coils. 

Flue gases from sawmill and fac- 
tory stacks are well suited to supply 
the heat necessary for drying. On 
account of the shortage of other 
equipment, a tunnel dryer in which 
the sawdust passes on a conveyor 
the opposite direction of a stream 0! 
flue gases should be best suited u~- 
der present day circumstances. Ifa 
binder is to be added, this should be 
done before the final beating takes 
place in order to soften the hinder 
and increase its glueing properties. 


Briqueting Equipment 


Like all other industrial process€s- 
modern scientific briqueting machin- 
ery has evolved from _ primitive 
methods, some of which survive 
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By Robert S. Aries 


Consulting Chemist 


even at present. A good press has 
to possess the following characteris- 
tics : 

|. Proper feeding method, auto- 
matic if possible. 
Uniform pressure—for the 
obtention of a briquet with a 
uniform density. 


? 


3. Large capacity. 
+. Simplicity. 
5. Ruggedness. 


6. Efficient safety devices. 
7. Accessibility of parts. 

8. Small depreciation and facil- 
ity of repair. 

¥. An efficient discharge for fin- 
ished products. 

10. Small labor requirements for 
operation, both as to number 
and skill. 

11. Small power consumption. 

Almost all the presses now in use 
are automatically fed and a conveyor 
can conveniently provide a supply of 
sawdust while another one removes 
the finished briquets. 

If a binder is to be mixed with 
the wood waste in order to hold it 
together, equipment with lower 
pressures, similar to the one used in 
the briqueting of coal, could be used. 
Woods which contain a high per- 
centage of rosin and pitch can thus 
be briqueted without the addition of 
extra binder, but it may be neces- 
sary to heat the sawdust slightly in 
order to make the rosin more ad- 
hesive. If low pressure equipment is 
to be used, a long cooling trough for 
the finished briquets, sometimes 
more than 100 feet in length, should 
be provided. 

Low pressure equipment can be 
purchased today on the second-hand 
equipment market, as many coal 
briquet producers are out of busi- 
ness on account of price ceilings. 

There exist machines for the pro- 
duction of briquets composed of 
sawdust and coal dust held together 
by a binder (provided that high 
Pressures are not used for briquet- 
ing.) Thus the following satisfac- 
‘ory mixture has been reported: 
sawdust 65 percent, coal dust 25 per- 
cent, binder (coal-tar pitch, starch, 


Makes Fuel Briquets 


petroleum refuse, or sulfite waste 
liquor) 10 percent. The coal dust 
can also be replaced by charcoal 
dust and in both cases a hard and 
firm briquet is produced. Low pres- 
sure equipment has not been very 
popular in this country, although it 
is widely used in Europe. 

High pressure equipment, how- 
ever, has been known all over the 
United States. The resulting briquet 
is held together by the natural co- 
hesion of the wood. At the pressure 
of 20,000 Ibs. per square inch which 
is applied, the structure of the wood 
is almost entirely destroyed and this 
terrific pressure does away with the 
need for a binder, producing a log 
more than three times as dense as 
wood which constitutes a bone-dry, 
highly concentrated fuel which will 
withstand handling without break- 
ing. A ton of logs occupies about 35 
cubic feet—much less than the space 
required for a ton of coal. 


Should YOU Make Wood 
Briquets? 


In order to determine the relative 
value of wood briquets in your par- 
ticular locality, you have to calcu- 
late the fuel value with respect to 
coal. Let us assume, for example, 
that a mill would have to pay $8.00 
per ton of coal with a heat value of 
14,000 B.T.U. per pound. As men- 
tioned before, briquets have a fuel 
value of 8,000 B.T.U. per pound, or 
four-sevenths of the heat value of a 
ton of bituminous coal ($4.57 in our 
example.) Thus if you are inter- 
ested in producing briquets pri- 
marily on a heat unit basis, you can- 
not afford to spend more than $4.57 
per ton (in our example) on their 
manufacture. If you intend to sell 
the briquets you have to figure your 
selling costs and profit within this 
price, provided that your buyers are 
only interested in the heat value of 
their fuel. 

However, the unavailability of 
coal as well as the briquet proper- 
ties of kindling, appearance, cleanli- 
ness, small percentage of ash and the 
absence of clinkers increase sup- 
stantially the obtainable price. This 
is especially noticeable in the field of 
domestic use, the housewife being 
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willing to pay more for the same 
heat value on account of these de- 
sirable properties. The advantages 
of briquets over cordwood are less 
moisture (hence more wood per 
pound), less labor in preparing for 
the fire, less need for kindling wood, 
a more compact volume with a re- 
sultant large fuel increase per unit. 

The approximate cost of produc- 
ing fuel briquets using the high pres- 
sure method is given in the follow- 
ing table. One machine with an 
output of 1,000 Ibs. per hour, operat- 
ing 10 hours a day, 300 days a year 
has been assumed. Although the 
initial investment is quite high, there 
are certain conditions under which 
briqueting is quite lucrative. Ma- 
chines can also be obtained on a 
lease or royalty basis. However, the 
bulk of the industry is presently con- 
centrated in the Northwest where 
wood waste is abundant and coal is 
expensive. 


Some Costs in the Production 
of Fuel Briquets 
Output: 1,500 short tons a year. 
Credit for sawdust or shav- 
ings @ $0.50 per ton...$ 750.00 
Grinding costs, 30 kw. 
hrs./ton @ $0.01 per 
We Bh 4615s Cheeeaces 450.00 
Drying costs, depending 
upon the moisture con- 
tent and the system used, 
about $0.20 per ton.... 
Briqueting costs, 65 kw. 


hrs./ton @ $0.01 per 


Oe Ca ccdawawanns 


300.00 


975.00 
Amortization of press @ 
$1.00 per ton......... 
Amortization of grinders 
and dryer, depending 
upon type used, about 
$0.30 per ton......... 
Amortization of conveyors, 
storage bins and addi- 
tional building, if any, 
about $0.20 per ton.... 


1,500.00 


450.00 


300.00 


$4,725.00 


Labor, 3,000 hours @ 
$0.50 per hour........ 


Cost for 1,500 tons. . .$2,225.00 
Cost per ton ........ $4.15 
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“Victory Workers’ Homes,” designed to relieve housing shortages in 
farm and industrial areas, have been introduced by the Texas Pre- 
Fabricated House and Tent Co. The principles of design and construc- 


tion are those used in housing tens of thousands of our fighting men in 
every climate. Each home is 16 feet square, the floor is made in two 
sections and each wall including windows is one complete section. 


} 





These homes contain facilities for comfortable living including heating, 
lighting and cooking equipment. They are completely prefabricated, 
portable and demountable. The roof, in four sections, is double with air 
space connecting into the metal ventilator at the peak. 


A screen stretcher was improvised by a dealer to make the application 
of screen wire to the frame easier. An old automobile steering wheel 
affords the leverage to pull screen wire tight over the frame for tacking. 
The photo explains the operation of the device. A ratchet holds the 
screen roll taut until tacking is completed. 
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SALVAGE LUMBER 


Write to the Salvage Editor, Ameri- 
can Lumberman, 431 So. Dearborn St., 
Chicago, Ill., for further information 
about any of the following items. Please 
mention the number of the items in 
which you are interested. 


Available 
66. 

5000 to 10,000 pieces 34x23%% to 2% 
inches in six, seven and eight foot lengths 
of fir plywood, S1S in perfect condition. 
Also have about the same amount of 
1% inch circles of the same material. 


67. 
Dry yellow pine strips 25/32x14%, RL 
to 20 feet. Material is No. 2 and Btr., 


S3S. 
68. 

Several cars of yellow pine timbers, 
mostly 8x8 to 12x12, with some smaller 
and a few larger, in lengths one to four 
feet. Few pieces five feet. Good for 
blocking or mud sills. 


69. 

Have on hand and are constantly ac- 
cumulating kiln dried ponderosa pine 
short cuttings in the following sizes. 

Widths: 134; 174; 2; 2%; 3%; 3%; 
4546; 5; 554; 6; 7; 9%; and 10 inches. 
Especially heavy on 35@ and 45%. 

Thicknesses: 4/4; 5/4; 6/4; and 8/4. 
Especially heavy on 4/4 and 5/4. 

Lengths: 7 to 14 inches. All stock is 
tied in bundles of one size and length to a 


bundle. 
70. 


Have mixed hardwoods 3% inch thick in 
widths up to 1% inch and lengths 10 to 
16 feet. Predominately oak and elm with 
some sycamore, hard maple etc. Also 
¥%4x% strips which they will cut to length 
and plane 4 sides. 


Wanted 
71. 

Need the following items in a good 
grade of birch, S4S. 10,000 pcs. 5/16x- 
1% inches by 6 feet. 1,000 pcs. 13/16x1¥% 
inches by 6 feet. 1,750 pcs. 13/16x3Y% 
inches by 3 feet. 

va. 


Want curved or radial wood lags, S4S 
with flat surfaces milled on curve to fit 
24 inch diameter (see sketch). Lags to 
be 4x13%x34 inches. Steck to be free 











t “t 


of loose, large and branch knots. Pine, 
spruce or similar wood, or hardwood 
which is not too hard, green or dry, 35 
satisfactory. ‘ 

73. 


Need fine-grained kiln dried stock ™ 
any hardwood such as gum, maple, cherry, 
birch, hickory, or even first grade pine, 
which can be cut or resawn to 38x34 
to 5 inches in not less than 1° inch 


lengths. 
74. 


Want two or three cars of 1x4 = 
wider, 28 to 48 inch pipe box lumber 5?* 
to 25/32. Prefer them R.L. 
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|, many instances it is not the 
room space but the lavatory facili- 
ties that hold up the remodeling of 
an extra bedroom for war workers’ 
use. Great though the need for 
rooms may be the bathroom conges- 
tion may keep owners from offering 
their rooms for rent. Used mate- 
rials and ingenuity can sometimes 
make an old lavatory usable, or even 
add a new one. 

The case history of one lavatory 
refurnishing was told by R. K. Kent, 
of Seattle, Washington. 

“Our house,” he said, “had one of 
the old-fashioned lavatories that 
someone had added as an after- 
thought to the back porch. The 
room was unattractive and, though 
the plumbing was of good quality, it 
was in bad condition. Not needing 
the room, we used it to store mops 
and rubbers and the like. But when 
the need for furnished rooms became 
acute we decided to see what we 
could do with the old lavatory.” 

The “before” pictures give some 
idea of what the Kents were up 
against when they started. The 
walls and ceiling were of tongue and 
groove of various widths, painted a 
flat coat of gray. No amount of 
scrubbing could make it look any- 
thing but dirty. And as the tongue 
and groove was a dirt catcher they 
decided to cover it. 

As cost was the primary consid- 
eration tile or tile board was not 
used. And furthermore the Kents 
wanted something different from the 
general run of bathrooms. So they 
used ten inch knotty pine boards for 
the walls, putting them on vertically 
right over the old wall. 

Economy dictated the working out 
of all the details, for example, in- 
stead of removing the casings from 
the door and window they butted 
the pine boards to them so the walls 
are flush with them, giving a most 
Pleasing streamlined effect. 

It was decided to put a cupboard 
and built-in dresser on one side of 
the room where the wall was blank. 
The sides were made of twelve inch 
fr boards, the front frame of 1 by 3’s 
of fir. The doors and drawer fronts 
are made of white pine. There is 
4 cupboard all the way across the 
‘op, up to the ceiling, with two 
doors, The remaining space is di- 
vided into three parts; a locker 
along one side, a dresser in the cen- 


Remodeled 
lavatory 


ieans many 
small sales 





Left, 
Above, 


ing. Below, 
improved by new walls. 


ter with four drawers below it, and 
a tall cupboard with shelves on the 
other side. The Kents were able 
to do all the work themselves ex- 
cept putting rabbets and lips on the 
doors and drawer fronts. This was 
down by a local mill. 

The pine walls were finished with 
three coats of clear lacquer to pre- 
serve its natural color and beauty 
and to make the surface washable. 
The casings and door were enameled 
white to match the ceiling. The case 
front was also enameled, but the 
case doors and drawer fronts were 
finished to match the walls. This 
decorative scheme produced a most 
interesting and professional looking 
result. 

New faucets and a new strainer 
were necessary and were obtainable 
when the purpose of the room was 
explained. At first the toilet tank 
looked hopeless, but being good 
quality plumbing in the first place 
it responded to a good bleaching 
and scrubbing. A small can of paint 
remover took the layers of green, 
rose and yellow paint off the toilet 
seat and restored it to its original 
natural mahogany finish. A sand 
paper rub down and two coats of 
eggshell varnish made it look ac- 
tually better than new. 

The linoleum was good, black and 
white marbelized squares, so, since 
the white was repeated in the plumb- 
ing fixtures and enamel, the ac- 
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cessories were purchased in black 
to match the black in the linoleum— 
tumbler holder, toothbrush holder, 
soap dish, paper holder and towel 
bars. Black pulls were used on 
the drawers and doors of the cub- 
board. 

Most interesting is probably the 
cost: to the Kents for a completely 
modernized bath. All lumber deal- 
ers carry the lumber items listed 
and many of them carry the plumb- 
ing and light fixture items. The 
total bill could be from a lumber 
dealer, an example of a small job 
lot sold to the consumer to enable 
the consumer to save himself some 
money, the easiest kind of a sale 
to make if the public is but told 
that the place to come to is the lum- 
ber dealer’s yard. 

The Kents say the cost was less 
than anticipated : 


White pine boards........... $5.90 
Plywood for ceiling ........ 4 
Fir 1x12’s and 1x3’s for cup- 

UGE -ssi.ccntecaiuncer es 1.85 


Cove for floor and ceiling.... .36 


Enamel, paint and varnish... 2.00 

Millwork on drawers and 
Oe 4 ccrtteanseneins'es 6.00 
Faucets and strainer....... 2.15 
New light fixture.......... 1.09 
Accessories (towel bars, etc.) 1.25 
WORE Siew caweselstou $21.44 
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Coal 


Watch the settlement of the coal crisis. 
Watch all of it; not just what happens 
at the mines. 

Don't waste too much time worrying 
about a prolonged strike. That could 
happen; but it’s an outside chance. Miners 
don’t want it or any part of it. The 
President, in his broadcast, told off such 
a stoppage with force and dignity. 

John L. Lewis is a violent man who 
gambles for high stakes; is said to have 
the nerve of Satan. But he’s a shrewd 
old leader; too smart to get the responsi- 
bility for a prolonged shutdown hung onto 
him. It’s his strategy to use the fear, not 
the fact, of a strike. He might bumble 
into one, and certainly he took a big 
risk; but during thirty years John hasn’t 
done much bumbling in the field of 
strategy. A serious strike would end 
his labor leadership; something for which 
he has a marked aversion. The odds are 
against much of a shutdown. 


Public Control 


But your interest in the case is wider 
than the matter of getting coal mined. 
It has to be wider. You're flying a lum- 
ber kite; and these Federal-control winds 
that are looping the coal boys around can 
crack your tail, too. Better watch those 
weather signs. 
couldn't have rigged the coal 
crisis, not in these days, just by dragging 
out the old samples of the labor wars; 
for instance, cornering an employer and 
offering to bust him unless he pays off 
in higher wages. Too many people have 
too deep an interest in war-economy con- 
trols for that to get by. 

Lewis came up with the word that the 
cost of living was running away; that 
hard-working miners couldn’t buy enough 
food with their pay. Administrator 
3rown countered by saying that since 
August, 1939, wages had increased 53 
percent while living costs had gone up 
but 22 percent. This should have closed 
the controversy. It didn’t. 

No indictment of the Administrator’s 
veracity or of the general accuracy of 
his statistics. But at this point the labor 
leader put his finger on the weak spot 
in the government’s case. 

A few points: If there’s to be control 
of war-time economy, there has to be 
complete control; accurately adjusted 
clear back to the grass roots. Of course 
wages have to be adjusted to the cost 
of living, under such control. Your cost 
of living is what you pay in your local 
stores; not the averaged figures gotten 
out in Washington. Those averaged 
figures contain a lot of offsets, some too 


Lewis 
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high, some too low; and these variants 
can work against you, leaving you flat. 
Hence a reliable, working control of war 
economy has to be adjusted clear back 
to Podunk; and over-all formulas don’t 
do it. Too many people know these 
facts, have learned them the hard way 
in working out their own _ personal 
budgets, to be impressed by _ over-all 
statistical averages. 

That's the hole through which Lewis 
put his big fist. He'll not get all he 
wants; simply can’t be allowed to get all 
he’s demanded, else the whole war-time 
economic structure would go boom. But 
no matter what face-saving gestures are 
made, it seems now that the big leader 
is going to come out with about all he 
expected; that he’s outsmarted Washing- 
ton again. This page, if you're inter- 
ested, doesn’t like anything about the old 
boy. But he may yet force Washington 
to weigh in with a realistic program of 
control. You can’t freeze anything at the 
top—wages, prices, allocations or any- 
thing else—unless you go clear through 
the piece and make all your partial num- 
bers add up to your top number. 


Those Top Formulas 


Let’s not get rough with the adminis- 
trators. They’ve worked near-miracles ; 
have raised a big armed force, have sup- 
plied and transported it. With the whole- 
souled help of business they’ve made an 
industrial change-over that few men 
thought possible a couple of years ago. 
Their achievements, measured against 
their deficiencies, are an overwhelming 
majority. But conditions change; and 
what seems to be unimportant suddenly 
becomes highly important. 

One trouble in Washington is the fixed 
idea that everything clear back to Posey 
Corners can be regulated by one universal 
rule at the top. Then if this rule in 
action begins to destroy part of an in- 
dustry, ‘the administrators amend it. If 
the amendment hurts somebody else, they 
amend the amendment. You've seen this 
happen over and over in the lumber in- 
dustry. 

Here’s an example of another method. 
Two years ago the British said they were 
going to stabilize the cost of living, and 
they’ve done it. They knew their over- 
all frozen figures would work individual 
hardships; and when those hardships be- 
came apparent the government has cor- 
rected them, not by altering the top 
figures but by granting local and _ indi- 
vidual subsidies. If a chair is in the 
wrong place, they move the chair; not 
the whole house. 








Subsidies 

Few Americans like subsidies. This 
page doesn’t like them, either. All of us 
are afraid of special favors; of a political 
control of business that could extend be- 
yond the war; of business flabbiness re- 
sulting from special easements. 

But we don’t like the war, either; and 
we do have war-time control of business 
by government. It may as well be effici- 
ent for war purposes. If administrators 
are trusted to change the top rules—and 
they’re constantly making those changes—- 
they may be trusted to alter the detailed 
impacts of the top rules. Here’s some- 
thing about it: Say you’re getting along 
fairly well right now, under the rules 
as they stand. You don’t know at what 
moment the top rules are going to be 
amended to help somebody on the other 
side of the country; and that amend- 
ment may mean curtains for you. Why 
not let the top structure alone and merely 
soften its impact on the distant man who's 
getting hurt? The British find that the 
cost of such adjustments is relatively low 
and that the stability of known and fixed 
formulas is of immense value. 


Log Ceilings 

A classic example of this top-amend- 
ment stuff is the roll-back of log prices. 
They were getting too high, so Washing- 
ton said; were squeezing intermediate 
processors and distributors against retail 
ceilings. So the price was arbitrarily 
rolled back, and that was that. But tt 
wasn’t quite so simple. Probably a few 
of the producers were profiteering. We 
wouldn’t know; but it’s possible. Many 
were not. Their costs had risen. The 
profiteers, if any, could get along under 
the roll-back; but the men with higher 
costs couldn’t get along. They closed 
down; at a time when the government 
and food producers were desperate for 
lumber. Surely it wouldn’t be so hard to 
learn by investigation which producers 
were stymied by high costs and to keep 
them going by paying the necessary sub- 
sidies. 

This instance is mentioned merely 4 
an example. You can add others. It 1s 
an example of an effort to preserve 4 
price ceiling, in accord with the Hold-the- 
Line order; and presumably it does that. 
But by stopping with the end-price of 
logs and doing nothing about factors that 
enter into the price of logs, it succeeds 
in reducing the output of lumber. Now, 
of all times! 


RMPR 19 

The OPA has issued its long expected 
adjustment of No. 2 Common Southern 
pine. Boards were increased $1 4 thou 
sand, and dimension was reduced a like 
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Flintkote 4-in-1 Utility Board 
.»-@ brand new, low cost 
product with many uses 


This versatile new product was developed by 
Flintkote as a wear-proof, weather-tight floor- 
ing for Army cantonments. 


So effectively did Flintkote 4-in-1 Utility 
Board cover warped, “opened up” wood floors 
that it was tried on other hard jobs. As ware- 
house flooring, it proved very durable. As wall 
and floor lining in dairy barns, poultry houses, 
and other farm buildings, it proved an effec- 
tive substitute for hard-to-get materials. 





Fasily applied even by unskilled labor. ..these 
large, rugged panels provide a quick and eco- 
nomical way to roof and side many temporary 
and portable buildings. 








flintkote makes this tough, versatile material 
from special felt...treated with stabilized bitu- 

mén...compressed onto asphalt-impregnated 

backing board. Standard panels are 3’ x 4’. 
engths up to 8’ on special order. 









Available in quantity for immediate delivery, 
Surprisingly low in price, the new Flintkote 
4-in-] Utility Board effectively replaces ply- 
Wood, wallboard, metal roofing or siding and 
“ther scarce materials. And you'll discover doz- 
as of other uses for this adaptable newcomer 
in the Flintkote family of building materials. 
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aisles withstands de- 
structive wear and tear 
-.and reduces noise. 


4-in-1 Utility Board 
speeds uprepair and con- 
struction of many types 
of farm buildings and 
industrial structures. > 














@ This illustrated booklet shows 
more than 40 uses for the new 
Utility Board. For your free copy, 
please write to the Flintkote 
Company, 30 Rockefeller Plaza, 





New York. Branches located in 
Atlanta, Boston, East .Ruther- 
ford, N. J., Chicago Heights, 
Ill., Detroit, New Orleans, Waco 
and Los Angeles, 
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amount. This is intended to stimulate 
production of boards; chiefly to meet the 
big demand for boxing and crating. In- 
cluded is a prohibition against grading, as 
a special grade, lumber which can be 
graded as a standard grade; also against 
wrongly or falsely grading or invoicing 
lumber. 

This’ revision also attempted to 
straighten out the long disagreements be- 
tween concentration and_ distribution 
yards in SP territory. Apparently this 
has not been successful; for the order had 
scarcely gone into effect when it became 
known that a new section defining these 
vards and their operations was in the 
making. At this writing it has not been 
issued; should be out by the time you 
read these lines. 

The difficulty between these two types 
of yards is fairly serious and seems all 
but insoluble by means of definitions and 
rules. Each is accused of selling to the 
other’s trade. Each buys much of. its 
stock from the other’s local mill sources. 
As has been mentioned before on this 
page, the concentration yard is obliged to 
sell at mill levels; hence it must buy 
stock from small mills, for remanufac- 
ture, below those levels. Gains made in 
grading of log-run stock are not enough 
to cover the cost of remanufacture and 
to yield a profit. But distribution yards 
have been buying from the same mill at 
full mill levels. The revised order met 
this situation by including delivery in the 
ceiling price if the stock were sold for 
resale to a purchaser within 25 miles. If 
delivery were more than 25 miles, there 
was to be a roll-back of $2.50 a thousand 
before transportation charges were added. 
This page does not know if the transpor- 
tation formula is to be retained in the 
pending revision. Presumably it will be. 


Distribution Yards 


The factor which raised the loudest 
protest, resulting in the impending amend- 
ment, was the definition of a distribution 
yard. This definition was exact and in- 
cluded seven points. To be considered a 
distribution yard, the business had to meet 
all seven requirements. The first caused 
the trouble. It must sell substantially all 
the lumber of all species handled through 
its yard in the same size and condition 
of dressing in which received, However, 
a yard in the Southern pine producing 
area is allowed to buy up to 30 percent 
of its Southern pine lumber in rough 
form and to process it by sawing or plan- 
ing. If more than 30 percent, it is a con- 
centration yard for Southern pine; but it 
can be a distribution yard for other spe- 
cies of lumber and lumber products if it 
qualifies as such under the appropriate 
regulations. 

Apparently this is the provision that is 
to be changed. A large percentage of the 
yards in the South, especially those near 
small mills, have for years bought much 
of their lumber in the rough and have 
processed it in their own plants. It seems 
strange that such an order was issued or 
that, having been issued, it should be so 
speedily amended. The question has been 
discussed and argued for months. Surely 
there is no information about it that has 
not been long known. 
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Woods Workers 


The industry is having a strangely un- 
even experience with Selective Service 
over the drafting of “essential workers.” 
In the Northwest, it seems, practically 
anyone connected with the industry is 
more or less automatically deferred. But 
not so in other areas. In these other areas 
timber cutters, trimmers and the like are 
considered by Selective Service to be 
“unskilled workers” whose places can be 
taken by others after brief training. Re- 
sults, where this has been tried, have not 
been good. Unskilled fallers split a de- 
pressing number of butt logs. Unskilled 
cutters, making mistakes in measure- 
ments or driving a saw through a log at 
a crooked angle, waste a depressing 
amount of timber. There is danger of ac- 
cidents to inexperienced woods workers. 


There has been considerable drafting of 
owners of logging and milling units, on 
the theory that they are not essential to 
the operation of their businesses. One 
such instance came to our attention. A 
young fellow who is owner, manager, 
sales manager, superintendent, logging 
boss and what have you of a concern 
producing probably 200,000 feet of hard- 
wood has been drafted. This means his 
little operation will close. Eastern and 
southern men don’t understand why the 
draft rules have so harsh an impact in 
their areas; why it is so hard to get the 
deferments that in other areas seem to 
be a matter of course. 


Limitation Order L-290 


The WPB has issued the order, effec- 
tive May 13, channeling western lumber to 
war projects. It applies to Ponderosa 
Pine, Idaho White Pine, Sugar Pine, 
Lodgepole Pine, White Fir, Western 
White Spruce and Engelmann Spruce; 
produced in the States of Washington, 
Oregon, California, Idaho, Montana, 
Wyoming, Nevada, Utah, Colorado, Ari- 
zona, New Mexico and South Dakota. 

Restrictions are rather similar to those 
in L-218; prohibiting sale, shipment or 
delivery by producers except under ex- 
actly specified conditions. The order does 
not affect stocks in distribution yards, 
nor does it affect lumber actually in tran- 
sit on May 13. Producers may sell, ship 
or deliver to other producers, to the ac- 
count of the Central Procuring Agency or 
to contractors or sub-contractors of gov- 
ernment agencies for use on specific con- 
tracts or sub-contracts. A form of en- 
dorsement is provided for such purchase 
orders. 

A new definition of “producer” ex- 
cludes a sawmill producing less than 
10,000 feet a day of eight hours continu- 
ous operation. The order does not affect 
sawmills engaged in retail distribution in 
areas not served by retail yards. 

No. 1, 2, 3, 4 and 5 Common, inch 
shop, 5/4 and thicker No. 2 and 3 shop, 
No. 1 and 2 box and No. 1 and 2 dimen- 
sion of these restricted species may not be 
purchased from a producer for the erec- 
tion, construction, reconstruction, restora- 
tion or remodeling of any building, struc- 
ture or project, except upon specific 
authorization of the WPB. Application for 






such authorization must be made on form 
PD-872. 

Too early to get specific comments 
from the trade in regard to this sweep- 
ing order. The industry hoped the WPB 
would not find it necessary to issue the 
order; believed that other and less dam- 
aging devices could be found, such as in- 
creased production, to get needed stock 
to government projects. 


Amended MPR 222 


Following its general purpose of en- 
couraging a larger production of boards, 
the OPA has readjusted prices on north- 
ern hemlock, produced in Wisconsin, 
Michigan and Minnesota. Prices on No. 
1 and No. 2 and merchantable grades of 
boards were advanced $2 a thousand. No, 
3 and No. 4 were advanced $1 a thousand. 
Prices of No. 1, No. 2, No. 4 and mer- 
chantable grades of dimension were re- 
duced $1 a thousand. 

The order establishes ceilings for sevy- 
eral grades of aspen; which until this 
time have been under “General Max.” 
These ceilings generally reflect the 
March, 1942 levels. 

The order includes a pricing provision 
that allows prices to be made adjustable 
to maximum prices in effect at time of 
delivery. 


Indirect Stumpage Control 


The OPA has not yet issued regula- 
tions for stumpage pricing; but it states 
frankly that it is attempting an indirect 
control through the issuance of Supple- 
mental Order 47. This applies chiefly, 
though by indirection, to logs and bolts 
produced by contract loggers or cut from 
standing trees owned by the log users. 

This supplemental order establishes the 
point that in dealing with petitions for 
amendment of ceiling prices, for products 
manufactured from logs and bolts, the 
OPA will consider the established maxi- 
mum prices for logs and bolts the highest 
costs that can be cited in such petitions. 
Apparently this means that if a product 
is made from logs not directly controlled 
by the earlier roll-back to log prices of 
September-October, 1942, the product 
will none the less be priced as though it 
had been made from logs bought at con- 
trolled prices. These log and bolt ceil- 
ings are contained in MPR No. 161 
(West Coast Logs), Regulation 318 
(Prime Grade Hardwood Logs) and 
Regulation 348 (Logs and Bolts). 

Petitions for amended ceilings, in any 
way based on the cost to the petitioners 
of logs and bolts, must show actual cost 
of logs and bolts received at the plants 
during the three months immediately 
prior to filing the petition. They must 
also show what the costs would have 
been had the materials been bought a 
ceiling prices. 


Still Hanging Fire 


The interim retail pricing formula has 
not been announced at this writing, 1 
has the special allocation of stock for 
agricultural uses. This page refuses 1 
make further predictions about issuance 
dates. As soon as they’re announced we'll 
shout the amazing tune. Add the cypress 
ceilings to this list. 
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$61 quarters are Buildings, at every base throughout the 
1 313 nation. Much of the tremendous amount of hard- 
) and ware required for doors, windows, and cabinets is 
Supplied by Stanley. 

> a Stanley’s already large production facilities have 
al cost been stepped up again and again, but the demand 
plants for this, and other war requirements is unceasing. 
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UTHWE 
LUMBER 
MILLS INC 


Our Two Modern Plants 
Are Doing a Big 
War Job — 


With practically an unlimited supply 
of choice Ponderosa Pine timber, we 
are getting out all the logs our woods 
crews can deliver: With a plant capac- 
ity of 100 million feet a year, our mill 
and loading crews are doing their part. 
Our 20 dry kilns give us plenty of dry- 
ing capacity. Notwithstanding man- 
power and operating supply problems, 
we are getting out large quantities of 
dimension, siding, interior trim, ceiling, 
casing, base, lath, selects, commons— 
also box shook, crating, shop lumber 
and industrial items. 


Southwest Lumber Mills, Inc. 


McNary, Arizona 


Mills at McNary and 
Flagstaff, Arizona 


DISTRICT SALES OFFICES 


R. B. HOWELL and 
PHOENIX, ARIZ.--¢' R. McNARY, Representatives 
D.A.WEIDLER 520 N. Michigan Ave. 
CHICAGO ™ Phone, Superter 9004 


Manager 
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Will Manufacturers Hold Back? 


A survey by the Research Institute of 
America indicates that virtually all com- 
panies, regardless of size, expect to be in 
peacetime production within three months 
after V-day. Almost three-fourths of 
the companies expect to complete the 
shift within the first month after V-day. 
About 10 percent in the groups employ- 
ing 500 to 5,000 set six months as their 
time limit for such readjustments. 

Almost all firms are at present plan- 
ning to use their prewar designs for 50 
to 60 per cent of their peacetime prod- 
ucts. The larger companies at first in- 
tend to produce only about 15 percent 
of their first peacetime products with 
an entirely new design. The report in- 
dicated that the smaller companies intend 
to be progressive, that the larger ones 
will be bogged down by size. 

Employment was the problem which 
rated first in the survey, new markets 
second. We wonder if the fact that peo- 
ple are expecting and will be entitled to 
something better than the same old thing 
won’t be a greater problem than switch- 
ing over in the case of the big com- 
panies. We expect fireworks if they hold 
back, as some of the fellows, used to do- 
ing things in a hurry, will steal a march 
on the lethargic ones. 


Farm Foreclosures Fewer 


Maintaining their downward course, 
non-farm foreclosures in the first quarter 
of 1943, totalling 7163, were 22% less 
than in the previous three months and 
38% below the total for the first quarter 
of 1942, the Federal Home Loan Bank 
Administration reported today. 

At the end of March, the foreclosure 
index had dropped to 17.6 as compared 
with the average of 100 for the 1935-1939 
base period. This means a current rate of 
less than one foreclosure for every five 
instituted during the 1935-1939 years. 


Financing 30 Years Hence 


Morton Bodfish, executive vice-presi- 
dent of the United States Savings and 
Loan League, envisions the cooperative 
savings banks of tomorrow as protecting 
the ‘home owner when he has to move or 
wants to sell his home before it is paid 
for. 

“He can turn his home over to a co- 
operatively-owned Homes Re-sale and 
Investment Maintenance Corporation, 
which pays him promptly four-fifths of 
the amount he has paid on his home, 
minus the mortgage balance and the use 
or rent benefits he has had in the mean- 
time,” Bodfish prognosticates. 

“The losses, when some community is 
becoming a ghost town or in the case 
of a declining market for several years, 
are to be absorbed from the fifty cents 
a month per $1000 which the home pur- 


chaser pays for this protection,” he ex.4 
plained. 

This may be a step in the right di. 
rection, but, as the AMERICAN LuMpgr. 
MAN pointed out in the article, “The 
Bottleneck in Prefabrication”, in the 
March 6 issue, the loss of equity in 
such instances forestalls home ownership, 
The advantages of home ownership in- 
clude the fact that one has something 
for his years of payments. It does not 
seem that this is taken care of if the 
amount of his rental for all the years he 
has lived there is taken out of the sum 
which the Corporation gives him when 
he has to move. He would undoubtedly 
take his chances on getting something 
by selling the house to anybody—or 
would the Corporation have a clause pro- 
hibiting his selling on his own initiative? 
No, Mr. Bodfish, we don’t think you 
have the answer yet. 


Post-War Planning 


In line with the Government's present 
policy of planning now to meet post-war 
conditions, Sherwin - Williams Company 
has formed a committee on post-war 
planning. Mr. Arthur W. Steudel, presi- 
dent of the company, states that the com- 
mittee believes the present war will be 
followed by a period of great industrial 
and economic opportunity requiring many 
revisions in past procedures of product 
formulation, distribution, advertising and 
merchandising, and that planning now to 
adjust to these changes is in the best 
interests of their employees and cus 
tomers. 

Sub-committees of the post-war plat- 
ning board are being formed to work 
hand in hand with similar representatives 
of other industries in order to keep i 
formed of new discoveries and develop: 
ments. 


Savings Deposits Up 
Despite Income Tax Drain 

In spite of record March income tx 
payments by individuals, investments 
the public continued to flow at an ur 
abated rate into insured savings and loa 
associations, Oscar R. Kreutz, general 
manager of the Federal Savings and Loan 
Insurance Corporation reported tod): 
Funds invested in the 2400 thrift and 
home finance institutions whose investo!s 
are protected by the Insurance Corpor 
tion increased by $36,400,000 during 
March, a growth approximating that © 
February and nearly three times that 
March 1942. — 

Insured savings and loan associatiol 
received $277,000,000 in new share car 
tal during the first quarter of this ye 
or 28 percent more than in the Januaty 
March period of 1942. Withdrawals of it 
vestments, on the other hand, amoutt 
to $176,000,000 or 18 percent less than 
in the same quarter of 1942. 


' AN 
May 15, 1943, AMERICAN LUMBERM 


LI 
BIG 
T 


Elect 
T 


The al 
trical r 
of war 
for a | 
turer’s 
Texas. 
this pr 
switch” 
buildin 
Behi 
well gr 
really 
anythin 
somethi 
Toda 
terials ; 
houses 
tion in 
and Ti 
applian 
refriger 
ment st 
being 
Barrett 
through 
training 
instruct 
tives, 
Sales 
interest 
manufa 
tion of 
group oO 
together 
Profitab 
hess, 


lve ofte 
them exp 
about ho, 
he's aimi 


Seems to 
Now whe 
® shingle 

: Some 
Wal, if h 
bonkrupe 


"Trade Mark 
AMER 





he ex-4 


sht di- 
} MBER- 
“The 
in the 
lity in 
ership, 
hip in- 
nething 
pes not 
if the 
ears he 
he sum 
n when 
ubtedly 
mething 
ody—or 
1S€ pro- 
itiative? 
nk you 


present 
post-war 
“ompally 
post-wat 
a, presi- 
the com- 
will be 
ndustrial 
ng many 
product 
sing and 
x now tv 
the best 
and cus 


var plan- 
to work 
sentatives 
keep in- 
develop: 


in 

come tax 
tments ol 
at an un- 
; and loan 
, general 
and Loat 
ed toda}: 
thrift and 
> jnvestors 
, Corpora 
0 during 
ng that 0! 
es that 0! 


ssociations 
share cap! 
this yeah 
e January 
wals of itr 
~ amounte 
- Jess thal 





RePaiR, = Protect ~=MAINTAIN 




























gGe~**' 


LITTLETOWN, U. S. A., GOES BIG 





BIG SWITCH 
TO BUILDING 
MATERIALS 


Electric Distributor 
Ties up With Barrett 


The almost total eclipse of elec- 
trical merchandise in the smoke 
of war posed a tough problem 
for a large electrical manufac- 
turers dealer organization in 
Texas. The distributor solved 
this problem by making a “big 
switch” from electrical goods to 
building materials. 

Behind this move was the 
well grounded principle that a 
really good salesman can sell 
anything, but he must have 
something tangible to sell. 

Today, Barrett building ma- 
terials are stocked in the ware- 
houses of this dealer organiza- 
tion in Louisiana, Oklahoma 
and Texas, serving electrical 
appliance outlets, hardware and 
refrigerator dealers and depart- 
ment stores. The salesmen are 
being educated to promote 
Barrett building materials 
through roofing schools, field 
training and sales promotion 
instruction by field representa- 
tives, 

_ Sales are good, the men show 
interest in their work, and the 
manufacturer has the satisfac- 
ton of knowing that a fine 
group of dealers has been held 
together and is engaged in a 


Profitable and expanding busi- 
ness, 





SAYS .e- 


often wondered why all of 
em experts make so much fuss 
tbout how a feller should act when 
Saimin’ to sell somethin’. 

* * * 


Stems to me @ salesman jest has to 

sy what he’s plannin’ to sell, why 

shingle or some paint is better 

er some other brand, and act nat- 
"0 if he’s gonna convince me to 
nktupt the family teapot. 
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Almost overnight tire and gasoline 





Fale 


shortages have changed the buying 


habits of farmers and residents of small towns. Dealers in thousands of 
rural communities like this are busier than they have been in years. 





TREE DOCTOR USES ELASTIGUM 





COOKIN’ UP A ROOF 


This “recipe” is from “A Com- 
plete Guide to Domestic Cook- 
ery”, published in 1846. 

“Take one measure of fine 
sand, two measures of wood 
ashes, sifted, three of slackened 
lime ground up with oil, lay on 
with a painter’s brush, first coat 
thin and the second thick. It ad- 
heres strongly and resists the 
action of fire.” 


After a sleet storm in Rich- 
mond, Virginia, many broken 
limbs had to be sawed off dam- 
aged trees, leaving the butts ex- 
posed to insects and decay. An 
RPM reporter writes that seal- 
ing these wounds with Barrett 
Plastic Elastigum* provided 
protection against water and in- 
sects, and saved the day... 
Just one more reason why Bar- 
rett Plastic Elastigum is known 
as the “Waterproof Cement of 
a Thousand Uses.” 








PROMOTIONS 
PROMOTE PROFITS 


Among the records of dealer 
Promotions that have come to 
Barrett recently are two that 
deserve special notice. 

One concerns a_ Barrett 
World’s Fair Blotter, long out 
of date, which found its way 
into the hands of a milk re- 
tailer who looked up the Barrett 
dealer. A $3,000 order for In- 
sulated Brick Siding, Asbestos 
Siding, Roll Brick Siding and 
£16 Everlox Roofing Shingles 
resulted. It may have been an 
old blotter but it still had sell- 
ing power. 

Another Barrett dealer sent a 
cordial letter to 400 customers 
and obtained 47 new jobs as a 
result. Proof indeed that satis- 
fied customers are the best 
source of new business. 

Barrett’s sales promotion pro- 
gram for 1943, full of valuable 
material for getting results like 
these, is available to all dealers. 
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NEW CONTAINERS 
AVOID SHORTAGES 


Metal cans have gone to war 
but Barrett has substituted 
glass, kraft paper, fiber and 
wood in making its new con- 
tainers for Everjet* Paint, Cat- 
tle Spray, Elastigum*, Carbo- 
sota* and other money-making 
Barrett repair and maintenance 
products. Dealers report that 
the new jars, cartons and bar- 
rels are entirely serviceable and 
fully as attractive as before. 





BUYING TREND 
PRESENTS 

NEW SALES 
OPPORTUNITIES 


Expanding war industries, travel 
restrictions and wide-awake 
dealers have combined to build 
small town sales to tremendous 
new volume. This commercial 
rebirth of the small rural com- 
munity is one of the greatest 
changes in modern times. 

The new buying power means 
a lot to building materials deal- 
ers. Farmers must protect their 
equipment with proper protec- 
tive paint; home owners will 
buy shingles, paints and ce- 
ments, and industrial plants can 
save transportation and_ get 
quick delivery from nearby 
sources. 

This new market represents 
an unbeatable opportunity for 
building business through in- 
telligent use of direct mail and 
personal calls, building business 
that will pay big dividends in 
immediate results today and in 
establishing friends for to- 
morrow. 

Dealers can profit by stock- 
ing a complete line of building 
and maintenance materials and 
by providing prompt service to 
customers. Distributors can 
profit by educating the dealers 
in the merits of barrett’s as- 
phalt shingles, roll roofings, 
building papers, rock wool in- 
sulation, built-up roofing and 
protective materials—a line of 
quality products which has no 
superior in the building field. 

And all of Littletown will 
profit by maintaining the pres- 
ent trend to buying “‘at home.” 
This advertisement is a «:gest of the 
Barrett RP M News— eight pages of new 
and timely selling ideas. Mail the coupon 
for your free copy. 


Fes ee 88888888882 2822222222: 
| THE BARRETT DIVISION 


Allied Chemical & Dye A.L.-5 
Corporation 


40 Rector Street, New ~ 12: City 


Please send me a free ccpy of the 
complete 8-page RPM News. 


12 o0' oe ee SS eee ) hs ae ee els 











The Western 
Lumber Wholesale 


Offers You 
Valuable Service 





T THE present time friendship, old 
contacts, good will and personality 
count more than ever in buying lum- 
ber. The Western Wholesaler scurries 
around daily among the mills, picking 
He 


is putting forth his best efforts to serve 


up a little here and a little there. 


his customers with Western Softwoods 
If the 
stock you require for your wartime jobs 
can be obtained, the Western Whole- 
saler will do his best to supply you. 


during this wartime period. 









DY SUPP au 
Y) ah AOD fs WEG 
110 Market St., SAN FRANCISCO, CALIF. 


DUNCAN LUMBER COMPANY, INC. 


Specialists in Heavy Douglas Fir Clear Cants 
and Shipdecking. 


SEATTLE, WASH. 


MAUK SEATTLE LUMBER COMPANY 


SEATTLE, WASH. 


HOMESTEAD BRAND 
WESTERN LUMBER MERCHANTS 
(Sawmill: Pine 


CARL SODERBERG = Sayrmill: Pine 
LUMBER COMPANY Ftizeville. Ore.) 


Spokane, 
Manufacturers and Wholesalers 


Washington 
Morrill & Sturgeon 


Lumber Co. 


Yoon Bidg.,.Portiand,Ore. 

WALES LUMBER COMPANY 
Old National Bank Building 

SPOKANE, - - - WASHINGTON 





















36 









Mill Stocks 
Gentlemen : 

Can we sell No. 1 Common Douglas 
fir and No. 2 and 3 Common Ponderosa 
Pine for any use provided that it was in 
our stock prior to January 1st, 1942? 

Would lumber manufactured in Mexico 
and imported into this country be subject 
to the restrictions that apply to lumber 
of American manufacture? 

R. P. Brooks. 
Brooks Lumber Co. 
Safford, Ariz. 

@ In reply to your letter of May 
6—it is our understanding that mill 
stocks of No. 1 Common Douglas Fir 
and No. 2 and 3 Common Ponderosa 
Pine cannot be sold except in accord- 
ance with the provisions of Order 
M-208 regardless of how long the ma- 
terial has been in your mill stock. 

As to lumber imported from Mexico 
—this, according to a recent decision, 
is subject to sale under the Office of 
Price Administration Regulations es- 
tablishing ceiling prices.—Ed. 


Prefab Bottleneck 
Dear Sir: 

I read with interest the stimulating 
article on “The Bottleneck in Prefabrica- 
tion” in the March 6th issue of AMERI- 
CAN LUMBERMAN. It would seem that 
the American ingenuity that has invented 
sO many mechanical contrivances should 
be able to devise fitting arrangements to 
meet their financial problems you discuss. 
Might I suggest that cooperation between 
the building interests and the Savings 
and Loan organizations should be fruit- 
ful in this direction. Because of the fruit- 
ful close relation of these institutions to 
their local communities they should have 
particular interest, incentive, and finan- 
cial know how which if it solved the prob- 
lem might be as significant for building 
as the rise of automobile financing was 
to the automobile in the 1920’s. 

The two current developments promise 
well for the financing of homes and the 
marketing of homes after the war: 

1. The development of thrift through 
war savings bonds will enable many per- 
sons to make the initial down-payments 
upon homes. The development of the 
habit of regular savings should also be 
a national asset. 

2. The growing emphasis upon the 
personal credit on home borrowers is 
also a logical development if smaller 
down-payments are to become customary 
without excessive risk to the lending 
institutions. 

Harry G. Guthmann, 
Professor of Finance. 
Northwestern University, 
Evanston, IIl. 
@ That the article, “The Bottleneck in 
Prefabrication” brought response in 
the circles suggested by Professor 
Guthmann is shown by The United 
States Savings and Loan League’s re- 
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questing the American Lumbermy 
editor who wrote that article to wriz 
another, going further into the subjeq, 
for their magazine, Savings and Loan 
—Ed. 
Good Reporting 
Dear Sir: 

Your reporting of the Union Leagy 
Club Meeting in Chicago is most excel 


lent. As a matter of fact, I think afm That 

far as my own address is concerned, tly seme! 

reporting is much better than the origi 

nal which I had the opportunity to real g out 

in transcript. bxecuti 
Your interest in the Committee’s activi 

ties is sincerely appreciated. yantag 































PauL G. HoFFMAN, Chairman, 
Comm. for Economic Development 
Washington, D. C. 


Distribution Yards 
Gentlemen : 

Have read your editorials re the MM 
hardwood distributing yards with deg a 
interest, as we happen to be one of 
14 yards disqualified by the recent OP! 
ruling. We do want to compliment yo 
on your fine articles and the interest yo 
have shown in this gross piece of dig 
crimination, and sincerely hope it w 
come to the attention of the proper of 
cials in Washington. It so happens thd 
our firm was started 54 years ago by: 
Miller, and during that time we mu 
have rendered a service to the publi 
Otherwise we would not be here. 

O. L. MILE 


olma 
ompa 


Registere 





Miller Lumber Co., 
Buffalo, N. Y. 

@ The editorials have been brougi 
to the attention of authorities | 
Washington. We agree with yo 
No company could survive 54 y 
or any small part of that time in fe 
American competition unless it pf 
vided a necessary distribution serv! 
—Ed. 


Gas Rationing 
Dear Sir: 

Our local rationing board tells us thi 
anv ruling giving 717 miles per mom 
to wholesale salesmen of building mat 
rials must apply to territory outside 4 
the restricted Eastern Seaboard. 

In this area a salesman of any 
retail or wholesale, is entitled only 
a B book which provides 360 miles 
month. This is of course in addition Wi 
his regular A book which at present PURI. 
vides 90 miles per month. y 


H, I, Rew. 


Inc. 
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The Elhide Co. 
Cambridge, Mass. 
@ Thank you very much bor | 
information about gasoline ratiom 
for building material salesmen in ¢ 
East. It conforms to interpretatié! 
the local Boards have in this § a 
and we shall be pleased to publish ¢ 
information as you sent it to us 
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» to writ Wolmanized Lumber* is helping wood regain 
le subjecifimarkets once lost to other materials. Wood floors for 
nd Loan dustrial plants, for example. This treated wood 
3dds long life to the many other advantages that 
ood offers, and wood floors again become first 


" Leagufffhoice for many locations. 


‘that 2 That's the kind of story we are telling in adver- 
a isements like the one reproduced here. We're point- 
ty to raging out to businessmen, Government and industrial 
precutives, architects and builders the many ad- 
yantages gained by building with wood—long-lived 
olmanized Lumber. American Lumber & Treating 
ompany, 1646 McCormick Building, Chicago, Il. 
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Manufacturers of Arkansas Soft Pine and Southern Hardwood Lumber and Flooring 
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Producers’ Council Will 
Discuss Postwar Problems 
at Annual Meeting 

The Producers’ Council will hold its 
twentieth annual meeting at the Nether- 
land Plaza Hotel, Cincinnati, Ohio, May 
25, 26 and 27, concurrently with the 
annual meeting of The American Institute 
of Architects, with which The Council is 
affiliated. The meeting will open May 25 
with a business session on Council opera- 
tions for the war effort. 

On May 26 the extensive program by 
building products manufacturers and their 
trade association, through The Council, to 
prepare the construction industry for its 
leading part in the postwar economy, will 
have the right of way. The morning ses- 
sion will open with a report of progress 
by Russell G. Creviston, Crane Co., Chi- 
cago, general chairman of the postwar 
committee. At this same session, Wilson 
E. Wright, Armstrong Cork Co., Lan- 
caster, Pa., will give a preliminary an- 
alysis of postwar construction markets for 
the committee on construction forecasts, 
of which he is chairman. 

At the afternoon session, F. M. Bab- 
cock, Weyerhaeuser Sales Co., Washing- 
ton, D. C., chairman of the postwar com- 
mittee on finance, will analyze the basic 
problems to be solved in a program to 
sustain postwar construction markets and 
construction employment, with particular 
emphasis on a co-ordinated housing pro- 
gram. Officers and directors will be 
elected. 

George D. Crabbs, chairman of the 
board of Philip Carey Manufacturing Co., 
Cincinnati, and regional chairman of 
CED, will preside at the dinner which will 
conclude the formal sessions. 


Small Mills Appeal to 
President Roosevelt 

The West Side Lumber Association, 
made up of small mills in Arkansas, 
Louisiana, Oklahoma, and Texas, appealed 
from its Little Rock, Ark., headquarters, 
May 4, to President Roosevelt to freeze 
mill labor, increase wages in the industry 
25 percent, fix a ceiling price on timber 
and a ceiling price on lumber. 


Southwestern Hardwood 
Manufacturers Annual 

The Southwestern Hardwood Manu- 
facturers’ Club held its annual meeting at 
the Roosevelt Hotel, New Orleans, La.., 
on April 13. The meeting was well at- 
tended. President D. C. Johnson reviewed 
the past year in his annual report, and 
Secretary-Treasurer George Schaad, Jr., 
reported that the club is in sound financial 
condition. Lieut. James R. May of the 
Navy Department, Office of Deputy Co- 
ordinator for Hardwood Lumber, Mem- 
phis, Tenn., was present and told of the 
lumber needs of the Navy. He answered 


questions from the floor and was given a 
rising vote of thanks at the conclusion of 
his part of the program, as was also H. Z. 
Longwell, lumber buyer for the Motor 
Vehicle Branch of the Detroit Ordnance 
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District, after his talk and question- 
answer period. 

Officers were elected as follows: Presi- 
dent, Harry D. Love, Turner Lumber 
Co., Lemoyen, La.; first vice-president, 
Walter H. Bailey, Eastman Gardiner 
Hardwood Co., Laurel, Miss.; second 
vice-president, Hal H. Perry, Newellton 
Hardwood Co., Newellton, La.; secre- 
tary-treasurer, George Schaad, Jr., New 
Orleans, La. 


Texas Record 


An all-time record was set by the Lum- 
berman’s Association of Texas when 93 
per cent of its members paid their dues 
in advance of the annual convention and 
war conference held in San Antonio on 
April 12 and 13. Of 1,227 members in 
the association on that date, only 78 had 
not paid their 1943-44 dues. 

Curtis T. Vaughan, president of 
Lumbermen’s Association of Texas, 
has announced the following complete 
legislative committee for the coming 


year: E. P. Hunter, Waco, chair- 
man; Henry W.. Mitchell, Fort 
Worth: Ben F. Tepe, Canadian; 


James W. Rockwell, Houston; L. D. 
Garrison, Corpus Christi; F. W. 
Sternenberg, Austin; W. B. Oldham, 
Dallas; Alex Thomas, San Antonio; 
S. Lamar Forrest, Lamesa; and E. L. 
Kurth, Keltys, Texas. 

The membership committee of the 
Lumbermen’s Association of Texas, 
through Gene Ebersole, executive vice 
president, announces the signing of 14 
new members since the War Confer- 
ence was held in San Antonio, April 
12 and 13. 


Michigan Small Sawmill 
Operators Elect 

Michigan Sawmill Operators’ Associa- 
tion recently elected John H. Hawkins, 
Jr., of Hawkins Lumber Co., Hudson, 
Mich., as president and William Filer, 
Montague, as vice-president. H. A. Curtis 
of Greenville is treasurer and Glenn Mur- 
ray of Murray Bros., Dexter, is secre- 
tary-manager. 


Baltimoreans in Joint Meeting 


A joint meeting of the Baltimore Lum- 
ber Exchange, Hoo-Hoo Club No. 100 of 
Baltimore, and the Baltimore & Wash- 
ington Lumber Sales Club was held at the 
Merchants’ Club on May 3, with an un- 
usually large attendance. At a short busi- 
ness session, F. Bowie Smith, who is 
national councillor representing the ex- 
change in the Chamber of Commerce of 
the United States, reported on the recent 
annual meeting of that body in New York 
City. The feature of the joint session 
was a showing of colored photos of the 
Hawaiian Islands, taken by Lieut. B. A. 
Oakes of the Marines, who had been 
stationed on the Islands for some years. 

D. Carlisle MacLea, MacLea Lumber 
Co., president of the exchange, occupied 
the chair. 





Memphians Will Golf 


The Lumbermen’s Club of Memphis 
will hold its annual golf tournament and 
combined banquet-final pre-Summer ad- 
journment meeting at the Colonial Coun- 
try Club on May 20. Many of the 
South’s best lumbermen golfers will par- 
ticipate. At its meeting on Thursday, 
Sam D. Carey announced the following 
new members: A. R. Shearon, Marked 
Tree, Ark.; R. L. Pearl and J. Charles 
Poe of Memphis, and H. C. Fisher, Jr, 
Tuscaloosa, Ala. 


Willamette Valley Logging 
Conference 


Members of western Oregon logging 
and lumber fraternity will confine their 
fifth annual logging conference this year 
to an “Annual Banquet Meeting” on 
Saturday evening, May 22, in the Osburn 
Hotel, Eugene, Ore., starting with the 
traditional machinery-equipment dealers’ 
“social hour,” followed by the banquet 
meeting at 6:30 o’clock. Guest and prin- 
cipal speaker will be Wayne L. Morse, 
public representative on the National War 
Labor Board, Washington, D. C. whose 
subject will be “Stabilization of Wages.” 
His address will be followed by an in- 
formal open forum. Because of food 
rationing, reservations must be made well 
in advance of the meeting. 


Sacramento Hoo-Hoo 


At the recent Hoo-Hoo cancatenation 
held at the Sacramento Hotel, Sacramen- 
to, Calif., seven kittens were initiated and 
one old cat reinstated. 

New members were: Walter C. 
Schmidt, Noah Adams Lumber Co., Wal- 
nut Grove; Chas. W. Cunningham, Cali- 
fornia Builders Supply Co., Sacramento; 
James A. Hilgrove, Union Planing Mill. 
Sacramento; A. B. Cahill, Friend & 
Terry Lumber Co., Sacramento; Earl C. 
Coppin, Friend & Terry Lumber Co. 
Sacramento; Edward U. Hendrickson, 
Lumbermen’s Supply Co., Sacramento, 
and Fred W. Mundt, The Diamond 
Match Co., Fairfield. Frank I. Pritchett. 
The Diamond Match Co., Vacaville, was 
reinstated. 

The concatenation was followed by a 
dinner and entertainment. 


Seek to Solve Forestry 
Problems 


Officers of the Forest Farmers Associa- 
tion Cooperative were among timber own- 
ers who attended a meeting at Lake City, 
Fla., early in May, at which plans were 
made for the naming of a 12-member com- 
mittee, representing the twelve States ol 
the Southern forest area. The committee 
is to work with forestry research agencies 
to coordinate the efforts of land owners 
to solve their forestry problems. _ Five 
States were represented at the meeting. 


Twin Cities Hoo-Hoo 

Twin Cities Hoo-Hoo Club held its 
regular semi-monthly luncheon in Min 
neapolis on Thursday, April 29. In the 
absence of Johnnie Giles who was out of 
the city, Jerry Hoppe was the pinch- 
hitting master of ceremonies. About 5 
members, respresenting an average at: 
tendance, were present. Following '® 
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See Your MINERAL WOOL 


LAN So). ~~. : 
Supplier without delay... 


a ZASONPANW, 
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"30 YEARS SSR RBNE 


LOWE BROTHERS 
PRODUCTS" 


Develop Your Insulation 
Business NOW! 










Zi 


(a 
LUMBER 42° BuILDING MATERIAL 






ForRT WORTH, Texas 





The Lowe Brothers Company, 
Dayton, Ohio. 


Gentlemens 


Some thirty ysars ago, we took on the Lowe 
Brothers line, because of its established repu- 
tation for guality. 


Since that time, the sale of Lowe Brothers 
products have steadily increased. 


When we acquired a Lowe Brothers franchise in 
1913, we realized the excellent consumer and 
painter acceptance for the line. Our confidence 
has been amply justified. 


Another contributing factor to the ever increase 
ing sale of Lowe Brothers products, is the fine 
advertising and dealer helps they have to offer. 






To encourage insulatj j 
spring and summer . FHA win 
insure loans with first Payment 
deferred until November first 


Ease of applicati 
Pplication (bat 
matic), availability ea 
omy... plus the 


Yours very truly, 





BURTON-LINGO COMPANY 





By 
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— cold and heat. War demands will 

ntinue heavy, but this year there will “ 
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PINE and FIR 


FROM THE TOP 
OF THE WORLD 


This is the lumber from Alamo- 
gordo. It’s cut from timber that 
grows at an altitude of 10,000 feet. 
Victory lumber, helping to supply 
the wartime needs of America. The 
modern mills of Southwest Lumber 
Company produce choice quality 
products in Douglas Fir, White Fir 
and Ponderosa Pine. 













MEXICO 


NEW 














THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 

























CARR . 
Lumber Company, 


Manufacturers of 
“BILTMORE” 
FLOORING 


“BILTMORE” 
HARDWOODS 





Yellow Poplar— 
Basswood, Chest- 
nut, etc. 


Pisgah Forest, N.C. 








ports from officers and committee chair- 
men, Mr. Hoppe introduced Mr. Strong, 
Strong Realty Co., who showed a colored 
movie of Mississippi River waterway 
transportation and developments. Mr. 
Strong delivered a running fire of inter- 
esting and educational comment with the 
movie. The meetings are held at the 
Radisson Hotel, and visiting Cats are 
cordially invited to attend. 


Texas Line Yard Retailers 


The Texas Line Yard Retail Lumber 
Dealers’ Association re-elected all its of- 
ficers at the brief session held April 12 
at the Plaza Hotel in San Antonio, Tex., 
as follows: President, Henry W. Mitchell, 
Fort Worth; first vice-president, S. L. 


Wood Preservers Annual 


A one-day session for examination of 


trends in wood preserving during the sec- 
ond year of war was held by the American 
Wood Preservers’ Association, April 27, 
at the Palmer House, Chicago. More 
than 140 members attended the thirty- 
ninth annual meeting, limited this year 
to an abbreviated session to conform to 
Office of Defense Transportation re- 
quests. 

Industry spokesmen, who last year ex- 
pressed fear of shortages in creosote and 
in chemicals used in salt preservatives, 
said that such shortages have not de- 
veloped. Supplies of preservatives are 
limited in some cases, but no acute short- 
age is foreseen for coal-tar creosote or 
preservative chemicals. 

Quick gearing of the wood-preserving 
industry to meet wartime construction 
needs was stressed in the report of the 
committee on diversified uses. Demount- 
able barracks designed for military use in 
arctic or tropical regions, and incorporat- 
ing plywood walls and roofs with pres- 
sure-treated lumber substructures, were 
cited as examples of the versatility of 
forest products in this country’s war 
effort. 

Other installations noted in the com- 
mittee report were pressure-treated lum- 
ber boats and barges for special wartime 
uses, and naval and air base construction 
in the United States, the South Pacific, 
and African war zones. 

Pressure-treated timber is being used 
extensively in construction of floating 
drydocks at Navy repair bases, and in 
miles of docks and wharves for handling 
soldiers and equipage, the report further 
emphasized. 

Other installations—old-timers as far 
as use of chemically treated wood is con- 
cerned—are in deep-freeze locker plants 
where treated lumber combines insulation 
and low maintenance cost. 

To maintain power distribution with a 
minimum use of steel, the electrical in- 
dustry—using prefabricated treated lum- 
ber in place of metal—has turned to wood 
for building power substations, said the 
diversified uses group. The Public Serv- 
ice Electric and Gas Co. of New Jersey 
reported a saving of 40 tons of structural 
metal in construction of two wood sub- 
stations recently. 

A. W. P. A. specifications to match 
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Forrest, Lamesa; second vice-president 
C. W. Callaway, Canadian; third vice. 
president, Jack Foxworth, Dallas; treas. 
urer, S. F. Styles, Houston, and secretary. 
George H. Zimmerman, Waco. , 


Northwest. Missouri 


Approximately 60 retail lumber dealers, 
members of the Northwest Missour 
Lumbermen’s Association, gathered at the 
Hotel Robidoux, St. Joseph, Mo., May s, 
to discuss OPA and WPB regulations 
pertaining to the sale of lumber and build. 
ing supplies. The meeting opened witha 
luncheon. Charles Sawyer, Westboro, 
Mo., is president of the organization and 
Elmer P. Ford, Hyde Valley Lumber 
Co., St. Joseph, is secretary. 


government standards set up for chro- 
mated zinc chloride, Wolman salts, and 
zinc meta arsenite (all of which are 
“clean” treatment salt preservatives) 
were adopted on a tentative basis at the 
convention. 

Fireproofing—the new and phenomenal 
volume-producer for the industry—was 
discussed in a special committee report. 
Most of the fireproofed wood produced in 
1942 was marked for Army and Navy 
construction. The committee spokesman 
said many of the industry’s 185 wood- 
preserving plants had converted to fire- 
proofing late in 1942. 

Navy blimp-patrol hangars — largest 
wood-frame buildings in the world—are 
now being constructed of flameproofed 
lumber specified by Navy engineers. 
These hangars are the first large-scale 
project to use fireproofed lumber, each 
hangar requiring at least three million 
board feet of the specially treated lun- 
ber. 

Commenting on the report of the com 
mittee, Floyd B. Quigg, Wood Industries 
editor of the Chicago Journal of Com- 
merce, stressed the importance of pre 
senting the facts about fireproofed wood 
to the public at the earliest opportunity, 
to establish the position of the product as 
a commodity for use in permanent com 
struction. 

Following the committee reports new 
officers were installed. Dr. R. H. Colles: 
Bell Telephone Laboratories, succeeds W. 
P. Conyers, Jr., Taylor-Colquitt Co. 
president of A. W. P. A. Other officers 
are W. P. Arnold, Wood Preserving - 
vision, Koppers Co., first vice president: 
S. D. Hicks, Southern Wood Preserviié 
Co., second vice president, and H. L. 
Dawson, Washington, D. C., secretary” 
treasurer. 




















Coming Conventions 
Loggins 


May 22—wWillamette Valley 
Conference, Osburn Hotel, nee. 
Ore. Fifth annual logging conlé 
ence. ] 

May 20—Lumbermen’s Club of Mem 


Club, Mem- 


phis, Colonial Country nd gol! 


phis, Tenn. Annual meeting 4 
tournament. i 

May 25, 26, 27—The Producers’ Count 
Netherland Plaza Hotel, Cincinn 
Ohio. 20th annual. 
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CALDWELL 


SASH BALANCES 
for HOUSING 











Two Types of Sash Balance to 


Suit Your Particular Specifications 


The Caldwell 242FT Sash Balance is 
especially designed for manufacturers 
of Pre-fit “Stream-line” Unit Windows. 
A strong, compact, and easy to install 


balance, most efficient in operation. 


The Caldwell Vertical Sash Balance 
is the answer to the demand for a re- 
liable concealed balance. It eliminates 
most of the winding and adjusting at 
the job; is concealed in the sash; lasts 
longer and operates quietly; saves time 
and adjustment in installation; and re- 


quires no special tools. 


Both of these modern Sash Balances 





| have extra heavy metal construction, 


and the usual outstanding Caldwell fea- 


= a 


Vertica, tures of finest materials and longest 
Balance “1: 
durability. 










The ease of installation of Caldwell Sash Bal- 
ances saves many man-hours on the job, and 
their satisfactory operation is guaranteed for the 
life of the building. 


For further details and illustrated literature 


describing these Sash Balances, write 


THE CALDWELL MANUFACTURING CO. 


60 Industrial Street Rochester, N. Y. 
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: i f ply- 

: Ponton bridge made up © 

E ct treadways and plywood — 
boots butted together. (Photos from 
U. S. Army, Corps of Engineers.) 


Lee . 















ASSAULT... with 
Douglas Fir Plywood 


U. S. Army Engineers make extensive use of this Miracle Wood 
for Assault Boats and Emergency Bridges! 






























©@ Exterior-type Douglas Fir Ply- 
wood has definite advantages 
for the Army Engineers: It makes 
their assault equipment strong, 
durable and waterproof, yet 
keeps it lightweight for easy 
handling and transportation. 
For these reasons — and many 
others — Douglas Fir Plywood 
is serving virtually every branch 
of our armed forces and hun- 
dreds of war industries as well. 
And as a result of this extra- 
ordinary war experience, the 
Douglas Fir Plywood you buy 
after Victory will be more use- 
ful to you than ever before. 













































@ Left above: Army Engineers 
build ferry for trucks and guns by 
using 10-passenger plywood as- 
sault boats. Left: two plywood 
assault boats transport jeep and 
soldiers across river. 

















TO HELP SPEED 
VICTORY 
the Douglas Fir. 
Plywood Industry 
is devoting its en- 
tire capacity to 
war production. 
We know this pro- 
gram has your 
approval. 


















DOUGLAS FIR 
PLYWOOD 


* 
Real Lumber 
MADE LARGER, LIGHTER 


SPLIT - PROOF 
wate], Tela: 
































SEND FOR WAR USE FOLDER 


@ Dozens of actual photographs 
show you how Douglas Fir Plywood 
is aiding the war effort. Write 
Douglas Fir Plywood Assn., Tacoma, 
Washington, for your free copy. 
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Black Mountain College Offers 
New Light Construction 
Industry Curriculum 

Supplementing Black Mountain Col- 
lege’s long-established architectural cur- 
riculum, new courses in building industry 
marketing, building materials and build- 
ing estimating will be offered in the new 
study quarter beginning July 5 under the 
new year-round study program of the 
college, located at Black Mountain, N. C. 

Associated with A. Lawrence Kocher, 
former editor of the Architectural Record 
and former professor of architecture at 
Pennsylvania State College, the Univer- 
sity of Virginia and Carnegie Institute of 
Technology, will be the following instruc- 
tors for the new courses: Anatole Kopp, 
recent M. I. T. graduate; G. E. Mattison, 
former merchandise manager of W. H. 
Sawyer Lumber Company, Worcester, 
Mass., as instructor in marketing, and 
H. McGuire Wood, Rochester, N. Y. and 
Florida builder, as instructor in building 
construction. 

Courses of Mr. Kocher and Mr. Kopp 
in architecture, structural design and field 
work in building construction will be sup- 
plemented by classes in marketing, mate- 
rials and estimating, designed to provide 
students with a knowledge of new ma- 
terials, new methods and an acquaintance- 
ship with problems of distribution in the 
building industry. The course offers spe- 
cial equipment to students who wish to 
enter the building industry as retail lum- 
ber dealers, contractors, or to engage in 
manufacture of building products. Special 
emphasis will be placed on post-war hous- 
ing possibilities and the anticipated need 
for foreign reconstruction and the cur- 
rent heightened trend toward intelligent 


community planning. Study of new ma- 
terials, of labor and time-saving methods, 
and the increasing trend toward prefab- 
rication will be augmented by actual work 
experience along these lines. 

In the current year of accelerated prep- 
aration of students for war-time and post- 
war service, Black Mountain has increased 
its funds for scholarship purposes, and is 
offering seventeen War-Time Scholar- 
ships to deserving students not otherwise 
able to afford college training. The 
scholarships range in value from $750 
to $200, according to individual ability 
and needs, and will be applicable on the 
full fee of $1200. 

Physical development of the college in 
the last two years—a period in which the 
school erected its own new permanent 
plant into which it moved last year—has 
fostered an especially vigorous architec- 
tural curriculum and laboratory under 
Mr. Kocher as college architect, professor 
of architecture, and supervisor of con- 
struction on college buildings. The new 
study building, designed along functional, 
low-cost lines by Mr. Kocher, was con- 
structed by unskilled faculty and student 
labor from materials either native to the 
land or obtainable at low cost. Mr. 
Kocher’s classes have become an increas- 
ingly important part of the curriculum, 
with such institutions as Harvard Uni- 
versity sending graduate architectural 
students to Black Mountain to get their 
training in actual construction. Emphasis 
has been on what the college regards as 
the prime job of the architect: to supply 
low-cost livable homes for the people of 
today’s world. Students learn that the 
value of a building must be determined 
by how well it fits the needs of its own 
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Camfield Mfg. Co., Grand Haven, Mich., is one of the plants producing 
laminated airplane propellers, built up of layers of veneer which have 
been pressure treated with phenolic resins. The Moore Cross-Circulation 
Veneer Dryer at this plant is used to dry thin birch and maple veneer, 
also to re-dry it after it has been pressure treated. 

Veneer loads are stacked on jack lift sleds, as shown in accompanying 


picture, eliminating the use of rails or trucks. 


After the stock has dried 


to proper moisture content, the veneer is built up into a laminated form 
approximating the shape of a propeller. It is then turned into the exact 
shape of a propeller and put into a mold which subjects the layers of 
treated veneer to high temperature and considerable pressure. This 


42 


process compresses the veneer into a solid piece of great strength. 
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users and its own time. They analyze 
architectural needs: the planning of 
towns and cities, the design of homes, the 
construction and uses of the community 
center. A recent project involved design 
of a medical clinic for a southern com- 
munity such as that in which the college 
is located. Students have planned and 
helped to carry out building projects such 
as a modern, low-cost faculty dwelling, 
a milk-house for the college farm, and 
the remodeling of dining-hall, kitchen and 
dormitory quarters already on the ney 
college site when the 700-acre mountain 
and woodland campus was purchased. 

The college is a co-educational school. 
Its simple, functional setting makes edu- 
cation a twenty-four-hour-a-day experi- 
ence. Also provided are opportunities for 
intimate, intensive study in the sciences, 
the humanities and the arts under a group 
of distinguished educators. 


Woodwork Manufacturer 
Cheers Its Servicemen 


Designed to stimulate an exchange of 
correspondence between present employees 
and those now in the service is an attrac- 
tive red, white and blue bulletin pub- 
lished each month by Carr, Adams & Col- 
lier Co., manufacturers of “Bilt-well” 
woodwork at Dubuque, Iowa. The bulle- 





Bill Twell reading his mail from servicemen. 


tins are devoted principally to news of 
company employees in the service, their 
address changes, their promotions in rank, 
excerpts from letters from them, and 
photographs of some of them. Also con- 
tained therein is news of the war bond 
buying efforts of the employees at home. 

Out of an original 925 Carr, Adams & 
Collier employees, 132 were in the service 
at the end of April. The bulletin de 
scribed above is only one phase of the 
company program designed to contribute 
something to the happiness of the men ™ 
service. Upon entrance into the armed 
forces, the company presents a man with 
a leather covered serviceman’s record 
book which makes provision for recording 
all types of information which a service 
man might wish to retain. Also close con- 
tact is maintained with the family of each 
serviceman. 7%. 

Although copies of the “Bilt-Well 
Servicemen’s Bulletin are sent regularly 
only to Carr, Adams & Collier employees 
former employees in the service, and fam- 
lies of these men, a few sample copies 
will be sent upon request to any other 
firm which is contemplating a similar 
service to its employees in the armed 
forces. 
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a precision FRAMES 


Paste ~~ 


Your 


Orders 
for K. D. FRAMES and TRIM 


for War Construction Jobs 





Stock or special. Submit your details, specifications. 
Our products deliver satisfaction. 


SPOKANE PINE PRODUCTS COM 
LONG LAKE LUMBER COMPA 


Spokane, Washington 


PANY 
NY 











ae } we” At Left: Our Libby Plant in 1938 
ee ta oP coe + oo = 7 Above: Same Plant in 1943 


NEILS LUMBER COMPANY 


Mills at Libby, Montana e Klickitat, Washington 
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America seen as world’s timber 


supply hope 


An expert survey made recently in 
London of the present and post war posi- 
tion in the lumber industry demonstrates 
very clearly that Europe must turn to the 
timber men of the Canadian and Ameri- 
can industry for help in rebuilding their 
shattered countries. So far as Britain is 
concerned there is already a natural inter- 
est in Canadian and North American 
lumber, on which they are largely exist- 
ing at the present time and on which 
the timber men there believe Britain must 
rely for a long period post war. 

But apart altogether from the ties of 
race and personal contact the economic 
factors are being stacked up to insist that 
the North American forests must supply 
the lumber so badly needed to create a 
habitable Europe. 

Sweden is known to have been working 
her timber during the present three and 
a half years of war but that output has 
been going almost entirely to Germany or 
to German controlled destinations. Thus 
there can be no immediate exportable 
surplus in Sweden to draw upon while 
Norway has not in recent years been a 





big factor in export trade and has in any 
case her own reconstruction worries. 

In the last war Finland, which was 
then neutral took the opportunity to build 
up immense stocks of soft woods and had, 
at the end of the war, over 2 million 
standards available for export; and were 
moreover able to sell that tonnage profit- 
ably and in very short time. Now how- 
ever the Finns have been up to their eyes 
in war too. Their man power is limited 
and their own forest areas have been 
shattered to a very considerable extent 
particularly in the Karelian Isthmus. 

They then are in no condition to repeat 
their Great War policy of storing timber 
and unloading it at good prices. 

The Russian situation too is difficult to 
assess since this country has immense 
man power to turn to its immense for- 
ests. But Russia too has before it an ex- 
tremely large job of reorganization and 
reconstruction and will not be able, it is 
believed, to do any great export trade for 
some time at least. 

That leaves Canada as the principal ex- 
porter of softwoods, with forests well able 
to offer the required output if men are 
made available. Given these men, the 
Canadian industry ought to be able to 
resume an export trade of about the same 





Loading system saves labor 


With labor scarce as it is so that every 
man hour means more than appears on 
the surface, it naturally follows that man 
hours that are saved without impairing the 
work in progress return a very effective 
saving. And if on top of saving man 
hours the job is done in double quick 
time—well, then the saving is real. 

Such is what has been accomplished 
by an idea of H. C. Fisher, Sr., of the 
firm of Fisher Bros. Lumber Co. of 
Tuscaloosa, Ala., used in the loading 
and unloading of lumber. This idea of 
Mr. Fisher, Sr., is used at the sawmill 
some twenty-five miles out in the country 
from Tuscaloosa and also at the planing 
mill in Tuscaloosa. 

The idea evolves around a truck and 
semi-trailer partially shown in the ac- 
companying photograph. This loaded 
trailer, pulled by truck, is run up a 
slight incline, trailer first and stopped 
on a platform some two feet or so from 
the ground that runs right into the plan- 
ing mill. A eight-wheeled chassis, four 


wheels on either side, is then run down 
the platform on steel tracks and slid un- 
der the load of lumber. 


The lumber 
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is then dropped onto this chassis and 
the whole thing, about 4,000 feet, easily 
pushed into the planing mill for dress- 
ing. In a matter of a few minutes the 
lumber is transferred to the chassis and 
pushed into the mill, only two men be- 
ing required for the whole operation. 
After the lumber is dressed it is loaded 
on one of these eight-wheeled chassis and 
pushed out onto another long platform 
not quite so high from the ground. At 
the far end of this platform the ground 
has been dug away from under the end 
of the platform sufficiently so that the 
truck with the semi-trailer can back up 
and into this dug away portion thus put- 
ting the trailer in a position to receive 
the dressed lumber. The loaded chassis 
is then pushed out to the end of the 
platform which puts the lumber inside 
the semi-trailer. By slightly raising the 
semi-trailer body, the load of dressed 
lumber is lifted off the six-wheeled chas- 
sis. The truck then proceeds to its des- 
tination, pulling the loaded semi-trailer 
with it. Thus the unloading and the 
loading at the planing mill is easily done 
with no necessity for anyone to touch 
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size as it was carrying on prewar. But 
that is looking some time ahead and all 
the experts, while agreeing that Canada 
must be the chief source of softwoods 
post war, affirm too that it will be diffi- 
cult to get any output worth speaking of 
for some considerable time. 

Similarly they agree that for hardwoods 
and for softwoods to a lesser extent, the 
United States must be regarded as the 
chief hope for early exports. With so 
much of the Eastern hardwood areas un- 
der enemy control, and their output lim- 
ited for a long time ahead, American 
hardwood and softwood output must of 
necessity be regarded as the saving factor 
in a most difficult position. 

But while making this review British 
timber men point out that the position 
may not be controlled by them or any 
other trade groups. If the control of raw 
materials is taken into the hands of Goy- 
ernment officials as has been suggested 
will be the case, the export of timber may 
be guided, not by the ability to pay for 
exports or imports, but by the prior needs 
of the various countries of the Allied Na- 
tions, ravaged by war and all anxious to 
rebuild. 

Whatever may be the accuracy of these 
previews of post war timber activity, the 
boom in post war American and Cana- 
dian timber production cannot possibly be 
ignored or doubted. Just as lumber is a 
most vital item of war production, it will 
be equally vital post war. 









Eight-wheeled chassis ready to be rolled 
under load of lumber. 


individual pieces of lumber since the load 
is transferred as a unit. 

In the country a similar arrangement 
as is used at the mill for loading the 
dressed lumber has been installed so that 
the rough lumber is loaded onto the 
eight-wheeled chassis and transferred as 
a unit to the truck when it reaches the 
sawmill platform. By having a nut 
ber of chassis it is possible greatly to 
speed loading at the sawmill as well as 
the unloading and loading at the planing 
mill. 

Previously a chain conveyor was used 
to transfer the rough lumber to the plan- 
ing mill. This required the labor of 
two men to unload the rough lumber, lay 
it on the chain conveyor and remove tt 
from the chain conveyor when it had 
reached the dressing room. Thus this 
little idea not only saves man hours but 
also hastens the doing of the job, both 
tremendously important any time a 
especially important now. 
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» « Reports from Lumber Markets 
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Information contained in this department comes directly from American Lumber- 
man representatives located in these cities. 


Baltimore, Md.; Buffalo, N. Y.; Cincinnati, Ohio; New York City: Philadelphia, Pa.; Norfolk, Va.: 


Shreveport, La.; Memphis, Tenn.; New Orleans, La.; Jacksonville, Fla.; 


ouston, Tex.; Birming- 


ham, Ala.; Kansas City, Mo.; St. Louis, Mo.; Minneapolis, Minn.; Portland, Ore.; Seattle, Wash.; 


Spokane, Wash.; Tacoma, Wash.; San Francisco, 


General Review 


The outstanding factor in current lum- 
ber production and distribution is the 
persistent appeals by the Central Pro- 
curenent Agency for a vastly increased 
output of boards—both hard wood and 
softwood—and bringing OPA into the 
picture to authorize ceiling price advances 
for some species of West Coast woods 
ranging from $1.50 to $3.50 per thousand 
in an effort to bring idle mills back into 
production. Auctions or “lettings” have 
been held by Agency officials during the 
past four weeks, on the West Coast, in 
the South and in New England, but in 
each case offerings were far below the 
listed requirements. 

Col. Sherman of the engineering de- 
partment of the Agency is authority for 
the statement that the combined stocks 
of all softwoods at the governments hold- 
ing yards on both Coasts totaled less 
than 250,000,000 feet which was scarcely 
more than a two weeks supply. The War 
Manpower Commission is making a spe- 
cial drive to add workers to the mill and 
woods crews on the West Coast as the 
need for lumber—mostly boards—in that 
section is very acute. A mid-April auc- 
tion in Alabama succeeded in placing 
schedules for approximately 10,000,000 
feet of the 65,000,000 called for, while up 
in New England at Boston on the 27th 
the Agency called for 20,000,000 feet— 
mostly boards—and were able to place 
*% million feet of which two shippers 
accepted a round million each to be 
shipped largely from Canadian mills pro- 
vided Canadian officials will grant per- 
mits for moving the stock over the bor- 
(er to war projects in New England. 
There is no assurance that such permits 
will be granted, although much of this 
lumber is ear-marked for the construc- 
ton of two hospitals. 

The auction was continued for another 
tay when the attendance dropped from 
130 to about 25 and the lettings went 
argely to Southern pine mills to add 
about four million feet to the total for 
the campaign. When the CPA director 
of the sale—on the opening day—chided 
the New England operators for their 
laillure to accept schedules as offered, 
one of the number replied, “If you will 
study the ceiling prices for Northeastern 
‘“ltwoods just issued by the Lumber 
aa of the Price Administration you 
nat that selling prices today 
tan od ased upon our operating costs 

_* year ago if we are to break even. 
b One is simply being strangled 
Y UPA and I will not be surprised if 
ee of the mill capacity in this 
bon shuts down as a result of these 
: st OPA ceilings on native spruce and 
‘emlock,” 


T . , 4 
he Canadian Lumbermen’s Associa- 


alif.; ‘Boston, Mass. 


tion has warned that MPR 219 (U.S. A. 
Ceiling Prices on Eastern Softwood 
Lumber) may tend to seriously cur- 
tail shipment of lumber to the United 
States. In the words of the order prices 
have been “adjusted for currency ex- 
change and duty.” Actually what appears 
to have been done, they say, is that an 
adjustment has been made whereby the 
Canadian shippers of Pine and Spruce 
lose the price advantage which their 
products earned in the American market 
by reason of superior quality over do- 
mestic species, and also whereby they are 
deprived of approximately half of the 
exchange premium which they have been 
enjoying. If by any chance the rate of 
exchange between Canadian and U. S. A. 
currencies changes in Canada’s favor 
(and such is at least within the sphere 
of probability) then Canadian shippers 
are doomed to accept lower prices in the 





Do not be discouraged 
about your inability to secure 
lumber to the extent that you 
stop placing orders for the 
lumber you need, thinking 
that it is of no use to do so. 
During the past month or six 
weeks some retail dealers 
have been receiving an occa- 
sional car or two of lumber 
from the mills. Indications are 
that occasional cars will con- 
tinue to come through. Natu- 
rally suppliers are going to 
take care of those firms who 
have been good credit risks 
in the past, first. 





United States than in Canada. The 
effect on the purchasing position of the 
American buyer who tries to contract 
for future requirements needs no em- 
phasis. 

The Canadian Association says that it 
is an acknowledged fact that Canadian 
Lumber Price Ceilings were not estab- 
lished solely on a domestic trading basis. 
With the removal of the premiums pre- 
viously obtained from export markets, 
the trade will be left in a sorry plight. 
The United States Government’s action 
in officially linking its Lumber Ceilings 
with Canadian Ceilings brings the whole 
matter again into relief and the Canadian 
Timber Control and the Wartime Prices 
Board have a major problem on their 
hands as a result. 


Demand 


Eastern Market 

Industrial plant schedules carrying 
high priority ratings constitute a large 
percentage of the order bookings at the 
more important wholesale centers in 
NEW ENGLAND, particularly at BOS- 
TON and SPRINGFIELD. The _ big 
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spruce sawmill on the St. John river at 
Van Buren, Maine that had been idle 
several seasons until taken over by the 
Government three months ago at the 
reported price of $300,000 is rapidly 
being reconditioned and by early July 
will come into full production. Its cut- 
ting capacity has always topped all 
other mills in that state. The call for 
spruce—particularly boards — greatly 
exceeds current production. The latest 
order of OPA dated April 21 belatedly 
set ceiling prices for all species, grades 
and sizes of Eastern softwoods. Com- 
ment by leading operators indicate that 
the new list is not acceptable and that 
production of this essential war mate- 
rial cannot be continued upon an eco- 
nomically sound basis. There were very 
few offerings of New England soft- 
woods when the Central Procurement 
Agency attempted to place schedules 
totalling 20,000,000 feet at a letting 
held at a Boston hotel late in April. 
As one prominent operator stated the 
case to the writer: “OPA can’t check 
inflation by setting up ruinous selling 
prices for our commodity while placing 
no check upon production costs rep- 
resented largely in steadily mounting 
wage scales.” Demand for the South- 
ern and Western pines is confined to 
boards of all grades but bookings have 
been light as all of the larger mills 
have very full order files. West Coast 
fir and hemlock is heavily oversold but 
offices here report a steadily increasing 
movement from the mills and a tend- 
ency to accept new business more 
freely as old orders are cleared from 
the files. This is taken to indicate that 
production at the mills is catching up 
with order volume and to encourage 
the belief that civilian schedules from 
the retail yards will begin to move by 
mid-summer. 


Southern Market 


The “lumber letting’ conducted by 
the government at SHREVEPORT 
asked for ninety million feet, and while 
no figures are available, it is believed 
that the government got at least fifty 
percent of the amount asked for. 

The RIO GRANDE VALLEY tomato 
crop will require about 3% million 
boxes, to hold about 30 lbs. each of to- 
matoes, on which priorities must be 
given in order to save the crop. 

Government procurement agencies 
continue to advertise big lettings, but 
they were able to buy only a fraction 
of their needs at the BIRMINGHAM 
and MEMPHIS awards. The supply of 
timbers and heavy dimensions are fair, 
but boards are almost non-existent. 
There is some talk that the price of 
boards may be upped further, or else 
the ceiling on dimensions lowered in an 
effort to stimulate board production. 
Railroads are buying all the lumber 
the government will let them have. 


North Central Market 


The call for northern pine far ex- 
ceeds the supply, MINNEAPOLIS 
sources report, with orders continuing 
to pile up, the unfilled order files set- 
ting new high records from week to 
week, and now reaching past the 
16,000,000-feet mark. Large head of the 
lakes mills are accepting orders for 
more than 2,000,000 feet a week. 


West Coast Market 


Auctions at PORTLAND and SE- 
ATTLE during the past fortnight re- 
sulted in some sixty million feet being 
placed. Mills continue to do their best 
to fill government orders. One com- 
bination mill on Puget Sound has quit 
making cedar lumber and shingles in 
favor of boats, tanks, and pipe stock 
though the profit on these items is ad- 
mittedly lower. 

There is no abatement in domestic 
demand. Shingles can hardly be pur- 
chased so keen is the demand. In- 
quiries continue to swamp wholesalers. 
Domestic consumers are hoping the fu- 
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ture will see 
restrictions. 
Log demand is tremendous and this 


some easing of priority 


will continue 
emergency. 

Government orders are still utilizing 
virtually the entire output of TACOMA, 
WASH., lumber mills. Operators report 
no indication of any slackening of buy- 
ing from this source and so their prin- 
cipal concern at present is that of in- 
suring adequate log supplies, particu- 
larly during the months that will im- 
mediately follow since it is during this 
period that log production normally is 
at its highest. In this connection, it is 
interesting to note that steps are being 
taken to open up additional sources of 
timber supply. Notification has been 
received that the national park service 
has authorized sale of some 160 acres 
of windthrown timber in the Olympic 
national park. These trees, all wind- 
topped in recent years, include more 
than 100 prime Douglas firs. They will 
be sold by bid and will be used to make 
war essential plywood. It also has been 
announced that logging of some four 
million feet of spruce and fir in the 
Grays Harbor area has beegw authorized 
by the national park service. 


Supply 


BALTIMORE reports that the supply 
of long leaf pine coming out of the 
South seems to be much larger than 
anyone had supposed could come out 
of the region. Reports of large tran- 
sactions in this species of lumber are 
quite frequent, and some of them run 
into big proportions. One such item 
amounting to 100,000 feet was the topic 
of current gossip recently, and the 
shipment in question was made up 
mainly of the greater dimension stuff. 
As for the general sizes, they are pro- 
duced in quantities that appear to be 


throughout the war 


entirely adequate for the current de- 
mand, 
The supply of Southern pine con- 


tinues to drop and is held not to be 
more than 50 per cent of normal around 
Birmingham, and this chiefly on ac- 
count of the lack of help. Mills have 
lost men to shipbuilders and others who 
operate on a cost plus basis, pay big 
wages and overtime. Also part time 
workers have gone back to the farm 
where they are promised exemption 
from the draft. Mills just can’t get the 
men to carry on as they would like. 
They are not available. 

Smaller operators are complaining 
that recent wage increases and other 
soaring expenses will force them to 
shut down in the near future unless 
some adjustments are made, according 
to MINNEAPOLIS sources. While these 
producers do not individually turn out 
a great quantity of material, in the 
aggregate the amount is sufficient seri- 
ously to affect the supply. Large mills 
of the Northern Pine Manufacturers 
Association members are still handi- 
capped because some of them are situ- 
ated in Canada and the Canadian order 
reserving a supply for Dominion use is 
still in effect. Prospects are that the 
retail demand must for the most part 
go begging until this order is relaxed 
and mills in the states resume output 
on a large scale. At present production 
is much curtailed, about 250,000 feet 
being cut each week, a figure far below 
normal of other years. Shipments total 
around a million and a half feet and 
gross stocks are at a new low of less 
than 35,000,000 feet. 


Hardwoods 

Hardwood lumber is being produced 
at a fraction of governmental needs 
and practically all branches of the war 
production effort are crying for lum- 
ber. Last week purchasing agents of 
the Detroit Ordnance District came to 
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MEMPHIS in an effort to buy 50,000,- 
000 feet of hardwoods, principally oak, 
fer truck and trailer body building. 
They are able to buy only 9,500,000 feet 
although they offered to buy lumber 
kiln dried, air dried or green. Purchas- 
ing agents for the Navy are still seek- 
ing oak timber for shipbuilding and 
are buying all that can be found. The 
demand for the lower grades of lumber 
is eagerly sought for box and crate 
building. The government has re- 
quested hardwood manufacturers to of- 
fer no hardwoods for sale until it has 
first been offered to government. Labor 
shortage, ceiling prices on logs which 
lumbermen say have curtailed produc- 
tion, high water and incessant rains 
have held down output. In a second 
contract letting for the Army airforce 
approximately 15,000,000 feet of varied 
hardwoods were sought. About 6,000,- 
000 feet were offered and _ bought. 
Prices were generally at ceiling levels. 


Flooring 


Oak flooring makers are running into 
new obstacles. MEMPHIS reports de- 
mand is far in excess of possible sup- 
ply. Production is about 30 percent of 
normal. Flooring oak is hard to get. 
Flooring manufacturers have had to 
go greater distances to obtain their 
flooring oak. As lumber is sold fob rail 
point this increases the cost to the 
mills. Action of the government pur- 
chasing agent last week in buying inch 
white oak green for body and trailer 
construction. This is lumber that might 
have been available to flooring mills. 
Governmental housing is getting prac- 
tically all of the oak flooring now be- 
ing made. 


Logs 

Logging is the most critical end of 
the lumber industry. Efforts to get 
men back in the woods have resulted 
in some 600 volunteering to quit ship- 
yard and other jobs and go back but 
some four or five thousand are needed 
to fully man the camps. An inventory 
of logs in PUGET SOUND as of May 1 
compares favorably with that of April 
ist. In other words the industry is 
holding its own but the tremendous de- 
mand keeps available supplies down to 
the point of exhaustion. Adding to the 
difficulties is the non-receipt of hem- 
lock logs from Canada where some 12 
to 15 million feet per month has here- 
tofore been exported. Some cedar logs 
come from Canada but cedar remains 
the shortest item. Production of shingle 
mills is greatly affected by cedar log 
shortages. The government is granting 
deferments to loggers readily and this 
is helping to prevent an already crit- 
ical labor shortage from becoming more 
serious. 

With plenty of government business 
alone on file to insure steady operation 
for many weeks to come, TACOMA, 
WASH., lumber mills are concerned 
chiefly with maintaining production 
schedules. The chief problem now 
seems to be that of returning sufficient 
loggers to the woods to insure that 
log supplies will be adequate. To this 
end, a committee representing labor, 
management and government agencies 
on May 3 opened a court of interviews 
in the Tacoma yard of the Seattle- 
Tacoma Shipbuilding Corporation. This 
yard has approximately 28,000 em- 
ployes and some 600 of them are re- 
ported to be former loggers. The com- 
mittee intends to interrogate each of 
these in an effort to get them to re- 
turn to the woods. 

Other Woods 


Other Woods 


Disgusted with labor, transportation 
and other adverse conditions, many 
northern white cedar producers are 
quitting the industry for other fields, 
thus aggravating a situation already 


>RMAN 
May 15, 1943, AMERICAN Lt MBERM 


far from satisfactory, since it has been 
almost impossible to buy posts ang 
poles in any quantity on the open mar. 
ket for several months with any hope 
of delivery within a reasonable time, 
MINNEAPOLIS sources repert. Unless 
something happens or is done to re. 
move handicaps under which operators 
now are laboring there seems little 
hope of supplying the big active and 
potential demand that always deve]- 
ops at this time of year. 





Demonstrate How to Boost 
Log Production 


Southern Pine War Committee is spon- 
soring a series of demonstrations with 
power saws throughout the Southern Pine 
territory to assist manufacturers to main- 
tain and increase log production. 

Approximately two hundred manufac- 
turers and logging superintendents have 
witnessed demonstrations held in Missis- 
sippi. Texas, Louisiana, and Alabama dur- 
ing the past two weeks. Similar demon- 
strations are being held in Georgia, South 
Carolina, North Carolina, and Virginia. 

Two demonstrations have been arranged 
for Arkansas during the latter part of 
May. 

The Southern Pine War Committee in 
arranging the demonstrations has sought 





the cooperation of power saw manufac- 
turers, both electrical, air driven, and 
gasoline motor types. 

H. C. Berckes, secretary of the War 
Committee in commenting on the demon- 
strations said, “reports received from the 
demonstrations indicate considerable ment 
in the various power saws which should 
assist lumber manufacturers to increase 
log production. The War Committee has 
contacted representatives of the War Pro- 
duction Board in Washington to assist 
expediting approval of applications bemé 
made by manufacturers for the purchase 
of power saws. Operators seeking these 
saws should notify us of their application 
numbers and our War Committee rept 
sentatives will assist in seeking immediate 
approval of such requests.” 







Salvages Piling 


An estimated half million feet of lu 
ber will be obtained from piling salvast 
from an old railroad dock near Escanaba 
Mich., it was announced in that city ee 
cently. The piling, sunk 26 years a8® * 
still in a good state of preservation. The 
I. Stephenson sawmill at Wells, Mich. 
closed since April 8, because of shortatt 
of logs, resumed operations on the piling 
May 2. 
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Pilot Rock, Ore. 


Sales Office 


203 Radio Central Bldg. 


Spokane, Wash. 





Soft-Textured Ponderosa Pine From the John Day District of Eastern Oregon 


® Our equipment is of the latest design and has 
been in use only a short time. It is capable of turn- 
ing out a high quality lumber from our fine Pon- 
derosa Pine logs. We specialize in Selects and 
No. 2 Common. 
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BRADLEY 
COMPANY of Arkansas 


WARREN, ARKANSAS 


FOR YOUR POST-WAR FLOORING 
BUSINESS. KEEP YOUR 
SIGHTS CENTERED ON... 

































































NEW 
LOGGING TRAILERS 
AVAILABLE 


The Government has authorized 
Fruehauf to produce light, me- 
dium and heavy-duty logging 
Trailers—both single-axle and 
tandem-axle types. Available for 
immediate delivery through Frue- 
hauf Branches to anyone with a 
Certificate of Transfer PD-32]. 


See your Fruehauf Branch for 
assistance in filing for a certifi- 
cate. 





FRUEHAUF TRAILER COMPANY 
Detroit 
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SELLING THE PRODUCTS OF 
*THE McCLOUD RIVER LUMBER 


COMPANY 
McCloud, Calif. 


*THE SHEVLIN-HIXON COMPANY 


Bend, Oregon 


. "Member of the Western Pine Associa- 
tion, Portland, Oregon. 





DISTRIBUTORS OF 


SHEVLIN PINE 


Reg. U. 8S. Pat. Off. 


EXECUTIVE OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: 

















BERMAN 








7s 


SPECIES 


PONDEROSA PINE 


(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 





NEW YORK 
1604 Graybar Bidg. 
Mohawk 4-9117 


CHICAGO 
1863 LaSallie-Wacker Bidg. 
Telephone Central 9182 


SAN FRANCISCO 
1030 Monadnock Bidg. 


Exbrook 7041 
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We Are Now in position to furnish 


“Victory” Grade 
Oak Flooring 


in addition to regular length oak 
flooring, also 4/4 oak dimen- 
sion, either finished or semi- 
finished. Also solicit commer- 
cial kiln drying. 


















CLATIFICO 





W. R. Wrape Stave Co. 


Post Office Box 182 


Little Rock, Arkansas 








Available Immediate Shipment 


BIRCH 


4/4xRW&4L No. 1 renee” 


Dry 
4/410” & wider No. 1 
Common Dry 


Dry 
12/4 No. 1 Common & Better 

NE oo hora oe, ara ae are 50,000’ 
To industrial users have facilities 
for furnishing on priority orders:— 
* Yellow Pine Finish and Timbers 
* Northern Hardwoods 
* Ponderosa and Sugar Pine 
* Western Red Cedar 


Send us your inquiries 


BOEHM-MADISEN 
LUMBER COMPANY 


General Offices: 
161 West Wisconsin Avenue 
Milwaukee, Wisconsin 














Ponderosa Pine 
California Sugar Pine 
Arizona Soft Pine 
White Fir 


WUICHET LUMBER CO. 


Shop—Selects—Common 
Dimension—Lath— 
Shiplap 

Pattert 


WRITE 
714 Railway Exchange Bldg., 
Chicago 

















- ¢ ¢ Lumber Prices & Statistics 


National Production, Shipments, and Orders 

Following is the National Lumber Manufacturers’ Association’s report for the week 
ended May 1, covering mills whose statistics for both 1943 and 1942 are available, 
and percentage comparisons with statistics of identical mills for the corresponding 
period of 1942: 





















AV. No. Per- Per- Per- 
Mills Production cent Shipments cent Orders cent 

SOFTWOODS: ipte. 1943 of 1942 1943 of 1942 1943 of 1943 
Southern Pine ..... 90 20,598,000 94 23,587,000 2 21,838,000 S2 
Wet Comet ..6i05s 1438 113,446,000 92 113,380,000 73 151,189,000 95 
Western Pine ..... 93 58,116,000 90 67,736,000 84 62,702,000 76 
Calif. Redwood .... 11 9,306,000 90 11,948,000 91 14,006,000 1329 
Southern Cypress .. 7 986,000 66 2,365,000 148 1,335,000 59 
Northern Pine ..... 6 1,060,000 63 2,160,000 106 1,155,000 4G 
No. Hemlock ...... 10 1,439,000 201 1,473,000 6S 603,000 20 
HARDWOODS: 
Southern Hwads..... T86 8,278,000 SS 11,847,000 106 10,021,000 1415 
Northern Hadwads.... 10 1,085,000 41 1,911,000 110 1,392,000 5 
FLOORING: 
Se 65 3,770, 000 41 5,978,000 68 7,656,000 108 
MD cS raid oR ee Ke 12 624,000 56 1,030,000 133 1,121,000 124 


tUnits. 































































































Western Pines Southern Hardwoods 

Following delivered prices, based on Following are ranges of f.o.b. mill prices 
Oe a en See ee ee on rough, air dried southern hardwoods, 
ing the period April 5 to May 1, in- from reports of sales made during the 
clusive. Both direct and wholesale week ended May 3: 
sales are included and are based on ae 2¢C 
specified items only. Two districts are Plain Red Gum No. 2 Com.— — 
given, one being the State of Illinois, FAS— - 5 ted: 33.50 
outside of the Chicago metropolitan 4-4 ---. . 92.50 Plain White Oak 
district and the other the State of ee Sap Gum = . 
a var ere on ike ati ‘ ~ YrAS— - eee 75.5 
Pennsylvania. Quotations follow: a. 70.50 et Biba 10030 

ILLINOIS No. 1 & Sel.— No. 1 & Sel.— 
PONDE SA PINE ee eet 53.50 4-4 2.50 
Soa ny or | 6-4 eae 54.50 Plain Red Oak 
<ixs 5/ARW 6/4RW 8-4... 55.50 | FAS 

C Select RL... .$79.50 $83.43 me Sap Gum ; aie 60.50 

» Se hig 32 9.45 oe aa » lim (0.00 
wa — a eile 4-4 ... 56.50 | No. 1 & Sel.— 

No. 1 No. 2 Bee ees 60.50 4-4 ... $0.50 

OM ckasivniiwbanyskanel $58.90 $50.83 No. 1 & Sel.— 5-4... 15.50 

| PP eee tee: 58.81 50.93 a : ee be -50 Elm 
Commons S2 or 4S— 7.50 FAS— 

No. 2 No. 3 Qu’ tra. Black inane Se ee $3.50 

eee $50.48 $46.16 FAS eee bee 15.00 

SND. 20:ciciadrenenien 53.00 47.21 8-4. .-. 62.50 | No. 1 & Sel.— 
No. 4 Com. 4/4 $2 or 48S RW&L...$38.10  12-4.-. | 15.50 | 4-4... 33.50 

No. 1 & Sel.— 6-4 35.00 

IDAHO WHITE PINE “a Gee 52.50 N we ' 
Selects S2 or 4S No. 2 Com.— 4-4 auc 26.50 
; 1x8 6/4RW 8-4 7°), 31.50 | 6-4” 38°00 

Quality (D) RL....... $69.00 panne 12-4 39.50 ? ; . ‘ . 

Commons S82 or 4S— >] Black G Plain Sycamore 
Colonial Sterling Stand. Plain Black Gum No. 2 Com.— 7 
yo. 1 No No. 3 4-4 50.50 a, re 24.50 

fa Ses $69. 00 $56. $1 a: No. 1 & Sel— Pecan 

SESS FE Secs 87.50 61.82 $48.75 4-4 .. 40.50 FAS— si. 
SUGAR PINE Qrtrd. White Oak | 4-4 .. 55.007 55.50 
Shop S2Ss— FAS 6-4... 60.50 

No. 1 No. 2 No. 3 4-4 100.50 No. 1 & Sel— | - 

Re eer $63.75 Pippa $45.75 No. 1 & Sel.— 4-4 ...36.00@ S08 

eons seer 53.25 ae. pene 60.50 | 6-4 ... 42.50 

Bee. ac tiuc amas > 59.25 eres be ° pee 
LARCH-DOUGLAS FIR Southern Pine Statistics 
No. 1 Dimension-— Following is a summary of reports from 

7 ees . 

So SRE pda h tack Tare ese ta ee southern pine mills for the week ended 

PENNSYLVANIA May 1: 
PONDERSOA PINE Number of Mills, 141; Unitst, 93 2 008 
Three-year aver. prod.*...... 29 309, 
1x8 5/4RW 6/4RW Actual production .......... 24,546,000 

7 $82.32 $85.25 85.25 SHIPMONtS 2 occcvesccsvevscses a1 526 008 

S| oa 70.10 71.25 72.17 Orders received .........-«:+ 4,826, 
Commons 82 or Number of mills; 141 99,000 

No. 2 No. 3 Unfilled orders ...........-- 12 oy . 00 

SS | ee $53.12 $48.11 Unsold stocks .............. 42,276,0 

"| | Spppeneneaeetc: $54.15 48.44 *Oct. 30, 1939, to Oct. 31, 1942. 

4/4 No. 4 Com. S2 or 48S RW&L. $36.81 *Unit is 316.000 feet of “3-year aver- 
IDAHO WHITE PINE age” production. — 
Selects S2 or 4S ; 

er ixs 6/sRw Western Pine Summary 

Choice (C) RL........ $87.17 $98.25 The Western Pine Association reports 

‘ j r 2 @ - 
Commenn SS or ah. ah sant ‘+++ as follows on operation of identical In 
Colonial Sterling Stand. land Empire and California mills during 

No. 1 No. 2 3 > 

ix 8 RL $62.00 $58.48 Paneth the week ended May 1: 

coon eee" o $4.15 50. 36 Report of an pee . a 

x12 RL...... 89.50 64.15 e aay , 

af By (He, 4) 53 or & $44.50 Production ... 58,116,000 64,401, . 
ba eae ae oe ens = Shipments .... 67.736,000 81, 0 7e 00 “000 
SUGAR PINE | Orders rec'd. 62,702,000 81,9 
Selects S2 or 4S— : Report of 93 Identical Mills: al 

* vers — 6/4RW May 1.1943 May 2 , 

C Select RL. .$92.50 Unfilled orders 403,570,000 418,298, 
gp Select RE: + 79.50 “81.50 $80.50 Gross stock... 578:358,000 897.190, 000 
SROP Sas Report of 93 Identical s 

4 No. 1 No. 2 No. 3 . —Total for Year to Date 

D/4  wccssceees $66.50 $57.00 re re 1943 1942 00 

OFF wevvucecus bares 61.50 nears Production ... 832,811,000 918, 44 ‘000 
LARCH—DOUGLAS FIR Shipment .... 1,118,849,000 1,249, ty 000 

No. 3 Com. S2 or 4S 1x8 Rh... .$49.00 re 1,174,214,000 1,373,8 
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Sidney, 


Where you'll find 


& 


Branches & Stocks 
of Machinery 
and Parts 


Richmond, Your Frick Branch or 


y; 2 ‘ 
f ' oe 7 your Frick Dealer can 
e  |IKva.\ best help keep your 
TT Wrthevile © sawmill or farm ma- 
-/* _ oro, 


\ chinery working this 
\ season if you'll get in 
7 Salisbury, ” i 

N.C. touch with one of them 
now. See locations on 

_7/ Knoxville, Columbia, this map: space does 
rd é Tenn’ ne ae not permit showing the 
/ Nashville, L“\ Atlanta, hundreds of Frick 

Ten 27) % Ga. Dealers. Frick machin- 
ery includes sawmills, 
tractors, engines, boil- 


ers, threshers, com- 


bines, peanut pickers, 
balers, pick-up cuiters, nd Lk diet Lt. 
feed mills, implements any 4 . : 


and supplies. 





SALES OFFICE: 1204 Conway Blidg., CHICAGO, ILL. 
Selling the Products of J. A. MATHIEU, Ltd., Rainy Lake, Ont. 








The Trade Mark 
of QUALITY LUMBER 


COMPETITION 
AFTER THE WAR 


When the war ends, most lumber dealers expect 


good business but keen competition. If you “see 

Wood for Wood,” your competitive problems will 

not be serious. Car-lot or mixed car shipments of 
LU M B E R re re) R p re) R AT , re) N southern pine and hardwood. 

WOOD LUMBER CO. 
Head Sales Office Manufacturing Plant 


BIRMINGHAM, ALABAMA 
PORTLAND, OREGON ° TOLEDO, OREGON MANUFACTURERS & WHOLESALERS OF PINE & HARDWOOD 
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Quick-Set Waterproofing 5155 


This product manufactured by Ameri- 
can Fluresit Company, Inc., is a perma- 
nent, rapid hardening waterproofing com- 
pound for stopping mild or severe water 
pressure. It is applied from the inside 


and makes a permanent, non-shrinking 
waterproof repair in a few minutes. In 
powder form, it is ready for use except 




















for the addition of water, and is held 
against the leak until it is sealed. 

Fluresit Quick-Set may be used for 
stopping leaks between floor and walls; 
repairing cracks and holes in masonry 
walls and floors; waterproofing founda- 
tion leaks, anchoring bolts in concrete, 
pointing up holes in motor joints, etc. 
For descriptive literature on Quick-Set 
and other waterproofing products, check 
5155. 


New Roof Ventilator Catalog 
5153 


The Swartwout Company has issued a 
catalog describing their new “NCM” line 
of roof ventilators made of non-critical 
materials. The various ventilator designs 
are patterned after original metal Swart- 
wout Ventilators and are for use in essen- 
tial applications where metal is not vitally 
necessary. To obtain a copy of the cata- 
log, check 5153. 


New Weatherproof Material 
5157 

This material, known as "4-in-1 Utility 
Board” is manufactured by The Flintkote 
Company. It can be used on farms and 
in industry as floor covering, for either 
wood or concrete floors; siding, roofing 
and lining for farm buildings; floor mats 
to reduce worker fatigue; workbench 
tops; and many other miscellaneous pur- 
poses. 

The product is a semi-rigid sheet of 
special felt coated with a weatherproof, 
stabilized bitumen, and laminated with 
heavy asphalt-impregnated backing board. 
The sheets are furnished in a standard 
size—3’x4’. Longer lengths are available 
on special order. The following charac- 
teristics are claimed for this product: 
bridging strength; ability to withstand 
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foot, truck, and animal traffic; weather 
resistance; ease of cleaning; ease of cut- 
ting; economy. For additional informa- 
tion check 5157. 


Insulation in Farm Buildings 
56 


In a new folder, Universal Zonolite In- 
sulation Company tells the “how” and 
“why” of modern insulation on the farm. 
Zonolite, a featherweight mineral mate- 
rial, is available in granular form for 
dry fill insulation and also as a light- 
weight insulating aggregate in plaster 
and concrete. This product is for use in 
the home and for insulation of hog 
houses, dairy barns, poultry houses, etc. 

The folder points out the many ad- 
vantages to be gained through proper 
insulation and contains numerous charts 
and suggestions for the use and installa- 
tion of Zonolite, giving relative costs and 
insulating values, areas covered, materials 
needed, and proportions for mixing. The 
folder may be obtained by checking 
5156; also guide sheets if you will spe- 
cify the type of building in which you 
are interested. 


Shingle Glamour 5158 


Knowing that purchases of roofing are 
strongly influenced by color, texture, and 
style of shingles, Celotex Corporation is 
soon to publish a new kind of roofing 
booklet designed to include as much color 





and drama as movie advertising. To help 
fix a favorable impression of the product 
in the prospective buyer’s mind, memor- 
able enough to influence his decision at 
the point of sale, the corporation has em- 
ployed the glamour approach shown in 
the illustration, and in addition to merely 
reproducing shingle colors they show 
roofs under varying light conditions in the 
four seasons. They aim to make the se- 
lection of a new roof a matter of style 
as well as utility by using backgrounds 
that will arrest attention and stimulate 
interest. To receive a copy of the booklet 
check 5158. 


“Filing Equipment in Wood" 
5159 


A new catalog illustrating their wood 
filing equipment has just been published 
by Remington Rand Inc. Their attractive, 
easy to handle, sturdy filing cabinets made 
of different kinds of wood, are not only 
desirable pieces of office equipment but 
divert an enormous amount of steel to 
the war effort. These wood cabinets may 





be had in the same color, design, and size 
as their steel cabinets, which permits in- 
termembering with present steel equip- 
ment. 

The company also has a second cata- 
log, “Visible Equipment in Wood”, illus- 
trating their full line of Kardex visible 
control records. 

To obtain these catalogs, check 5159. 


"List of Appalachian Saw Mills" 


This book just published by the J. C. 
West Lumber Service Corporation, 414 
Walnut Street, Cincinnati, Ohio, lists over 
one hundred band and circular mills in 
the Appalachian hardwood _ territory, 
showing location, railroad serving the 
mill, kind of equipment and daily capac- 
ity. Mills having facilities for surfacing, 
resawing, kiln drying and other product 
refinements are shown in detail. Species 
produced by all mills are shown, thus en- 
abling those seeking sources of supply to 
quickly locate such mills as may be in 
position to serve. 


The book is sold at $24.75 per copy; 
which price includes all supplements 1s- 
sued during the current year. 


"Properties of Ameripol D" 5152 


A revised edition of its catalog section 
on “Ameripol D,” its oil and heat resist- 
ing synthetic rubber, has just been pub- 
lished by The B. F. Goodrich Company. 
The catalog section discusses the prop- 
erties of this synthetic rubber including 
its resistance to various substances which 
are the enemies of natural rubber, hard- 
ness, tensile strength, elongation, weight, 
color, odor and taste, elasticity and per- 
manent set, resistance to tear, abrasion, 
flexing, oils and solvents and heat. It also 
indicates services where use of the sy! 
thetic rubber is practical. To obtain 4 
copy check 5152. 
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Grip-On Pulley Lagging 5154 


Widely extended uses are reported for 
Grip-On pulley lagging and it is claimed 
to have a special wartime appeal because 
it conserves both power and belts. The 
pile-face surface designed to promote bet- 





ter traction and longer belt life is woven 
as an integral part of the lagging body, 
yet imparts no tension strain to the base 
which maintains a snug fit on the pulley. 

Victor Balata & Textile Belting Com- 
pany, manufacturer of Grip-On, have is- 
sued a new circular which describes this 
type of pulley lagging and the methods 


purchasers, consumers, and suppliers of 
lumber and lumber products by writing 
to Southern Hardwood Producers, Inc., 
Memphis, Tennessee. 


"Lady, Will You Give a Lift?" 
5151 


To help companies break in women 
drivers of their own and other makes of 
industrial trucks, Elwell-Parker Electric 
Company has prepared an easy-to-under- 
stand book of instructions entitled “Lady, 
Will you Give a Lift?” Illustrated with 
over twenty pictures, the manual tells the 
prospective woman operator how to run 
the truck, how to care for it, and ex- 
plains the importance of the job. With 

















REG. U. S. PAT. OFF. 


SAMSON SPOT 


SASH CORD 
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REG. U. S. PAT. OFF, 


The Most Durable Material 
for Hanging Windows 


By specifying and using Samson 
Spot Cord for hanging windows, 
with suitable weights and pul- 
leys, you obtain perfect balance 
by a time-tested method. You also 
guard against the use of inferior 
unidentified cord. 


SAMSON CORDAGE WORKS 
Boston, Massachusetts 
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Douglas Fir 


Timbers, Dimension 
and Boards. 


Sawmill Capacity 
200,000 ft. per day. 


L. H. L. Lumber Co. 
CARLTON, ORE. 


E. J. Linke Guy Haynes 








SAWMILL MANAGER 
WANTED 


Wanted by large Canadian opera- 
tions. 


New modern sawmill, dry kilns 
and planing mill. Capacity 50,- 
000,000 feet Spruce and Jack Pine 
annually. 


Twenty year cut ahead. 


Give full details of experience 
and qualifications in first letter. 


Great Lakes Sales Co. 


Waupaca, Wisconsin 






























SUGAR & WESTERN 
PINE AGENCY 


#1 MONTGOMERY ST 
SAN FRANCISCO, CALIFORNIA 


G L) Gon R Pattern Lumber 


Selects and 
Shop 


PINE 


California Ponderosa Pine 
Mouldings and Cut Stock 


c bate , 
Sugar Pine Specialists for 30 Years 
4, 


* 























VEST POCKET 
READY RECKONER 


A useful vest pocket manual 
including a lumber calcula- 
tor for standard sizes, log 
rules, estimated weights of 
lumber and miscellaneous 
useful lumber tabulations. 


Prepaid, S50 cents 


AMERICAN LUMBERMAN, Publisher 


431 So. Dearborn St., Chicago 









«oe PEOPLE & PLACES 





Capt. and Mrs. Frederic W. Rex- 
ford (Barbara Harbaugh) are spend- 
ing their leave at the home of Har- 
old C. Harbaugh in St. Charles, III. 
They have left Ft. Bragg, N. C., and 
Capt. Rexford will report on May 22 
at Ft. Sill, Okla., where he will at- 
tend a three months’ course in the 
Field Officer Training School. 


D. A. Kohr, president of Lowe 
Bros. Co., paint and varnish manu- 
facturer of Dayton, Ohio, recently 
awarded $1,000 checks to three half- 
century employees at the company’s 
annual service award dinner. 


H. I. Himmelberger, president of 
Himmelberger-Harrison Lumber Co., 
Cape Girardeau, Mo., has been named 
a district chairman in southeast 
Missouri on the Committee for Eco- 
nomic Development for the Eighth 
Federal Reserve District, which will 
work with the Department of Com- 
merce in planning postwar business. 


Miss Bernice Goedde, general man- 
ager of the Goedde Lumber Co., East 
St. Louis, Ill., was elected president 
of the Illinois Federation of Business 
& Professional Women’s Club at the 
annual convention of the organization 
in Chicago. 


Charles E. Kendall, formerly asso- 
ciated with MacDonald & Bergstrom, 
Los Angeles, Calif., has been named 
Southern California agent for the 
Van Deinse Lumber Sales Co. of 
Portland, Ore., and has opened of- 
fices in Los Angeles. 


Cities Service Lumber Co., Chicago, 
Ill., had most of its stock destroyed 
and its office and display rooms 
wrecked by fire on May 6, with dam- 
age estimated at $25,000. 


The Northern Redwood Lumber 
Co. mill at Korbel, Calif., idle since 
1934, recently resumed operations on 
one side following a year’s work of 
rehabilitation and installation of new 


machinery. Resident Manager F. A, 
Rodgers said both sides of the mill 
will be operated after the war. 


C. J. Laughlin, formerly secretary 
of the Southern California Wholesale 
Lumber Association, has severed his 
connection with that organization to 
associate himself with E. J. Stanton 
& Son, Los Angeles, Calif. 


Joe Smith, secretary of Mountain 
States Lumber Dealers Association, 
Denver, Colo., has returned from a 
trip as far east as Chicago. He at- 
tended the meeting of regional secre- 
taries, which is affiliated with the Na- 
tional Retail Lumber Dealers associa- 
tion. Enroute home he stopped in 
Wichita, Kan. 

Effective May 1, Lieut. E. L. Reitz 
of E. L. Reitz Co., Los Angeles, 
Calif., was transferred from service at 
the Oakland, Calif., Quartermaster’s 
Depot to Camp Lee, Va., for special 
training. Upon completion of the 
training period he is due to report for 
duty in the Quartermaster General's 
office in Washington, D. C. 


Collins Pine Co., formerly the 
Grande Ronde Pine Co., expected op- 
erations to be under way at its new 
sawmill at Chester, Calif., by the end 
of April. The mill has a capacity of 
75,000 feet per shift. Company of- 
fices are at Portland, Ore., and the 
original mill is at Pondosa, Ore. 


Although construction for military 
and naval establishments, war indus- 
tries and new housing for war work- 
ers is now generally believed to have 
passed the peak, permissible civilian 
markets, such as repairs and mainte- 
nance, and construction of farm 
buildings essential to the current all- 
out effort to increase the nation’s 
food supply, are maintaining sales at 
satisfactory levels, said Herbert Abra- 
ham, president of The Ruberoid Co., 
manufacturers of asphalt and asbes- 
tos building products, at the annual 


S| 





Candid "shot" taken, 

at the annual farmers’ 
party given by the | 
Lieber Lumber & Mill- 
work Co., at its Neenah | 
(Wis.) yard, shows, left § 
to right, two farmers’ 4 
wives; Mrs. Emmett 
Wood; a farmer; Em- 
mett Wood, sales man- 
ager of the Lieber com- 
pany, and Otto Lieber, 
head of the company, a 
past president of the 
Wisconsin Retail Lum- 
bermen's Association, 
and a popular conven- 

tion speaker. 
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The ROSS System of Carriers and 
Lift-trucks will do it for you. Call 
necrest representative for facts. 











CARRIER CO 


ROSS) | 





Seattle @ Portland @ San Francisco @ Vancouver, B.C. @ Pine Bluff, Ark. @ New York City @ Hoboken, N. J. 


QUICK FACTS ABOUT PERMASAN 


1. Permasan is 5% pentachlorophenol (minimum), 
5% non-volatile solvent, 90% selected petroleum 
distillate. 





2. Highly toxic to Lyctus “powder post” beetles. 
3. Easily applied. 
4. Shipped in 55-gallon returnable drums or tank cars. 


—— 
MONSANTO 
CHEMICALS 








MONSANTO CHEMICAL COMPANY 
Organic Chemicals Division 
St. Louis, Missouri 





Serving Industry...Which Serves Mankind 


DISTRIBUTED 
AND SERVICED BY 


A.D. CHAPMAN & COMPANY, INC. 
CHICAGO, ILL. @ PORTLAND, OREGON @ NEW ORLEANS, LA. 


a 


® Factory — Benton Harbor, Mich. 





sae 











Twin Harbors 


Lumber Co. 


Manufacturers Wholesalers 


Executive Offices: Aberdeen, Washington 


General Sales Offices: 
Seattle, Wash. Portland, Ore. 


Pine and Inland Empire Products 
General Sales Offices: Portland, Ore. 


Branch Offices: 


Chicago, Baltimore, Philadelphia, Boston 
and Waco, Tex. 


Pacific Coast Woods 


PONDEROSA PINE Selects, Commons, Mouldings, Cut 
Stocks . . . DOUGLAS FIR, dependable all-purpose 
lumber . . . RED CEDAR SHINGLES, tight-fitting, 
long-lasting . . . PLYWOOD from famous Grays 
Harbor timber. All orders must conform to M-208 and 
L-218. 


TWIN HARBORS MOULDINGS of soft-textured Pon- 
derosa Pine—fine as money can buy. Production in 
charge of millwork specialist. 











ENTERPRISE sci" 
TIGHTNER 


SAW MILL MACHINERY 


NOT DOWN TO A PRICE, 
but built to tried and proven 
Principles of design and con- 


eae for profitable opera- 
ion, 


ENTERPRISE meets the require- 

ments for accuracy and speed of opera- 
tion with low maintenance cost. Give us 
details of your requirements for our rec- 
ommendations and prices. FEED 





IMPROVED GIAND 





INDEPENDENT 


MACHINE CUT 
STEEL RACK 
AND, PINION 


_The ENTERPRISE COMPANY, 328 Main St., Columbiana, Ohio 
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meeting of the company on April 30 
at South Bound Brook, N. J. Among 
Ruberoid products in rapidly increas- 
ing demand is Stonewall board, a 
specially fabricated all-purpose asbes- 
tos-cement building board recently 
developed by the company. 

F. H. Flatau has closed his office in 
the Lumber Exchange building in 
Minneapolis, Minn., and retired from 
active business. Mr. Flatau, who was 
engaged in marketing red _ cedar 
shingles and other west coast lum- 
ber products for several decades, will 
be 85 years old in June. Last Febru- 
ary he completed half a century’s oc- 
cupancy of the same office in the Min- 
neapolis Lumber Exchange. 


Frank Stevens, general manager of 
Wm. Cameron & Co., Inc., Whole- 
sale, Waco, #exas, has been appointed 
a member of the Plywood Distribu- 
tors Industry Advisory Committee of 
the War Production Board. 


Baird & Dillon, hardwood lumber 
manufacturers at Memphis, Tenn., 
have sold their mill, lumber yard, and 
about 100,000 feet of lumber in the 
yards to the Chapman & Dewey Lum- 
ber Co., whose plant adjoins that of 
Baird & Dillon. 


M. E. Crisp Lumber Co., Welch, 
W. Va., announces that Arch Mere- 
dith, formerly purchaser of mine tim- 
bers for a large Kentucky coal con- 





It is a story of sawmills. 
Smoke from 
various 


made—orders for 
being filled. 


wor 


so it will be until Victory. 


to our job of sawing wood. 











the stacks of 
Kirby mills means 
men at work—lumber being 
jobs 


It is a story of difficulties 
too. Man power is short, but 
sO was man power short at 
Guadalcanal. Yet the job 
was done. The woods are often filled with water. There was 
mud in Tunisia too—but the Yanks wallowed through. And 


Wood may not win a war but it will'help, so we must stick 


If there be those of you 





A Story Goes 


whom we cannot serve just 
now due to this, we crave in- 
dulgence until times are more 
propitious for a normal dis- 
tribution of Kirby lumber. 


KIRBY 
LUMBER CORPORATION 


Southern Yellow Pine 


HOUSTON TEXAS 
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cern, has joined its organization and 
will assume supervision of the op- 
eration of the company’s two mills 
located near Jenkins, Ky. 

Edward Brooks, of Minneapolis, 
Minn., vice president of Brooks- 
Scanlon Lumber Co., has been elected 
a director of the Northern Pacific 
railway. 

Cyril J. Fairhurst, secretary-treas- 
urer of Fairhurst Lumber Co., and 
Tacoma-Eastern Timber Co., has been 
invited to speak at the fifteenth annual 
commencement program of  Bellar- 
mine high school to be held in Ta- 
coma, Wash., June 2. His son, Al- 
fred William Fairhurst, is a member 
of the graduating class. 


Roderic Olzendam, public relations 
director for the Weyerhaeuser Tim- 
ber Co., Tacoma, Wash., was a re- 
cent speaker before the Tacoma Ro- 
tary Club. His talk, “When the Bells 
Ring,” dealt with post war _ recon- 
struction problems. 


The Leslie County Lumber Co, 
Whiting, Ky., was chartered May 3 
with a capital stock of $25,000. The 
incorporators are Henry Whiting, 
Vance Coffee, and E. P. Fletcher. 


Virginia Forests, Inc., Richmond, 
Va., a non-stock corporation, has been 
granted a charter, the purpose of the 
organization being to protect, pre- 
serve and rehabilitate the forests of 
Virginia. 

David F. Difford, son of W. E. Dif- 
ford of Tacoma, Wash., managing di- 
rector of the Douglas Fir Plywood 
Association, has been promoted from 
first lieutenant to captain at the 
United States - Army basic _ flying 
school at Enid, Okla., where he is 
post engineer. 


The Purcell Walnut Lumber Co., 
Kansas City, Kan., purchased 19 
walnut trees from the Caleb Callam 
estate at Burchard, Neb., late in 
April. The timber tract consists of 
80 acres, and more than 200 aged trees, 
some of which were planted 80 years 
ago, will remain on the land after the 
others have been removed. The con- 
pany will use most of the logs for the 
manufacture of gun stocks for the 
army. 


Virgil G. Peterson, for the past 
two and a half years publicity direc- 
tor for the Red Cedar Shingle Bu- 
reau, has joined the publicity staff of 
the Boeing Airplane Co., Seattle. 


Discharged after eight months of 
army training service at Camp Rob- 
erts, Calif, and Fort Benning, Ga. 
M. R. Gill has returned to his former 
job as sales representative of Schafer 
Bros. Lumber & Shingle Co., Los 
Angeles, Calif. 


Jack Dubois, former manager of 
Star Lumber Co., Stockton, Calif., 1s 
now a Major stationed somewhere 
in the Pacific area. He was a Ca? 
tain in the Field Artillery when he 
ported for duty some time ago. 
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Capt. J. H. Forgie of the 
Air Corps, formerly with 
Blinn Lumber Co., Los 
Calif., spent a two weeks’ 
in Los Angeles recently with his 
father, Robert Forgie, Southern Cali- 
fornia representative for the Santa 
Fe Lumber Co. 


Wins Air Medal 

For his quick thinking and 
action, Staff Sergeant Tom J. Harling 
of Houston, Texas, has been awarded the 
Air Medal of the U. S. Army Air Corps 
for bravery in action in the North Africa 
war zone. Prior to entering the air 
corps in July, 1941, Sergeant Harling 
was a veteran employee of the Kirby 
Lumber Corp., Houston, in the auditing 
department. 


Army 
Patten- 
Angeles, 
furlough 


prompt 


Marks Double Anniversary 


May 13 of this year not only marked 
the seventieth birthday of W. E. Cooper, 
president W. E. Cooper Lumber Co., Los 
Angeles, Calif., but on that date he also 
observed the fiftieth anniversary of his 
entry into the lum- 


ber business. Born 
on a farm near 
Madison, Wis., 
William FE. Cooper 
hegan his business 
career at  Merri- 
mac, Wis., where 


in 1893 he was ad- 
mitted to partner- 
ship in his father’s 
lumber business, 
operating as M. M. 
Cooper & Son. La- 
ter several branch 
yards were estab- 
lished in Wisconsin. In 1900 he became 
associated with T. J. Hughes of Wales, 
Wis., and opened a lumber yard at that 
place. In 1902 Mr. Cooper and F. W 
Graves organized the Cooper & Graves 
Lumber Co., with yards in northern Wis- 
consin and Michigan. Two years later, 
leaving the Merrimac yard under the su- 
pervision of his brother, the late Frank 
A. Cooper, W. E. Cooper moved to Mil- 
waukee and engaged in the wholesale lum- 
ber business. 

Mr. Cooper and Mr. Hughes also be- 
came interested in land and real estate, 
and in 1910 and 1911 established the 
Cooper-Hughes Investment Co. and 
Cooper-Hughes Land & Lumber Co., 
which corporations still maintain large 
holdings in the vicinity of Great Falls, 
Mont. 

During his years in Wisconsin, Mr. 
Cooper became owner or co-owner of 
many retail lumber yards, among them 
the Cooper & Utter Lumber Co. with 
yards at Nashotah and Merton; Delafield 
Lumber & Fuel Co., Delafield; Middle- 
ton Lumber Co., Middleton. 

In 1912 Mr. Cooper and his family 
moved to California; at that time he was 
financially interested in fourteen corpora- 
tions and partnerships, which he had or- 
ganized. In order to have his son asso- 
tiated with him in the lumber business, 
in 1920 Mr. Cooper organized the W. E. 
Cooper Lumber Co., Los Angeles, special- 
zing in hardwoods, and this became one 


W. E. Cooper 


AMERICAN LUMBERMAN, 





of the largest wholesale yards in southern 
California. Later the company entered the 
retail field, and in 1933 Mr. Cooper’s son, 
Charles M. Cooper, was placed in charge 
of that department. 

Mr. Cooper resides at San Marino and 
is still active in business, spending a part 
of each day at his desk. His wide range 
of activities keep him interested and 
youthful. At his ranch in the foothills 
of Altadena he grows rare iris, camellias 
and azaleas. ‘“W. E.”, as he is known to 
his many friends, says his success is not 
due to his own hard and earnest efforts 
but to the help and co-operation of his 
loyal associates and employees and the 
good will of those with whom he has 
done business. 






















For Vital War Needs 
In Modern Moore Kilns 


Moore Cross-Circulation Kilns 
have proven a profitable invest- 
ment for New England Box Co., 
which has converted old-type 
kilns at two of their plants to this 
modern drying system. 


These Moore Cross-Circulation 
Kilns season lumber uniformly to 
desired moisture content, for mak- 
ing boxes, packing cases, etc., for 
the armed forces. 


Converting old-type kilns to 
Moore Cross-Circulation System 
(as shown at right) enables ag- 
gressive manufacturers to in- 
crease capacity 30-60%, improve 
quality of seasoning, and reduce 
drying and stacking costs. 


The Moore Cross-Circulation 
System will also prove a good in- 
vestment at your plant. Write 
today—no obligation. 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE, FLORIDA 
NORTH PORTLAND, ORE. 
VANCOUVER, B. C. 
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New England Box Co. Seasons Lumber 





Wins Safety Trophy 


For making the best safety record of 
the California Redwood industry during 
1942, Holmes Eureka Lumber Co., 
Eureka, Calif., was awarded the coveted 
C. R. Johnson Memorial Safety Trophy 
at a banquet in Eureka. The large 
bronze safety trophy was presented to 
Fred V. Holmes, vice president, by 
Leonard C. Hammond, president of Ham- 
mond Lumber Co., Samoa, the winning 
company in 1941, 

Dedicated to the memory of his father, 
the late Charles Russell Johnson, founder 
of Union Lumber Co. at Fort Bragg, 
Otis R. Johnson several years ago 
donated the perpetual 


trophy to be 


All types of boxes for ames forces are 
produced by New England Box Co. from 
lumber seasoned in Moore Cross-Circula- 
tion Kilns. L. F. Dickinson, president, is 
shown standing in foreground. 
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awarded annually to the Redwood lum- 
ber company having the best safety 
experience. The purpose of the contest 
for the trophy is to encourage safe work- 
ing conditions throughout Redwood mills 
and woods and to spread safety education 
among the thousands of employes of the 
industry. The winner of the trophy 
retains possession until such time as one 
of the other companies turns in a better 
record. 


Under New Ownership 

Ownership of McAlear Manufacturing 
Co., Chicago, producer of valves, regu- 
lating, and control equipment, has been 
acquired by the interests controlling Cli- 
max Engineering Co., manufacturer of 
internal combustion engines, power units, 
and generating sets, it was disclosed 
today at the Climax home office in Clin- 
ton, Iowa. 

Edward F. Deacon, Climax president, 
also will be president and general man- 
ager of the McAlear company, it was 
stated in an announcement jointly issued 
by Mr. Deacon and Owen L. Coon, chair- 
man of the board of General Finance 
Corp., of which both companies are now 
subsidiaries. Mrs. P. G. McAlear, for- 
merly president and now chairman of the 
board of the McAlear company, will con- 
tinue to be actively identified with the 
management. 

The companies, which serve similar 
fields and are currently substantially 
engaged in the production of essential 
war goods, have broad post war plans. 













Western 
Lumber Products 


Prompt, efficient shippers of big 
mill, excellent quality, rightly- 
priced Fir, Hemlock, Cedar, 
Spruce, Red Cedar Shingles, Idaho 
White Pine, Ponderosa Pine, Cali- 
fornia Sugar Pine. We strongly 
subscribe to belief that a SATIS- 
FIED CUSTOMER is greatest asset 
of any institution. 


J. G. Kennedy Lumber Co. 


Henry Building, SEATTLE 





Modernized . . Beautified 


BUFFALO'S 
FRIENDLIER HOTEL 


Today, you'll enjoy your stay at 
Hotel Lafayette more than ever! 
Extensively remodeled and redec- 
orated. Moderate rates. Single, 
$2.75 up; Double, $4.50 up; spe- 
cial rates for 4 or more. Folder Z. 


ot LAFAYETTE 


BUFFALO, N.Y. 


MANAGER 
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Elected Director 


Thomas L. Ruffin of Richmond, Va., 
Virginia 


Homes Foundation, 
was elected a di- 
rector of the Penn- 
sylvania Lumber- 
men’s Mutual Fire 


chairman, 





Thomas L. Ruffin 





Insurance Co. at its 
annual meeting in 
Philadelphia, Pa., 
April 27. Mr. Ruf- 
fin is a director of 
the First Federal Savings & Loan Asso- 
ciation of Richmond and president of 
Ruffin & Payne, Inc., Richmond, Va., 
dealers in builders’ supplies. 





New Company Takes Over 
Texas Operation 


The Newton County Lumber Co., with 
domicile at Deweyville, Tex., and a 
branch at Keltys, Tex., recently was or- 
ganized by the Kurth, Henderson, and 
Wiener interests and the new corporation 
has acquired the properties of the Peavy- 
Moore Lumber Co., at Deweyville, Tex. 

The mills at Deweyville consist of a 
southern pine sawmill equipped with two 
double-cutting bands and gang with an 
hourly capacity of 14,000 feet board meas- 
ure; also a single band hardwood sawmill 
with an hourly capacity of 4,000 feet board 
measure; four practically new, modern, 
re-circulating dry kilns; the necessary 
planing mill facilities; and a small box 
and cut-up plant. The Newton County 
Lumber Co. began operating the mills at 
Deweyville on May 3. 

The sales of southern pine lumber pro- 
duced at Deweyville will be handled by 
Angelina County Lumber Co., Keltys, 
Tex., and the sales of hardwood lumber 
produced at Deweyville will be handled by 
Angelina Hardwood Co., Lufkin, Tex. 


Director of Tropical Forestry 


Arthur T. Upson has been named 
director of Tropical Forestry, with head- 
quarters at Rio Piedras, Puerto Rico, 
according to announcement made by the 
Department of Agriculture, and all activi- 
ties of the Forest Service in Tropical 
America have been unified and _ placed 
under his direction. This action brings 
together under one head direction of the 
Tropical Forest Experiment Station and 
the Latin American Forest Resources 
Project, supervision of the Caribbean 
National Forest, and co-operative activi- 
ties in forestry and related matters with 
the Insular Government in Puerto Rico. 

Mr. Upson’s responsibilities will in- 
clude administration, protection, and man- 
agement of the Caribbean National For- 
est, and co-operation with the Insular 
Government in Puerto Rico in the pro- 
tection and management of Insular for- 
ests. These administrative activities are 
linked with the research program of the 
Tropical Forest Experiment Station 
aimed at developing sound methods of 
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forest management and utilization appli- 
cable to tropical America. 

This station and its allied units can 
serve usefully not only in furnishing 
information on forest problems in Puerto 
Rico and other West Indies possessions 
but also as a center for interchange of 
knowledge in the forestry field between 
the United States and its American 
neighbors, Chief Forester Lyle F. Watts 
said. 

The Latin American Forest Resources 
Project, carried out in co-operation 
with the Coordinator of Inter-American 
Affairs, seeks to increase knowledge of 
the extent, characteristics, availability, 
and accessibility of commercial stands, 
and determine the qualities and useful- 
ness of promising tropical timber species 
under conditions created by the war, and 
will be useful to the development 
of the forest resources of the southern 
Americas. 

Mr. Upson, formerly head of the Lum- 
ber and Lumber Products Branch of the 
War Production Board, will assume his 
new duties immediately. 


Inaugurate Guard Protection 


Edward G. _ Silbernagel, secretary, 
treasurer and general manager of George 
Silbernagel & Sons 
Co., Wausau, Wis., 
has announced that 
thirty men, spe- 
cially trained by 





C. L. Sobkowiak 





Claude J. Sobko- 
wiak, who was a 
member of the 
Wausau police 
force for twenty- 
three years and who has been assistant 
chief of the force for eleven years with 
an enviable reputation for proficiency in 
training men, will do guard duty for the 
duration at the company’s plant. The 
guards, who took over the task of guard- 
ing the plant on May 1, are all picked 
men. The Silbernagle company has been 
engaged in the manufacture of ammunt- 
tion boxes and wooden ordnance items 
for some time. 





Six Winners! 

Six members of the Wm. Cameron & 
Co. organization in widely scattered loca- 
tions of the Southwest are proudly dis- 
playing handsome, 21- jeweled wrist 
watches which were awarded them for 
attaining the highest average in their 
respective districts in a_ sales training 
course conducted by the company, which 
embodied efficient and modern methods 
of operation in the retail building mate 
rial field, draftsmanship, estimating, legal 
phases of the trade, and company rules 
and regulations. 

The winners are: W. L. Blacklock of 
Altus, in the Altus, Oklahoma, district, 
Thomas Bigham of Lampasas in_ the 
Temple district; L. A. Crane of Fort 
Worth in the Fort Worth district; Allan 
Hamilton of San Saba in the San Angele 
district; D. D. Huntsman of Quanah ™ 
the Childress district; Allen [dens ° 
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Cut from large Klamath Basin Ponderosa timber, Kester- 
son stock is of finest quality and texture. The Kesterson 
plant is the newest and most modern in the Klamath 
Falls area. Milling facilities are unexcelled. Annual 
capacity 50 million feet. 


mg CSTEASOT LUMBER 


General Sales Office: 


Cormoration Klamath Falls, Ore. 














dependable 
siding 













The Brand That Stands for Quality 
in Western Red Cedar 


SIDING 


Long a favorite siding in peacetime, de- 
mand for “T-F’’ Brand in wartime is ex- 
ceeding our capacity to produce. Behind 
“T-F” Brand is a record of more than 30 
years of customer satisfaction. 


THURSTON - FLAVELLE 


LIMITED 
Port Moody, B. C., Canada 


Exclusive Cedar Manufacturers Since 1912 

















SAW MILLS. 


AVAILABLE FOR 


PROMPT DELIVERY 


Sturdy and dependable. Fast, accurate saw- 
ing assured. 


Carriages running on roller bearings. Auto- 
matic pawl release on set head. Fast, power- 
ful dogs. Friction or Belt Feed, as preferred. 
Ball Bearing arbor, and roller bearing Feed- 
works if desired. 
Various sizes and dogs to meet your needs. 
years’ experience in building Saw 
85 Mills and woodworking machinery. 


| LANE MANUFACTURING CO. 


] MONTPELIER, VT. 
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OMAK-KWALITY 


Window, Door | 








District Sales 


and Cellar Representatives 
FRAMES Ne. Pi Welwyn Road 
Geant tom, & i, 
Trim, Mouldings, Casing, Mr. H. M. 


Base, Finish Lumber, Furni- 


ture Specialties, Etc. 1448 West 73rd St. 
Kansa 


s City, Mo. 














Member Western Pine Assn. 
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Corsicana in the Waxahachie district. 

Lt. Edward C. Bolton, USNR, inau- 
gurated this comprehensive course and 
was author of the text books and manuals 
used. The widespread Cameron terri- 
tories were divided into six districts, and 
managers, salespeople, bookkeepers, and 
office workers attended classes each 
month at a central point. More than 750 
Cameron employees participated. 

When he departed for active duty in 


the navy in June, 1942, Lt. Bolton ap- 
pointed J. R. Smith, now assistant secre- 
tary of the company, to conduct the 
classes. The school is a_ continuing 
activity of the company and awarding of 
the prizes at this time marks the end of 
the first term. It is the intention of the 
company to resume classes in the fall. 
Everyone participating in the course 
who made an average grade of 80 or 
more received a handsomely engraved 





PATRICK LUMBER COMPANY 


Terminal Sales Building, Portland, Oregon 
Wholesale Only 


Car and Cargo _Teletypewriter PD 54 


Established 1915 


WESTERN PINES and 


For 28 Y 
ew er WEST COAST LUMBER 


Producers and Shippers 
LUMBER and PILING 


Large and Long Timbers-- 
FIR PILING to 120 Feet 








FRAMES 


With a Record of Satisfaction 


'W' Behind Bradley-Miller genuine White Pine Frames 
are long years of customer satisfaction. Time has 
proved Bradley-Miller Frames reliable. Of genuine 
White Pine they hold their shape and stay put. 


We also furnish Ponderosa Pine 
Frames, same manufacture and 
grade as genuine White Pine. 
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BRADLEY, MILLER & COMPANY, 


Telephone 7812 Bay City, Michigan 


C. W. Jones, 9906 Indian Lane, Silver Spring, Maryland. 
Eastern Representative 











@ Today the timber cruiser's mark for cutting 
could well be a "service stripe”. For this 
tree, and thousands like it in the W. T. Smith 
forests, will do a vital job for Victory. 


SAWMILL .. A7 WAR 


SERVICE STRIPES 


NOW IN OUR 59th YEAR SELECTIVE LOGGING ASSURES 
OF LUMBER MANUFACTURING PERMANENT SOURCE OF SUPPLY 


W.T.SMITH LUMBER CO. 


YELLOW PINE AND HARDWOODS CHAPMAN, ALABAMA 








diploma and a most attractive lapel pin 
which bears the Cameron shield. 

Winners of the watches received the 
personal congratulations of E. R. Bolton 
and E. P. Hunter, president and general 
manager, respectively, of the Cameron 
company. 

E. P. Hunter, general manager of Wn, 
Cameron & Co., in commenting on the 
results of the school, said: “We feel our 
Sales Training Course has paid us divi- 
dends.”’ 


Dealer Adds Clothes to Line 
Rolling up their sleeves with a firm de- 

termination to survive, the Schubert Lum- 

ber Company, Knoxville, Tenn., added a 








complete line of men’s and women’s ap- 
parel, housewares and cosmetics. They 
hired Miss Edna Ayers, to take charge of 
the women’s department, as the business 
is located just across the street from the 
Standard Knitting Mills which employs 
a huge throng of women who come face 
to face with the displays in the windows 
when going to and from work. 

The president of the company, H. A. 
Schubert, says the department has bee 
very successful. 


In Active Service in Iran 
Lumbermen and lumbermen’s sons are 
scattered among the armed forces ™ 
every corner of the globe—as the pott 
says, “In lands we only knew by name. 
Gordon Haynes of Carlton, Ore. 1s 4 
corporal in the U. S. Army Engineers, 
located in Iran and attached to a rail- 
road operating battalion. Before joining 
the army Corp. Haynes was connected 
with the L. H. L. Lumber Co., Carlton. 
His father, Guy Haynes, and E. J. Linke 
are joint owners of the L. H. L. Lumber 
Co., operating a sawmill that cuts 200,000 
feet of Douglas fir lumber daily. The 
elder Haynes has been a member of the 
board of trustees of the West Coast Lum 
bermen’s Association for several years. 


Mill Changes Ownership 

The Roddis Lumber & Veneer (0 
Marshfield, Wis., has acquired the Yaw 
key-Alexander Lumber Co. sawmill, 
planing mill, yards and all its personal 
property located at Schofield, Wis. 
will take possession May 15, Harol 
Collins, president of the Yawkey-Alexa™ 
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der firm has announced. The local prop- 
erty has been closed since last September, 
and will resume operations shortly under 
the new ownership. 

The Schofield plant, including sawmill 
equipped with band saw and re-saw, a 
grain door department, planing mill and 
60-acre site offering ideal dry yard facili- 
ties because of its elevated location and 
sidetracks from both the Milwaukee and 
North Western railroads, will be used 
for sawing logs that are not adapted for 
veneer use. Logs will be shipped by rail 
and truck. Normally more than 200 men 
are employed to turn out its capacity of 
25,000,000 feet of lumber annually. 


Personnel Changes 

H. W. Prentis, Jr., president of Arm- 
strong Cork Co., Lancaster, Pa., on May 
3, announced the appointment of Allen 
E. Pearce to the post of assistant gen- 
eral manager of the Building Materials 
Division. 

J. V. Jones, formerly manager of the 
Acoustical Department and head of the 
heat insulation work of the Industrial 
Insulation Department, will succeed Mr. 
Pearce as manager of the Temlok De- 
partment. For the period of the war 
Mr. Jones will also continue his work 
on acoustical products. 

F. W. Muller will assume the duties 
formerly held by Mr. Jones in the com- 
pany’s Industrial Insulation Department, 
in addition to continuing as manager of 
the Insulating Refractories Department. 


Doing Its Part 

The Fruehauf Trailer Co., Detroit, 
Mich., has purchased $4,300,000 in Vic- 
tory Bonds as its contribution to the 
current drive. Of the amount purchased, 
$1,073,000 represents the bonds bought by 
the factory in Detroit, while the balance 
is being purchased by approximately 
sixty branches of the Fruehauf company 
throughout the United States. 

The Fruehauf Trailer Co.. which in 
peace time is said to be the largest manu- 
lacturer of commercial truck trailers in 
the country, is now engaged in the manu- 
lacture of military vehicles or equipment 
essential to the war effort. 


.. Obituaries 


| LIEUT. JOHN R. ANDERSON, JR., 
“i, formerly associated with Hogan 
Lumber Co., Oakland, Calif., was killed 
recently in a plane accident at Jarvis, 
Ont, Canada. He was the son of John 


> . : 
R. Anderson, vice president of Hogan 
Lumber Co. 


NATHANIEL S. COFFIN, 79, presi- 
dent and treasurer of the Interior Lum- 


po Co.. which he organized in 1904, 
8 at his home in Minneapolis on 
May 4, 


1 ©. COLEMAN, 47, member of Clell 
oleman & Sons, Harrodsburg and 
aaetn, Ky., died May 1, at his home 
mh ehnlgeseeehas Mr. Coleman succeeded 
Th _e father as head of the business. 
pe late Clell Coleman was formerly 
a ‘€ auditor and later was secretary of 
“ee of the State of Kentucky, 
‘nd long active in State politics. 


,2BORGE WARD DeBECK, 94, pio- 
sae British Columbia logging man, 
belie away recently. He and his three 
eNee. ers—Howard, Warren and Clar- 
carried on logging and lumbering 
erations which culminated in the 


construction in 1876 of the original 
Brunette sawmill in New Westminster. 


WILLIAM DILLING, accountant long 


associated with the Godfrey Lumber 
Co. at Boston and later with the 
Blanchard Lumber Co., died in April 


at his home in Winthrop, Mass. 


MRS. CHARLES S. FERRIS, 77, 
widow of Charles S. Ferris, president 
of the C. S. Ferris Lumber Co., Cincin- 
nati, Ohio, died April 7, following an 
illness of eight weeks. She is survived 
by a daughter and two sons, one of 
whom is John H. Ferris, who succeeded 
his father as president of the Ferris 
Lumber Co. 


R. N. HALLOWELL, 78, chairman of 
the board of the Industrial Lumber Co., 
Elizabeth, La., died April 20. He had 


joined the Industrial Lumber Co. as 
cashier in 1898 when it was organized 
in Beaumont, Tex., an later became 
treasurer, vice president and in 1914 
president and manager; in 1942 he was 
made chairman of the board. The com- 
pany operated mills at various points in 
Texas and Louisiana at various times. 
Mr. Hallowell, familiarly known as 
“Uncle Bob,” helped create the Cal- 
easieu Paper Co., Elizabeth, and was 
one of the organizers and loyal mem- 
bers of the Southern Pine Association, 
which he had served both as director 
and vice president. Mr. Hallowell was a 
bachelor. He is survived by a sister and 
two nephews. 


CHARLES H. HINTZ, 80, pioneer 
lumberman, died at his home in Chico, 
Calif., of an heart attack recently. Mr. 
Hintz operated sawmills and lumber 





Full Barracks ana Empty Bins! 








Perks at 


No lumber merchant who has sent a son to help fill the barracks can 
look with bitterness upon his empty lumber bins. Gladly would he tear 
down his yard if the lumber in it should be needed to provide the best 
of housing and other construction for the finest of fighting men. 

As you look into the future and plan for postwar consider these facts. 
We came out of the depression with a deficit in home building. The 
longer the war lasts the greater will become the huge unfilled backlog. 
Each year the flood tide of families in the home-prospect age bracket (25 
to 45 years) will increase for another decade at least. There is no substi- 
tute for good lumber. As a matter of fact, waste in its utilization is being 
eliminated in order to supply ever widening needs. For example, Essco 
End-Lokt lumber makes possible greater recovery of better grades 
offering you twelve definite money-in-your-pocket advantages. 


EXCHANGE SAW MILLS SALES CO. 


1111 R.A. Long Building 








PINE « 


Trade-Marked — Grade-Marked 
SOUTHERN PINE « SOUTHERN HARDWOODS « PONDEROSA 
WEST COAST WOODS «+ 


Kansas City, Mo. 












OAK FLOORING 
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GILLIES BROS. Ltd. 


BRAESIDE, ONTARIO, CANADA 
Genuine WHITE PINE .(cesss, 
Air-Seasoned e Water-Cured 


For 100 years, 1842-1942. Capacity 30 million ft. annually 
Members N. W .L. D. Assn. 
DRY STOCK--ROUGH or DRESSED. Prompt Shipment 





SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS 
vARD stock F | ‘CLEARS. 
SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 31 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 
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: Idaho -- 
WHITE PINE rT 
Also California White 
and Sugar Pine 


Fir Wallboard (av ons. products 
William Schuette Company 


New York 
Office--41 East 42d St. PITTSBURGH, PA. 





Change Your Saws to Simonds 


expense, and no saw trouble. Saw returned 2nd day as 


F, 3, or 2" inserted tooth. Cut more lumber at less 


a new one, at about ': the cost of new SAVE on 2", 


edger sawn, also on solid and trimmer saws 


J. H. MINER SAW MFG. CO., Meridian. Miss. 





DYKE BROS. 


Mfrs. and Jobbers of Building Materials 


Little Rock, Ark. Dallas, Texas 

Fort Smith, Ark. Texarkana, U. S. A. 
Oklahoma City, Okla. Memphis, Tenn. 
Kansas City. Mo. Chattanooga, Tenn. 
Joplin, Mo. New Orleans, La. 
Shreveport, La. Birmingham, Ala. 


Houston, Texas 











LENGLES WORTH x 
Penne one 


McMINNVILLE, OREGON 
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J JAMES W. SEWALL N 


Consulting Forester 


JAMES W. SEWALL PHILLIPS & BENNER 
Old Town, Maine Ruttan Block 
Established 1910 Port Arthur, Ontario 
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yards at various locations in the Cali- 
fornia pine belt until he disposed of 
his holdings to the Diamond Match 
Co. At his Inskip mill during the days 
of bull team logging, he introduced the 
change-over to logging by steam don- 
key engine. Later, at his Luce Spur 
mill, he pioneered in transporting logs 
by motor trucks. He also took part in 
the change-over to modern tractor log- 
ging. He was interested in other busi- 
ness and civic affairs at Chico and 
Centerville. Mr. Hintz is survived by 
his widow, four daughters, a son, anda 
brother. 


WILLIAM DANIEL JOHNSTON, 61, 
plant superintendent of Ideal Co., man- 
ufacturing division of William Cameron 
& Co., Waco, Tex., for twenty years and 
veteran of forty-five years in the lum- 
ber business, died March 28. His health 
had gradually declined since he was in- 
jured in an automobile accident in 
November, 1941. He is survived by his 
widow, a daughter, and a granddaugh- 
ter. 


DONALD J. (DAN) McCUISH, 80, 
lumberman and philanthropist of Still- 
water, Minn., died in that city on April 
29. He was president of the Interstate 
Lumber Co., with yards in more than 
twenty localities. 


JESSE CHRISTIAN McELFRESH, 73, 
widely known Pacific Northwest timber 
cruiser, died at his home in Centralia, 
Wash., April 20. He was an honorary 
life member of the American Legion. 
Survivors include his widuw and two 
brothers, 


GEORGE ARMSTRONG MITCHELL, 
69, wholesale lumber merchant of Buf- 
falo, N. Y., for more than thirty years, 
died there May 2, after an illness of 
nearly a year. He entered the whole- 
sale lumber business in 1901, joining in 
partnership with Pendennis White and 
William H. Gratwick, who subsequently 
incorporated as White, Gratwick & 
Mitchell, Ine. Surviving are his widow, 
a daughter and two sons. 


JOSEPH W. MOST, 81, vice president 
of Hurd-Most Sash & Door Co., Du- 
buque, Iowa, died April 22 in a hospital 
in his home town of East Dubuque, II1., 
following an illness of five weeks. He 
had been engaged in the lumber indus- 
try his entire business life and in 1922 
organized the Hurd-Most Sash & Door 
Co. with E. A. Hurd and his son, George 
Most. He had observed his fifty-seventh 
wedding anniversary on May 19, 1942. 
3esides his widow, he is survived by 
five daughters, his son, George H. Most, 
and six grandchildren. 


EDWARD B. NEUMAN, 52, secretary 
and treasurer of the National Brass 
Co., Grand Rapids, Mich., died unex- 
pectedly April 22. He was stricken with 
a heart attack at the meeting of the 
Hardware Manufacturers’ Statistical 
Association in New York City. Mr. Neu- 
man was sales manager of the National 
Brass Co. and had charge of all sales 
activities. He was recognized as an 
authority on tubular locksets and latch- 
sets: and was responsible in a _ broad 
sense for the modern cabinet hardware 
so popular in recent years. He had 
served as a member of the Hardware 
Industry Advisory Committee of the 
War Production Board. 


RICHARD J. O'CONNOR, 22, Army 
air cadet, and son of Joseph V. O’Con- 
nor, president of O’Connor Lumber Co., 
Cuyahoga Falls, Ohio, and Mrs. O’Con- 
nor, was killed in a plane crash at 
Marianna, Fla., March 30; he was to 
have completed his training and receive 
his wings in four weeks. He joined the 
air force shortly after Pearl Harbor, 
and was buried with military honors. 
Besides his parents, a sister, and two 
brothers, both in the armed forces, sur- 
vive. 


KLIGHT-SGT. W. K. ROSENBERRY, 
21, son of Assistant Timber Controller 
of Canada, D. D. Rosenberry, Vancou- 
ver, B. C., was killed in active service 
with the RCAF on Feb. 16. Willard 
Kennedy Rosenberry was born in Coeur 
d’Alene, Idaho, and educated in Mani- 
toba, where he worked for two years in 
the lumber industry. He had served 
overseas since April 15, 1942. 


MRS. HAZEL WADDINGTON SPAIN, 
wife of Harrison M. Spain, Sr., head of 
H. M. Spain & Co., foresters and timber 
cruisers, Memphis, Tenn., died in a hos- 
pital there on April 6, following an ill- 
ness of three months. Mrs. Spain had 
been active in Red Cross work since 
World War I and was a member of the 
Grey Ladies, besides being a civic and pa- 
triotic leader in Memphis. She devoted 
her life to the service of unfortunateand 
shut-in people. Her husband survives, 
also four sons, one of whom Capt. De- 
Witt Spain, was at Wheeler Field, Pear] 
Harbor, during the attack and who re- 
cently returned to service after a fur- 
lough in Memphis. 


MRS. ALICE GOODRICH STONE, 78, 
widow of the late George W. Stone, 
founder of Stone Lumber Co., whole- 
salers at Boston, Mass., died May 2 at 
her home in Wellesley Hills, Mass. She 
leaves a daughter and a son, Robert G. 
Stone, associated with the Bacon Lum- 
ber Co., Boston. 


ROBERT H. SUTTON, 73, who had 
served forty years as a representative 
of Davis Bros. Lumber Co. of Ansley, 
La., died in a hospital in Dallas, Tex. 
April 6. He had been in the lumber 
business for fifty years, and had made 
his home in Dallas the last fourteen 
years. Survivors include his_ widow, 
two daughters, four sons, three broth- 
ers, two sisters, and nine grandchildren. 





HERBERT S. THOMPSON, 65, sales- 
man for the Brainerd (Minn.) Lumber 
Co. and operator of a line of retail 
yards for years, later in the wholesale 
lumber trade, died at Jamestown, N. D., 
recently. 


STILLMAN F. WESTBROOK, 54, 
treasurer of Guernsey-Westbrook Co. 
wholesale lumber at Hartford, Conn. 
and a vice president of the Aetna Life 
Insurance Co. of that city, died in 4 
hospital in New York City on April 
28, after an illness of several months. 
In 1911 Mr. Westbrook joined Howard 
M. Guernsey in forming the Guernsey- 
Westbrook Co. at Hartford, in which he 
served as treasurer. He was also presl- 
dent and a director of Consolidated 
Building Materials, Inc., operating 4 
number of important retail yards An 
Connecticut. He joined the Aetna Life 
Insurance Co. in 1926 as its assistant 
treasurer and two years later became 
a vice president. He personally super 
vised the construction of that com: 
pany’s home office building in Hatt 
ford, completed a few years ago * 
the most ornate and imposing com 
mercial structure in the state. He was 
nationally known as an expert In all 
types of agricultural credit problems 
He served two years as first chairman 
of the Hartford Housing Authority and 
was active in the construction of the 
city’s two low cost housing projects 
Mr. Westbrook was also a national fie 
ure in organized social service. His 
interest in military affairs was ket 
He served in a Connecticut cavalr! 
troop at the Mexican border in 1916 a™ 
in World War I served overseas; “3 
turning with the rank of majoor voll 
machine gun regiment. In 1937 he er 
honored with a degree of a 
Arts by Trinity College, and was es 
a trustee of Williams College of wy 
he was an alumnus, and head of Me 
Athletic Association. Surviving are" 
widow, two sons, Lieut. Stillman h 
Westbrook, Jr., stationed in Nom 
Carolina and George D. Westbrook: 
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.. Current Government Regulations 





L-290 Restricts Western Lumber 


Ponderosa pine, Idaho 
sugar pine, lodgepole pine, white fir, 
Western white spruce and Engelmann 
spruce, produced in Washington, Oregon, 
California, Idaho, Montana, Wyoming, 
Nevada, Utah, Colorado, Arizona, New 
Mexico or South Dakota, are restricted 
by WPB to sales on account of the Pro- 
curing Agency or a contractor designated 
by that agency, except that: 

Any producer may sell, ship or de- 
liver any restricted Western lumber 
upon the specific authorization of the 


white pine, 


War Production Board on Form PD- 
872, or upon the direction of the War 
Production 30ard pursuant to para- 
graph (d) of this order. Any person 
seeking authorization on Form PD-872 
shall make application on such form 
in the manner. prescribed therein 
(Copies of form PD-872 may be ob- 


tained at local field offices of the War 
Production Board). Nothing in this or- 
der shall be construed to prohibit any 
person from purchasing’ restricted 
Western lumber from a producer sub- 
ject to authorization on form PD-872 
being granted prior to shipment or de- 
livery. 

No person shall purchase from a pro- 
ducer any of the following grades of 
restricted Western lumber for use in 


the erection, construction, reconstruc- 
tion, restoration or remodeling of any 
building, structure or project (includ- 


ing lumber for additions or extensions 
and maintenance or repair, and includ- 


ing lumber for production of fabricated 
articles 


used in construction such as 
doors, windows, sashes and the like), 
except as may be specifically autho- 
rized upon the direction of the War 
Production Board; No. 1, No. 2, No. 8, 


No. 4, No. 5 common; inch shop, 5/4 and 
thicker, No. 2 shop and 5/4 and thicker 
No. 3 shop; No. 1 box, No. 2 box; No. 1 
dimension, No. 2 dimension. 


Hardwood Kiln-Drying and 
Milling 

OPA has amended the Southern, Appa- 
lachian, Central and Northern Hardwood 
regulations (MPR 97, 146 and 155) by 
adding the following paragraph: 
‘Custom kiln-drying and _= milling. 
Where hardwood lumber is kiln-dried 
or milled for the seller by a custom 
kiln or milling establishment, and the 
custom kiln or milling establishment 
IS not owned or operated by, or con- 
nected with, the sawmill, the seller may 


add th actual cost of this custom kiln- 
drying or milling. The amount added 
may not be higher than the maximum 
Price established by Maximum Price 


Regulation 165, as amended, Services, 
for the custom kiln or milling estab- 
lishment applicable to the sale of the 
Services of custom kiln-drying or mill- 
Ing. The invoice of the custom kiln or 
milling establishment must be attached 
lo the lumber invoice of the seller. 

The Southern Hardwood regulation 
also states that the charge for truck 
delivery after rail haul must be sepa- 
rately shown on the invoice. 


Treating Logs and Bolts 

Petitions 

Supplemental Order No. 47 by OPA 
States that : 


Be. treating with petitions for amend- 
a or adjustment, consideration will 
) ; 

be given to log and bolt costs 


which are higher than the applicable 
maximum purchase prices for logs and 
bolts established in Revised Maximum 
Price Regulation 161 (West Coast 
Logs)!, or Maximum Price Regulations 
313 (Prime Grade Hardwood Logs)? and 
348 (Logs and Bolts)’, or any revision 
or amendment of these regulations. 
This rule shall be followed regardless 
of whether the petitioner gets logs and 
bolts by purchasing them, logging his 
own standing timber, contracting for 
the logging of his own standing tim- 
ber, or any other means. 


More Northern Hardwood 
Ceilings 

Dollar and cents ceilings were amended 
on Beech and Birch one-half to three 
inches thick, from FAS to No. 3 Com- 
mon. 

Hardwood Barkies are to be priced no 
higher than No. 3 Common lumber one 
inch thick. 

Additions may be made in the case of 
small quantities or for crosscutting to 
special lengths. 

Certain standard special grades, speci- 
fied widths and specified lengths, of Bass- 
wood, Birch and Hard Maple, have had 
dollars and cents ceilings established. 


Pulpwood Ceiling Established 


MPR 388 establishes the seller’s maxi- 
mum price per cord for pulpwood cut 
from the stump in the Southeastern states 
as the highest price which he charged 
per cord for deliveries in or prior to the 
period February 27 to March 4, 1943. 


Quebec Has Lumber Ceilings 


Maximum prices at which lumber or 
millwork may be sold or offered to a 
consumer and which is to be shipped from 
any point in the Province of Quebec, 
except the City of Hull, have been estab- 
lished by A. H. Williamson, Timber 
Controller. A schedule gives the various 
prices and extras allowable for special 
work or conditions. 





North Carolina Timber 
Marketing Project 


A meeting of lumbermen and sawmill 
operators was held at the courthouse in 
Wilkesboro, N. C., May 5. Problems of 
the lumberman and sawmill operator 
were discussed and the timber marketing 
project now under way in this area was 
explained. 

Milton M. Bryan, forester from the 
regional office of the U. S. Forest Service 
at Atlanta, Ga.; R. W. Graeber, extension 
forester from Raleigh, N. C.; the county 
agent and the forester working with the 
county agent attended and conducted the 
meeting. 

A similar meeting of lumbermen and 
sawmill operators of a three-county dis- 
trict was held at Elkin, N. C., on May 6, 
with both Mr. Bryan and Mr. Graeber 





ADVERTISING 


URNA eesti ere ome Meo 
TOO LATE TO CLASSIFY 








CARPENTERS APRONS 
Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., Inc. 
Minneapolis, Minn. 
WANTED, MASONITE 
See Display Ad on Page 53. 


Wanted—EMPLOYEES 

















FACTORY SUPERINTENDENT 


A large, successful Wisconsin furniture fac- 
tory needs an able, alert superintendent 
right now—a man who knows how to make 
chairs, who understands production and 
cost-control systems, who can shoulder his 
end of responsibilities in a smooth-running 
organization, and inspire plant personnel to 
give him their best. A man with a record 
of performance that qualifies him for this 
position can start with a good salary—and 
go far with an old, established company now 
directed by a management that is looking 
forward to an even greater future. Write at 
once, giving full particulars. 
Address “E-88,’’ American Lumberman. 








WANTED 
Combination planing mill machine man not 
over 40. One who is willing to work and 
learn everything pertaining to full opera- 
tion, thereby working un to full superin- 
tendency of plant consisting of circular 
sawmill, steam dry kiln, planing mill with 
band resaw. <A good opportunity for a 
gentleman. Plant is modern and is in a 
sovthern city of over 30,000 population. No 
rush to fill this job as it is largely a post 


war planning, but job is open now for a 
hustler. 
Address ‘‘G-33,’’ American Lumberman. 





WORKS MANAGER 
Take complete charge medium size Wood- 
working Plant now working overtime on 
long term War Contracts. Company has 
long record of steady growth, is highly 
rated financially and widely known. Per- 
manent position at high salary for capable 
executive who can handle men and plan 
and direct production. 
Address “G-34,"" American Lumberman. 


WANTED 
Man, draft exempt, with car, 
roofing application. 
ence preferred. 
Address ‘‘E-61", 








to supervise 
Lumber yard experi- 


American Lumberman. 





MANAGER WANTED 
For medium size yard in southern. Wiscon- 
sin. Must have sales ability and be able 
to handle help. 
Address ‘“E-68"’, American Lumberman. 





WANTED 


Capable yellow pine and oak Inspector over 
44. Also planing mill Foreman and Filer. 
Southern Missouri. 


Address “E-70’", American Lumberman. 





WANTED 


All around retail lumberman, competent to 
relieve owner. Defense city southern Mich. 
Address “E-76'’, American Lumberman. 


WANTFD 
T.ymber Inspector combination Sawyer-Filer. 
Excellent opportunity for reliable man in- 
terested in permanent employment. Large 
northern Indiana operation. 
Address ‘‘'G-21’’, American Lumberman. 


YARD FOREMAN 

millwork plant doing all war 
overate dry kilns: steady job, 
good pay. Workers now employed in essen- 
tial activities w‘ll not he considered. 
FRANK C. SNEDAKER & CO., INC. 














For general 
work, Must 





present. 
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Wanted—EMPLOYEES 


Wanted—LBR. & DIMENSION 


Wanted—RETAIL LBR. YARDS 











SAW MILL MANAGER 
See display ad on page 53. 


YARD FOREMAN 

Reliable draft exempt man for retail lum- 
ber & building material yard. Must be fami- 
liar with yard stock & building materials; 
able to handle labor; honest and _ sober. 
Substantial salary and good living condi. 
tions. JACKSON LUMBER CO., Jackson, 
Miss. 








MANAGER 
For yard in southern Iowa town of about 
1500 population. Must be able to handle 
all parts of the business with strong com- 
petition. Yard sells coal and all building 
materials. 


Address “G-27’, American Lumberman. 





MILL SUPERINTENDENT 
Must have thorough knowledge of all work 
pertaining to mill in connection with retail 
yard. Must read plans. State age and 
qualifications. Location, central Indiana. 
Address “G-25", American Lumberman. 


Wanted—EMPLOYMENT. 


WANTED MANAGEMENT 
Thoroughly competent retail lumberman. 
Fully qualified all phases retail business. 22 
years exp.; age 43; married; A-1 ref. 

Address ‘E-84'’, American Lumberman. 

















TRAVELING INSPECTOR & BUYER 
Experienced in Hardwoods wants work in 
Indiana, Illinois or adjoining states. 

Address “G-29,” American Lumberman. 





SALES MANAGER AVAILABLE 
Experienced in both Southern Hardwoods 
and Pine. Excellent record in sales office 
management. Accustomed to calling on 
buying trade. Thoroughly dependable. 

Address ‘“‘G-32,” American Lumberman. 





SALES MANAGER—BUYER 

Do you want a sales manager who knows 
manufacturing and markets—a man who 
has proved his ability in personal road sell- 
ing, as wel] as handling a large crew of 
salaried salesmen and large groups of com- 
mission men & wholesalers in selling over 
60 million ft. per year? Do you want a 
lumber buyer who knows mills of the South 
—knows their operation, their grades and 
shipping record? 

Such a man is available for immediate 
employment. Let him give you his record. 

Address “E-82,’’ American Lumberman. 


Wanted—Lbr. & Dimension 


WANTED 
2 cars of 2x4 rough No. 3 or any other 
grade. Can also use 2x3 and 3x3. 
BISSELL WRECKING Co. 
7834 W. Grand Ave., Elmwood Park, III. 
hone Elmwood Park 1198 

















WILL BUY MILL’S CUTS, ALSO FINANCE 
Want all grades Northern soft woods and 
hardwoods, also Western and Southern lum- 
ber green or dry, rough or surfaced. Will 
finance and buy stumpage. 

Address “E-75"", American Lumberman. 


WILL BUY ON CUTTING ORDERS 
Large amt. mixed Hardwoods, monthly 
shipments bal, 1943. Ceiling price & put up 
cash as soon as stock is cut. Also buy on 
cutting orders large amt. Furniture Dimen- 
sion & Squares. Put up cash as stock is 
manufactured. 

Address ‘‘G-30,’"’ American Lumberman. 


WANTED 


Odds & Ends in lumber strips, shorts or 
what have you. Also in market for reg. 
lbr. Prefer 4/4 Gum, Pop., Basswood, Oak, 
Birch, Maple in car lots. 

Address “G-22’, American Lumberman. 








DOORS & MILLWORK 


New or used. Large or small lots. 
BISSELL WRECKING CO. 

7834 W. Grand Ave., Elmwood Park, IIl. 
Phone: Elmwood Park 1198 


WANTED: EDGINGS 
1 or more cars Clear Ponderosa, Adler, or 





soft-textured Y.P. Edgings, rough, square 
edge, 31” & longer. Sizes: %xl1, 1x1%, 
1x1%, 1x1%, 1x2, 1x3, 1%x2, 2x2. Each 


size bundled separately and marked. 
Also 1 car %x4 Clear Ponderosa, Adler, or 
soft-textured Y.P., rough, square edge, 38” 
& 41” long. Bundled. If you cannot furnish 
just as listed, advise what you can offer. 
5% selling commission, R. W. ADAMS, P. O. 
Box 35, East Aurora, N. Y. 


NO. 2 CONSTRUCTION BOARDS 


2,000,000 ft. 4/4, 5/4, 6/4, 8/4, x 4” and up 
wide RL—Rough or dressed, green or dry. 
Write or wire quantity available, earliest 
shipment. Quote f.o.b. Norfolk. Also, re- 
quire Dunnage same specification. 

ELCO LUMBER COMPANY 
4500 Killam Ave. Norfolk, Virginia 








WANTED 
Finishing lumber B or better, C or D. Ceil- 
ing prices. 
BISSELL WRECKING CO. 
7834 W. Grand Ave., Elmwood Park, Ill. 
Phone: Elmwood Park 1198 


WANT LUMBER YARDS 


Interested in buying one or more lumber 
yards in good location. Have had years of 
experience handling retail yards. Will con- 
sider a partner with money. 

Address “E-85," American Lumberman. 








WANTED—TIMBER & TIMBER 
LAND 








PINE TIMBER WANTED 


A client of ours has $100,000, per- 
haps more, for investment in pine 
timber or would consider part interest 
in a saw mill with good timber in 
hand or available. 


Send such information as you can 
conveniently mail to 
“B-97", American Lumberman. 








Wanted—MISCELLANEOUS 


RAILS WANTED 


Principally 16-20-25-30 Ib. 


THE W. H. DYER CO. 
Fullerton Bldg., St. Louis, Mo. 


RAILS: ANY SIZE OR QUANTITY 
icularly 20 1b. 25 Ib. 30 Ib. 35 Ib. & 40 Ib. 
tit "Tonaee our price before selling. 
MIDWEST STEEL CORP., 
Charleston, W. Va. 

















WANTED 
Cc lete Plants, Pipe-lines, and Industrial 
thasanericen bought = cash or ws for 
the owners. Wire, phone or write 
INDUSTRIAL SUPPLY & EQUIPMENT CO. 
1044 Canal Bldg., New Orleans, La. MA 5586. 


For Sale — LBR. & DIMENSION 

















WANTED FOR CASH 
4/4 to 8/4 N.C. Pine, dry rough or dressed. 
4/4 to 8/4 East. White Pine dry, rough. 
4/4 to 8/4 Gum, Poplar, Soft Maple, Beech, 
rough dry stock. Write fully. 
FOREST BOX & LUMBER CO., INC. 
Long Island City, N. Y. 





WANTED FOR CASH 
6 cars 1” and 2” softwood lumber, any grade 
or species. 
BISSELL WRECKING CO. 
7834 W. Grand Ave., Elmwood Park, IIl. 
Phone: Elmwood Park 1198 





WANTED TO BUY 
*/4” to 10/4” inclusive Dry No. 1&2 Com- 
mon Hard Maple and Birch for use by 
Agricultural Implement Industry. Can fur- 
nish high priority rating. 
Address “E-83’’, American Lumberman. 


WANTED FOR CASH 
Entire lumber yard stocks. 
BISSELL WRECKING CoO. 
7834 W, Grand Ave., Elmwood Park, III. 
hone: Elmwood Park 1198 


WANTED % 
No. 2 Com. & Btr. Sycamore, Beech or 
Tupelo in straight or mixed cars. Give 
amount of No. 2 Com. J. P. DODGE AND 
SON, Ashtabula, O. 


WANTED TO BUY 
100,000 feet Roofer Rejects, Car Bracing 
and Dunnage 4/4” and 5/4”, Rough or 
Dressed. High Priorities available. Quote 
prices and deliveries. ATLANTIC LUMBER 
& SUPPLY CO., Bayonne, New Jersey. 
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Wanted—USED MACHINERY 


BOXBOARD MACHINERY WANTED 


We are in the market for nailing machines 
open and closed back anywhere from two to 
eighteen track. Also interested in Mereen 
Johnson or Morgan Matchers. Edge Trim- 
mers, Squeezers and Band Resaws, and any 
other box equipment used in box working 
factories. 
Address “E-78’’, American Lumberman. 











WANTED 
Portable cross-cut saw with gasoline engine, 
to cut logs up to 40” in diameter. Must be 
in good condition, 
Address “E-59’, American Lumberman. 





WANTED 


In good operating condition: double ten- 
oner, double cutoff, multiple boring, single 
boring, high speed router, hand router, mul- 
tiple panel press, spread equipment, lumber 
buggies, factory trucks, fan, pipe, collector, 
monorail, disc sanders (4 speed), belt sand- 
ers, gas hoist. New or used. Send list, full 
information. AA-1 priority. 

NORWOOD LUMBER CO. 

Mountain Grove, Missouri 


WANTED TO BUY 


20 to 30 Ton Locomotive Crane. 
10 to 20 Ton Gas Locomotive. 
1,000 GPM Underwriters Fire Pump. 
15,000 to 20,000 Gal. Oil Tank. 
THE DARIEN CORPORATION 
49 East 41st St., New York, N. Y. 








WANTED 
One complete overhead log skidding outfit. 
Descrihe fully; state best cash price. 
PAINTER LUMBER COMPANY 
Morgantown, West Va. 





WANTED 
One single drum belt hoist, similar to Clyde 
No. 2370. H. HIMES LUMBER & COAL 
CO., Crandon, Wis. 





WANTED TO BUY 
One used Freuhauf Trailer with flat roller 


platform. ATLANTIC LUMBER & SUPPLY 
CO., Bayonne, New Jersey. 


WANTED 
30”, or larger, Circular Resaw, light 3 or 4 
side Matching Planer. 
Address ‘‘G-26'"’, American Lumberman. 








SLASHER SAWS WANTED 
12 saws on 16 foot shaft complete with feed 
chains to accommodate mill sawing 3M bd. 
ft. per hour. ARTHUR N. RAJALA, Big- 
fork, Minn, 





FOR SALE 

5 c/1 3x8”—10’ to 20’ No. 2 Pine Rough to 

include 20/25% No. 1. k 
5 a 4x4, 4x6, 6x6, 8x8”—8’ to 20’ No. 2 

Pine Rough to include 20/25% No. pe aia 
5 c/1 2x4, 2x6, 2x8, 2x10&2c12—8 to 20 No. 
2 Pine Rough to include 20/25 % No. = 
c/1 each 2x4, 2x6, age ™ 20’ No. 2 Pine 
S4S to include 20/25% No. 1. 
MIDLAND VALLEY LUMBER COMPANY 

4903 Delmar Blvd., St. Louis, Mo. 


— 








PINE SHORTS FOR SALE 
Dimension and Boards 1’—6’ long, straight 
or mixed cars. ELLIOTT LUMBER CO., Pine 
Bluff, Ark. 








LUMBER FOR SALE 

35,000 pes. Tapered Yel. Pine %x1'%” at one 
end, %x0 at pointed end, 18” long. re 
$10.00 per M, fob Indpls, Ind. F. M. BACH- 
MAN CO., 1601 Madison Ave., Indianapolis, 
Ind. 








DEFENSE ORDER INQUIRIES 
Wanted for Wood Shipping Boxes or Crates 
made from %” or heavier stock, either com- 
plete or semi-fabricated. : 

ROX 92, Warren, Indiana. 





FOR SALE P 

Truckload Dirks Oak & Gum ‘‘Trimpak 

Door, Window Casings & Jambs. Good — 

stock. Priced to sell. ALLAN LUMBE 
COMPANY, INC., Greencastle, Indiana. 

a od 





DOUGLAS FIR PILING 
10 carloads 70’ to 100’, 24c to 29c per ft. 
F.0O.B. car. 
Address “G-24”, American Lumberman. 
—— 








For Sale 
TIMBER & TIMBER LAND 


ONTARIO TIMBER FOR SALE ™" 
15 million ft. 70% Hemlock, 2 million = 
Pine, balance Birch principally; Elm, , 
Hard Maple, Spruce & Balsam, Cedar. 
Address “C-74,” American Lumberman. 


FOR SALE . 
165,000 acres timbered land on southet, 
Atlantic coast $3.50 per acre. Also “sg 
10,473 acres $4.00 per acre. 36,000 a ALTY 
this is cut-over land. VIRGINIA RE 
CO., Carrsville, Va. SS 


WEST COAST TIMBER 7 
Exceptional opportunity. To close on. 
One billion feet, 2/3 Redwood, 1/3 rte ‘ 
Fir & Mise. Enjoys economic operating vs 
vantages. Purchaseable on liberalized “s 
to responsible parties. No brokers ple@ 4 

Address “G-28,” American Lumberman. 

















1 N 
May 15, 1043, AMERICAN 1.UMBERMA 
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